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vs BURNS sells fast... keeps stocks moving! 
2) BURNS high mark-up means more profits! 
3) BURNS satisfies customers... brings repeat 


business! 


Profit-wise merchants are’ “‘cashing-in’’ on a 
growing ‘do-it-yourself’? market and on the 
growing demand for BURNS TENSION SCREENS. 
BURNS Screens are easiest to install, easiest to 
store and easiest to sell. 

BURNS Screens are precision made to insure 
perfect fit. There is no frame to warp and the 
tension-catch keeps them forever tight. They’ re 
all aluminum, weather-proof and’ maintenance 
free 

BURNS Screens mean... quick sales, repeat 
business, rapid turnover and greater profits for 


BURNS SCREENS are Individually packaged 
They are easier to display easier to han 


dle and easier to store (attractive 


package also serves as con- 


tainer for winter storage!) 


For further 
information write or wire 


BURNS MANUFACTURING CO. 


LOUISVILLE © GEORGIA 
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IN NEW ORLEANS 


Large new plant to manufactu 


gypsum products. 


IN HOUSTON —~ : 
New modern plant to make 


paper for gypsum board. 


to help the South and Southwest build 


New Orleans! More U.S.G. gypsum products for additional pape r gypsum board products in- 
the South and Southwest from the large new cluding those iced in the New Orleans plant. 
plant now under construction at New Orleans. The locat these two plants —part of 
Gypsum rock will come from the Company's U.S.G.’s curre $40 million expansion program 
new deposits in Jamaica, And early in 1956, about brings nev luction to this area, meeting 
20 carloads of gypsum products will be manu the increased nd for gypsum products. 
factured daily. So, as thi proudly watches its upward 
Houston! Construction of a plant is now under — swing in indu production, U.S.G. builds to 
way in Houston to produce paper for U.S.G., keep pace wit e continuing demand for new 
gypsum board products. homes and co il buildings... builds to help 


This modern, efficient plant will provide the the South and hwest build! 


UNITED STATES GYPSUM The Greatest Name in Buliding 
® 
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when you sell 
CELOTEX CEILING TILE BOARD... 


to homeowners 
for modernizing! 





to builders for 
new homes! 


Celotex Tile Board is designed for use in new 
construction and remodeling: It provides dis- 
tinctive ceiling beauty plus the added insulation 
that increases year-‘round comfort. Important, 
too, is the cost-saving factor ... for Celotex Tile 
Board builds, decorates, and insulates all at once. 
Installation is fast and simple — with snug inter- 
locking joints hiding all staples or nails, 
Celotex Tile Board goes beautifully with any 
type of wall treatment... wood paneling, paint, 
wallpaper, or Celotex Finish Plank. For modern 








or traditional interiors, the various shapes, sizes 
and textures can be combined to achieve a wide 
variety of appropriate and distinctive patterns, 

Only Celotex Tile Board is made of strong, 
tough Louisiana cane fibers effectively protected 
against dry rot and termite attack by the pat- 
ented Ferox® Process. 

Contact your Celotex representative now... 
to see samples and hear the complete story. Take 
full advantage of the double profit opportunity, 
in this two-market potential —by featuring 
multi-purpose Celotex Ceiling Tile Board! 


Celotex National Advertising: 


Your ‘55 Business-Builder! Conceals Staples or Nailheads—Speeds ~~ 
Application. New, improved “E-2” joint 


More than ever before . . . the '55 Celotex national 
; : securely interlocks panels. Tapered 

advertising campaign will work for you in both tongue permits easy positioning without 
the new home construction and do-it-yourself mar- forcing, and improved stapling (or nail- 
kets! Colorful, eye-catching ads in THE SATURDAY ing) flange simplifies fastening panels. 
EVENING POST, BETTER HOMES & GARDENS, Stapler cuts application time up to 50%. 
AMERICAN HOME help pre-sell prospects, direct 
them to you, 

Feature Celotex Ceiling Tile Board and the 
many other products of the famous Celotex line. Sales come easier when you feature genuine 
You'll find sales easier to make, because over a a” ' 
third of a century of national advertising has ra 
created country-wide preference for the brand Ws 
name Celotex! EG. U.S PAT OFF 


BUILDING PRODUCTS 


Special New “E-Z” Joint Design 


THE CELOTEX CORPORATION, 120 SOUTH LA SALLE STREET. CHICAGO 3, 1LLINOIS 
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NO HEADACHES... SUST PROFITS 


when you offer 


TENSION-tite 


SCREENS 








There is a jobber nearby who 
will quickly fill your orders for 
standard or special size TEN- 
SION.-tite screens. 


Demonstrators . . . folders . . . 
newspaper mats . . . window 
banners . . . measuring and in- 
stallation instructions . . . clerk 
training booklets and film, and 
many other sales aids are avail- 
able through your TENSION- 
tite jobber. 


TENSION.tite is the only screen 
with a built-in template that ac- 
curately locates the position of 
all screws! 


Join the thousands of dealers 
throughout the country who 
have profited from the great de- 
mand for TENSION-tite . . . the 
simplest, most practical screen 
on the market. Call or write 
today for name of nearest jobber. 


RUDIGER-LANG CO. 


international Trade Mart « New Orleans, Le 
TUlene 7186 


« in Toccoa, Ga, and Berkeley, Calif 
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' Believe Me, 
) It Pays to Stock — 


_ ORANGEBURG , 


PIPE AND FITTINGS 


“Orangeburg Pipe is my fastest seller, It meets magazines, This pre-selling of prospects brings 
the new construction demands for both speed business and profits to dealers. 

and quality. The lightweight 8-foot lengths 
install fast and cut costs . . . so do the Taperweld 
Joints, which seal root proof with a few hammer 
taps, These Orangeburg Pipe Lines last for years 
and years because Orangeburg material is tough 
and resilient — doesn’t crack or break.” 


Orangeburg Pipe is made in 2”, 3”, 4”, 5” and 6” 
sizes, Orangeburg Root-Proof Pipe is for house- 
to-sewer or septic tank connections, drain lines 
from downspouts, storm drains... other non- 
pressure uses. Orangeburg Perforated Pipe is for 
: foundation drains, septic tank disposal fields — to 
People know about Orangeburg. It is advertised drain lawns, fields, wet spots everywhere. 

in Life, American Home, Better Farming, Farm 

Journal, House and Home — and many other Write Department SB-65 for more facts. 


Your customers want Genuine Orangeburg... 


ORANGEBURG ~ ORANGEBURG 


They look for the trademark ! 


ORANGEBURG 
ROOT-PROOF 
FITTINGS “4 BEND wYe ve BEND TEE 


ORANGEBURG MANUFACTURING CO., INC. * Orangeburg, N. Y. * West Coast Plant: Newark, Calif. 
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association 
directory... 


Associations serving Building Supply Dealers in 
Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 


Alabama Building Material Exchange — 51/9 Stalling 
Building, Birmingham 3, Ala. Executive Secretary: Mrs 
Mary K. Harless. Tel. 7-3195. President: James Grayson 
Birmingham, Ala 

Arkansas Association of Lumber Dealers — 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Frank Moore, Newport, Ky 
Building Material Merchants of Georgia — |050 Ponce de 
Leon Avenue, N. E., Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Charles W. Peek, Jr 
Cedartown, Ga 

Carolina Lumber and Building Supply Association — || 4 
Builders Building, Charlotte, N Secretary-Manager 
E. M. Garner. Tel. FRanklin 6-5541. President: J. A 
Kendall, Florence, S. C 

Florida Lumber and Millwork Association —- 2218 Edge 
water Drive, P. O. Box 7125, Orlando, Fila. Secretary 
Treasurer: Mrs. Marie M, Bennett. Tel. 2-3761. President 
D. C. Dawkins, Jr., Jacksonville, Fla 

Kansas Lumbermen’s Association — Room 21/2, Farmers 
National Bank Building, Salina, Kan. Secretary: Marvin 
Von Fange. Tel. 4607. President: L. J. Wolfe, Mankato, Kan 
Kentucky Retail Lumber Dealers Association — Knott Build 
ing, Lebanon, Ky. Exec. Vice-President: Donald A. Campbell 
Tel. 74. President: W. C. Hale, Hickman 

Louisiona Building Material Dealers Association — 528 
Florida Street, Baton Rouge, La, Exec. Vice-President: R 
Needham Ball. Tel. 2-4080. President: Ivan M. Foley, New 
Orleans, La 

Lumbermen’s Association of Texas — 304 First Federal 
Savings Blidg., Austin 1, Tex. Executive Vice-President 
Gene Ebersole. Tel. 2-1194. President: W. H. Curry, Waco 
Tex 

Middle Atlantic Lumbermen’s Association — |1528 Wolnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Direc 
tor: Robert A. Jones. Tel. PEnnypacker 5-5377. President 
Hugh M. Peter, Pleasantville, N. J 

Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: P. V 
Graves, Batesville, Miss 

National Retail Lumber Dealers Association — 302 Ring 
Building, 18th and M Streets, N. W., Washington 6, D. C 
Executive Vice-President: H. R. Northup. Tel. NAtional 
6757. President: Watson Malone II1, Philadelphia, Pa 
Oklahoma Lumbermen’s Association — 815 Leonhardt 
Building, Oklahoma City, Okla. Secretary-Manager; W. M 
Morgan. Tel. 7-0338. President: Alfred L. Leonhardt 
Oklahoma City, Okla 

Southwestern Lumbermen’s Association — 512 R. A. Long 
Building, Kansas City 6, Mo. Secretary-Manager: G. Ken 
neth Milliken. Tel. Victor 2265-6. President: C. M. Mc 
Allister, Garden City, Kan 

Tennessee Building Material Association — 71! Broadway 
N. €E., Knoxville 17, Tenn. Secretary-Manager: R. O 
Brownlee. Tel. 2-0185. President: Abner U. Taylor, Jack 
son, Tenn 

Virginia Building Material Association — 3305 Monument 


Avenue, Richmond 21, Va. Secretary-Manager: Harris 


Mitchell, Tel. 6-1749. President: E. R. Woolridge, Roanoke 
Va 

West Virginia Lumber and Builders Supply Dealers Associa- 
tion — P Box 1589, Fairmont, W. Va. State Secretary 
Sam H. Diemer. Tel. 364. President: Paul Butcher, Weston 
W. Va 





GET YOUR SHARE 


OF A GROWING MARKET! 


1,000,000 +- new homes each year! 
700,000 ++ home remodeling jobs each year! 
20,000,000 -++- old homes! 
ALL POTENTIAL STAIRWAY CUSTOMERS! 


Thousands of | cross the nation are installing Precision 
and Simplex f 


profits, Are you 


ways in homes for quicker sales and added 
share of this growing market? 
Stock the Precis mplex and you'll have a line of folding 
stairways suitable priced home, Precision-built stairways en 
able builders nity to comply with all warranty regula 
f tions—they re also approved by lead 
ng architects, builders, and lending 
igencies 

Through a consistent national adver 
tising campaign in leading publica 
tions, Precision Parts Corporation has 
furnished thousands of inquiries 
from prospective purchasers 
to its dealers, Precision 
made products are sold 
by more than 130 job 
bers in the U.S.A. and 
anada. See your local 
jobber or write today 

for full information. 


PRECISION folding STAIRWAY 


QUALITY plus Sales Features 


DESIGNED FOR TODAYS HOMES-—engi 

neered for safety and ease of operation 

Seven exclusive features plus Precision s 
j five-year guarantee have made Preci 
mn America’s No, | Stairwoy 


SEVEN EXCLUSIVE FEATURES 
HYDRAULIC SAFETY CHECKS 
ACTUATED BY COUNTERWEIGHTS 
LIFE-TIME ROLLER BEARINGS 
RUGGED AND STRONG 
: INSULATED DOOR PANEL 
GUARANTEE FULL WIDTH SAFETY TREADS 
FITS ANY CEILING HEIGHT 
furnish 
veniched wil TWO STANDARD SIZES 
each unit 8’9” and 99” 


AMERICA'S NO. | 
STAIRWAY 


"ASIMPLEX folding STAIRWAY 
QUALITY plus LOW COST 


BUILDERS BUY the Simplex because it pro 
vides adequate storage space at a cost low 
enough to satisfy todays budget-conscious 
home buyers. its economy ease of 
peration ind durability make Sin 
plex a No PROFIT-MAKER for home 
builders—and building supply lealers 
you! 


LISTED IN 
SWEET'S 


BALANCED SPRING ACTION for effortle 
peration 

* SIMPLE AND EASY TO OPERATE 
RUGGED AND STRONG 

NO. | KILN DRIED LUMBER — HEAVY GAL 
VANIZED STEEL--ALL PARTS SECURED 
BY BOLTS AND SCREWS-—NO NAILS 
[WO STANDARD SIiZES.—6’3” and 99” 
SHIPPED IN ONE PACKAGE 


NO. 1 PROFIT-MAKING 
STAIRWAY 


MANUFACTURED BY 


PRECISION PARTS CORP. 


400-565 NORTH FIRST STREET ® NASHVILLE 7, TENNESSEE 
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“the best fence 
I’ve ever used’ 


“the best fence 
I’ve ever sold” 


SELL THE FENCE THAT SATISFIES 


FARMERS— the largest users of fence—like the way DixisteeL Fence is made, 


because it goes up right, stays tight, and lasts for years. 





HARDWARE MEN—the largest sellers of fence—like the way DixisTEEL Fence moves, 


There is no question about quality, no question about profit. 





Sell the fence that satisfies you and your customers—-D:xisTeeL. Order it from your wholesaler. 


Feature it in your store. 


GOOD COMPANIONS— 


Dixisteet Barbed Wire 





DixtsTEeL Staples 
Dixistee. Nails 


maxens OF MADE ONLY BY THE 


ATLANTIC STEEL COMPANY 
P.O. BOX 1714, ATLANTA 1, GEORGIA 


SINCE 1901 


JUNE, 1955 ... Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 














Let us relieve you of the problem of locating MIXED ORDERS 
of hardwood and fir plywoods, doors, hardboards and other 
items. We stock fir plywoods in thicknesses from 4" to 1”, width 
from 24” to 60”, lengths from 48” to 192”. We can fulfill all your 
requirements with one order and deliver immediately with our 
own KOCHTON PLYWOOD trucks from a modern, well-stocked 
warehouse. Choose from the KOCHTON products shown below: 








Contact us on LUMBER 
in Carload Shipments 





Specializing in direct mill shipments by L.C.L. of CA, 


= BT et a 

DECATUR, ILLINOIS SOUTH BEND, INDIANA COLUMBUS, OHIO ; o<| 

North 22nd Street 1013 S. Main St. « 1273 Edgehill Rd 
DETROIT: MICHIGAN warnsenaliipitaed vacua 

8800 Howell Ave. INDIANAPOLIS, IND, MILWAUKEE, WIS. 

Tyler 8-2000 777 W. Tibbs 500 S. Eleventh St. 
LOS ANGELES, CALIF. Melrose 6-3485. Orchard 2-6730 

6459 E. Fleet St. 


MINNEAPOLIS. MINN. GREEN BAY. WIS. 
Raymond Taft St., N.E. 


SAGINAW, WiCHIGAN cramitie 2444 Hemlock aery” PLY WOO D ANE V E N E E R C 0. N C 


1 3 
GRAND RAPIDS, MICH. CINCINNATI, OHIO FORT WORTH. TEXAS 
raham, $.W. 3250 Fredonia Ave, 2505 WN. E. 33rd St. 
Glendale 6-5466 Capital 1259 Vinewood 2878 


GENERAL OFFICES & WAREHOUSE ~- 509 West Roosevelt Road - Chicago 7, Ilinois - Phone: TAylor 9-0800 
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Nobody but Insulite 
to help 


so hard 


another example of 


It reaches your builders! The important fact 
about Insulite’s award-winning direct mail is not 
that it contacts better than 118,000 builders every 
but that it reaches into 
*k yard—goes to builders who do business 
with you _ 1 with greater frequency and thor 
oughness than any similar we know. 


wep tang (which it does), 


your bac 


campaign 


 INSULITE..... 





works the mailman 
you sell builders! 





Pim 





Keeps customers posted on new product And, more important 
reminds them ay ways to save with such favorite entatives turn: 

as Bildrite and Shingle-Backer tel] i hese inquiri 
money-saving ees of Insulite in terms of b would like t 

lievable ‘‘case histories With considerabl receive In 

effect, too, since 12,000 builders wrote for mor: man. If, by 

prod efereoes meee ar as a result of the 


piaah INSULI TE 


Made of naray 2 Northern wood | w = |, 


INSULITE DIVISION, Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota 














a ~, 
x det, . 
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Sh gs | Goukeaanet on ||Industry News| /|and Trends 
“SINCE COMPETITION is mounting, it is only program would give only basic information as to 


natural to once again think about the caliber of the 
men who sell our merchandise,” observed Execu- 
tive Vice-President Don A. Campbell in a recent 
bulletin to members of the Kentucky Retail Lum- 
ber Dealers Assn. “If they are not carrying their 
part of the load, both volume and profits will take 
a sizable slide. Now is the time to weed out the 
employee who is not doing the job, otherwise the 
dealer up the street could have less competition 
next year. 

“Employees, however, are not always to blame. 
Management, too, must be alert to provide the 
right merchandise, bought in the right quantities, 
and at the right prices. A salesman can be no 
better than the management he works for and 
oftentimes we blame our competitors for under- 
selling us when, in reality, they have out-managed 


us. 


IN AN EXPERIMENTAL EFFORT to interest 
selected high-school students in the growing job 
opportunities in wood-using industries, members 
of the Appalachian Lumbermen’s Club were hosts 
to about 85 seniors of western North Carolina 
schools at a luncheon meeting at a local hotel. 
Lumbermen and professors from the N. C. State 
College school of forestry presented ideas for em- 
ployment in wood-using industries. 

Discussion topics at the meeting included furni- 
ture and lumber industries, national forest service 
careers and policies, forest management, hard- 
woods, and the pulp and paper industries. Tours 
of nearby paper and wood products factories and a 
U. 8. forest experiment station followed. 

Such programs as this are not only bound to 
help the wood products industries locate new per- 
sonnel to strengthen their production ranks, but 
also to enhance the public relations of the indus- 
tries through a wider understanding and greater 
appreciation of them 


THE NEED FOR MORE DATA on housing con- 
ditions and the homebuilding industry to be col- 
lected by the Bureau of Labor Statistics was pre- 
sented to the U, S, Senate subcommittee on appro- 
priations by Miles L. Colean last month. He said 
the U. S. Chamber of Commerce endorses the 
necessary $165,000 appropriation because it would 
provide government and industry with “additional 
information vitally needed for the wise determina- 
tion of public policy and for the guidance of manu- 
facturers, builders, and mortgage lenders in serv- 
ing a vital part of our economy.” 

Colean said the contemplated BLS statistical 


10 


size, type, and price of homes being built, together 
with characteristics of homebuilders, such as 
methods of operation, financing, sales experience, 
and expectations. He said special information 
about types of materials and equipment would be 
obtained only at the expense of interested com- 
panies or groups. 


FHA’S TITLE I PROGRAM should be “made 
permanent instead of being subject to periodic 
renewal by Congress,” H. R, Northup, executive 
vice-president of the National Retail Lumber 
Dealers Assn., told the Senate Banking and Cur- 
rency Committee last month as it considered 
changes in housing laws requested by the Eisen- 
hower administration. 

Northup explained that “the Title I program has 
had the effect of lowering and stabilizing financing 
charges on property improvement loans and has 
stimulated interest of lending institutions in this 
type of loan. It has provided a means of financing 
home repairs for more than 18,000,000 home- 
owners over the past 20 years.” 

The administration has requested a five-year 
extension of the present Title I program past June 
30, and also authorization of $4 billion in addi- 
tional FHA authority to insure home mortgages. 


AIR-CONDITIONING in a home is a worksaver 
for housewives, the report of a joint committee 
shows on the year-old Air-Conditioned Research 
Village project at Austin, Tex. Research teams 
measured the workload of the women in 22 cooled 
homes ‘against that of housewives in 22 similar, 
but non-air-conditioned homes a block away. Be- 
cause the women in the test homes had to dust 
only once instead of the usual five times a week, 
spent 30% less time on laundry, and 42% less 
time on general house-cleaning, they had an aver- 
age of 22 hours less housework a month! With 
this extra time, they relaxed in cool comfort! 


THE PRESTIGE AND LEADERSHIP of pro- 
gressive lumber dealers in the South continue to 
be recognized by their selection and election as 
“city fathers.” Lynn Boyd was elected mayor of 
Pampa, Tex., this spring without opposition. 
Lester Palmer easily beat out two opponents for 
a seat on the City Commission of Austin. Herbert 
Stokely, veteran Brownsville, Tex., lumberman 
and mayor, is the new president of the Texas 
Municipal Assn. These men—like most other lum- 
ber dealers—always stand to be counted when the 
community welfare and progress is at stake. 
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Sell Enclosures with this 


KOROSEAL NEATHERSTRIPPED JALOUSIE! 


























and 





Now 


breezeways—is 


when everybody is moving ou porches, patios 


the time to sell jalousie « ires. Tell customers 


Ualeo Jalousies 





they can enjoy these rooms year round ise 
open wide in summer to catch ever breeze ... are 
weatherstripped with Koroseal to in eather tight comfort 
in winter, 
Ualeo Jalousies are framed with xtruded aluminum; 
frames never rust, rot, warp or need Linting——-are impervious 
to salt water vapor Adaptable, t Used with clear glass 
l louvers they provide unobscured ised with obscure or 
| colored glia louvers they suit ind l eeds for privacy or 


shade from sun. Ualco Jalousies are up to 106” high 





Ad 


and 37” wide . wide areas are filled mullioning-on,” 


UALCO WINDOWS ARE UNCONDITIONALLY GUARANTEED 


IN KD UNITS, TOO! AGAINST DEFECTIVE MATERIALS AND WORKMANSHIP 


Saves you space! Are quickly as- 
sembled by contractor, builder or 
homeowner. 


VALCO 





WORLD'S LARGEST MANUFACTURER OF ALUMINUM WINDOWS 
SSS ES I I TT 


- See em 
MAIL THIS COUPON NOW! 


SOUTHERN SASH SALES & SUPPLY CO. 
818 Twentieth Street, Sheffield, Alabama 


Please rush technica s and prices 





SOUTHERN SASH SALES & SUPPLY CO. 
Sheffield, Alabama 


SALES OFFICES & WAREHOUSES: Canton, Ohio; Elizabeth N. J.; 
Florence, Ala.; Hialeah, Fla.; Montgomery, Aia.; Van Nuys, 
Calif.; Greensboro, N. C.; Aurora, Wl; Ruston, La.; 
City, Mo.; Washington, D. C. 









NAME 
Kansas ADORESS 


city STATE 
— 
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— the better to serve you... 





new Columbia, $. C., plant of A 1 3 
The Loxcreen Co., Inc., now 
under construction 





TENSION SCREENS 


the only tension screen with patented SPRING LOCK that 
pulls screen in and down at the same time... 





Lifetime aluminum construction 


Easy inside installation 





@ Per t tensi adjustment 


© Complete, individually-packed 
screen unit 


@ Prompt service on all orders— 
tandard and special sizes 











Some distributorships still available — write: 


The LOXCREEN Company, Inc., 80x 5133, Columbia, S. C 
and 2120 Irving Bivd., Dallas 2, Texas 
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“EVERYTHING HINGES ON HACER!" 
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C. Hager & Sons Hinge Mfg. Co. + 139 Victor Street + St. Lewis 4, Me. 
Founded 1849 — Every Hager Hinge Swings on 100 Years of Experience 
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AYS 10 max 


YOUR CUSTOMERS HAPPY 


Successful selling secret: give the customer exactly what he needs. 


That's why Plastergon is today’s No. 1 line of wallboards and insulating 
boards, Plastergon products help you keep customers satisfied customers . . . 


help you ring up those extra sales that mean so much to profits. 


Look over the many sizes, thicknesses, types, and finishes represented in 
the nine Plastergon boards. There is one for every customer need. 


Write for full details including product handout literature. 


PLASTERGON 
EVER ley Fae ky 


THE PLASTERGON WALLBOARD COMPANY 
P. O. Box 40, Station B, Buffalo 7, N. Y. 


Cable Address, “Plastergon” © Phone Riverside 3370 


. PERFECT -O - CELL 
3/16" 


. ECONOMY — 


different color combinations. Four ply 
. » 48° wi 6 to 12 ft. long 
Bundies of 10 


. BUCKSKIN READY BEND! /10" peb 


bled wallboard especially useful in 
display work. 4° x 8 panels 20 
pieces per bundle 


Approximately 

, 4 ply, pebbled waliboord with 
extra sizing on both sides. Rich, cream 
color, 48°’ wide lengths 6 to 12 ft 


. MAMMOTH — Approximately 4", 5 


ply, pebbled wallboard of great beauty 
and strength. 48" wide standard 
lengths 6 to 12 ft. Bundles of 10 


A lot of value at low 
cost. Smooth finish both sides. 4 ply 
.. » 48° wide 6 to 12 ft. long 
. . » Bundles of 10 


A. DUO-TONE —— 2-color waliboard in 6 F. EBONY —— Ve" asphalted underlay 


board. 30° x 48” (100 sq. ft. per 
bundle). Also standard panels 48” 
wide, 4 to 12 ft. long 


. BUDGETAIRE PAINTCOTE 5/16" 


insulating board. Licorice root fibers 
Factory painted one side. 48" wide 
6 to 12 ft. Bundles of 10 


. LOCKAIRE PAINTCOTE — \2" insu- 


lating board. Licorice root fibers for 
greater strength. Factory —— one 
side 48" wide 6 to 12 ft 


LOCKAIRE — yy" and 25/32” 
phalic board. 48” wide 6 to 12 
ft. long Also v-joint panels 2’ x 8° 
25/32” building boards 
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or did you til... 


y 
pleting eve 
curious, in wh 
project. Kauai 
struction jobs cre 


Here is a new idea in functional window units — 

VENT-A-WALLS, with removable sash, eye-catching in desig: 

and style. VENT-A-WALLS save precious construction 

time because they are so easy to install, and reduce breakage Z ag merci gor 
In fact, you've never had it so good until VENT-A-WALLS re oopasinps seat aca 
To remove the sash simply turn two small levers 

on the side of each friction hinge. A fast-threading screw 

in each corner of sash allows easy replacement of 

glass. Awning type VENT-A-WALLS are furnished either 

with gear or bar operators, or friction style 


VENT-A-WALLS are priced right to fit: 
any building budget. Complete detai bot ur S-AUAL 


profit making plan for merchandisers will be 
‘ This photo shows the VENT.A-WALL 
sent upon request. We invite your inqu 4 removed from frame, to eliminate 
ZG ‘ < qiass breakage during construction 
7 9% and to facilitate painting 
Ad ; ) MANUFACTURED BY 


BR-O-W DISTRIBUTORS 


Tris unit is shown Pictured here is «4 The oper - o 
Te eee 2 elated Me a 3 pease Sy B62 © A OCA SF lounl, Cetgenia 


window ewning window lriction hinge 
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Residential Contracts 
Set New April Record 


Residential contract awards in the 
47 eastern states set a new record 
in the month of April, totaling $1,- 
070,129,000 and exceeding April '54 
by 34%, the F. W. Dodge Corp. re- 
ported. For four months the resi- 
dential awards were 43% greater 
than for last year. 

The April rise in non-farm hous- 
ing starts was less than seasonal 
(estimated at 1,309,000 units a year) 
but the total of 127,000 was 18% 
more than last year, The U. 8S. Bu- 
reau of Labor Statistics reported that 
housing starts were substantially 
greater all across the nation in 1955 
than a year before. 

The total of 421,600 non-farm 
dwelling units for the first four 
months of 1955 was 22% above the 
‘54 figure and should equal the 
January-April volume in record- 
breaking 1950. Only 3,100 of the 
units started this year were publicly 
owned, The 1950 proportion was 
4,900. 

Dodge reported that all contract 
awards in the 37 eastern states in 
April set a new record, being 37% 
greater than a year before. The four- 
month gain over '54 was 35%. 


Sales and Prices Rise; 
Some Shortages Appear 


For the 19 weeks through May 14, 
Southern pine set a brisk production 
and sales pace for the major lumber 
species, according to the National 
Lumber Trade Barometer. Southern 
pine output was up 7% over ’54, 
shipments were up 11%, and sales 
were up 10%. 

For Douglas fir, production was up 
4%; shipments, 1%, and orders, 2% 

For Western pine, output climbed 
8%; shipments, 9%, and orders, 10%. 

Oak flooring was becoming in 
tight, if not critical supply, as orders 
to date exceeded production by 14%. 

Other materials on allocation and 
sought in many markets are gypsum 
board and lath, insulating board, 
and cement, 

The wholesale price index for 
April showed lumber and wood 
products trailing only leather prod- 
ucts in rise from March, The wood 
materials index reached 122.2—up 
0.7% from March, and 6.2% from 
April '54, Other materials reflected 
smaller gains as the index for all 
commodities rose 0.5% for the 
month. 
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The NRLDA survey of retail deal- 
er stocks and sales showed that 
yards reported sales in March up 
17.6% over February, and 28% above 
March '54, Lumber stocks increased 
3.3% over February, and were 5.3% 
greater than a year before. 

The VU. S. Department of Com 
merce reported sales by wholesalers 
of lumber and construction materials 
up 15% in March from a year before, 
and 17% greater for the quarter. 

Lumber and building material re- 
tail sales in March were up 11% 
from 1954, and up 6% for the quarter 


Five Factors Seen as 
Sustaining Home Boom 


In a detailed analysis in the May 
issue of Survey of Current Business, 
the U. S. Department of Commerce 
cites five major factors as sustainers 
of the current homebuilding boom 
These include rising incomes, a good 
supply of mortgage money, easy 
credit, an increasing and shifting 
population, and a widespread desire 
for bigger and better homes. 

The facts behind these factors, as 
detailed by the U. S. bureau: 

Total U. S. population is growing 
about 1.75% a year — nearly twice 
as fast as in the 1930’s. This means 
an annual increase of 2.5 million 
persons — three times the average 
annual gain in the 1930’s, and 50% 
above that of the 20's. 

People are living longer these days 

particularly women. They have 
pension or retirement income suffi- 
cient to maintain their own house- 
holds. More young couples are able 
to set up their own households. The 
number of unrelated persons getting 
together to form households is on the 
increase. 

Although migration tends to partly 
cancel itself out as a housing stim- 
ulant, the movement of families from 
cities to farms leaves farm dwellings 
vacant. Similar housing casualties 
come from families shifting from 
old city sections to suburbs. Another 
migratory factor is the chasing of 
the sun by families settling in the 
far west, southwest, and Florida 

Relaxation of Federal - insured 
credit terms in 1949, 1950, and 1954 
has spurred the building and pur- 
chase of homes by lower-income 
families. 

The general easing of credit last 
year and lower demand for loan 
funds elsewhere made conventional 
home loans more readily available 
on more attractive terms for bor- 
rowers. 


$200 Billion State and 
Public Works in 10 Years 


Compared with the $8.5 billion 
worth of state and local public works 
put in place in record-setting 1954, 
an expenditure of $20 billion will be 
needed for each of the next 10 years, 
according to a study published in the 
May issue of Construction Review 
by the building materials and con- 
struction division of the U. S. De- 
partment of Commerce. Such state 
and local public works would in- 
clude new highways, schools, hos- 
pitals, water and sewer facilities, 
and others. 

According to the study, “the huge 
1955-64 construction requirement is 
equivalent to nearly four times the 
amount of non-Federal public works 
construction put in place during the 
past 10 years — and one-third more 
than total construction volume for 
those types in the past 35 years. 

“The public works backlog pro- 
vides a strong stabilizing force for 
the economy in the next decade, and 
it must be substantially erased by 
1965, if severe community problems 
are to be avoided. The marriage 
boom in 1965-75, reflecting the baby 
boom in 37 million births in 1945-54, 
implies an ever greater demand for 
housing and for new community fa- 
cilities than at present. 

“Long-run stability dictates that 
extensive efforts should be made to 
overcome these deficits during the 
next 10 years when new family 
formation will continue at compara 
tively moderate rates.” 


Home Builders Pleased 


The nation’s homebuilders antici- 
pate satisfactory business conditions 
throughout the remainder of 1955, 
with ample mortgage money avail- 
able for the anticipated 1.3 million 
new housing units, directors of the 
National Assn. of Home Builders re- 
ported during their annual spring 
meeting in Washington last month. 

“There is no foundation to the re- 
cent assertions that the housing mar- 
ket is being overbuilt,” NAHB 
President Earl W. Smith, told the 
directors and officials attending the 
meeting. “The next two or three 
years will be good for building and 
the economy generally.” 

Albert M. Cole, Housing and Home 
Finance Agency administrator, la- 
beled as “nonsense” the talk of over- 
building. He said that studies made 
by Federal housing agencies indi- 
cated that homebuilding activity will 
be sustained at high levels. 
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INTERIOR LOCKS 


Quality wrought brass and 
wrought steel tubular locksets 
for inside, bath and bedroom 
doors. Simple installation: 
requires boring of just three 
holes. 


HANDLE SETS 
Handsome entrance door sets 
of forged brass with sturdy 
cylinder lock to assure unsur- 
passed performance. Match- 
ing inside trim also available. 





it’s the 
complete 
easy-to-sell 
line of 
locks and 
cabinet 
hardware 


Here is your open door to 
greater sales this year 
and every year that you 
feature the combined 
PENN-AKRON line. 
Advanced techniques of 
streamlined production in 
our two completely 
modernized plants have 
sent our production figures 
soaring. This greater 
volume-—spurred by an 
ever-increasing demand— 
has kept our prices right, 
competitively right. That 
means just one thing for 
you: faster, easier selling 
of this quality-profit line! 


PLEASE 
TURN 


PAGE 



















CABINET HARDWARE 











The complete line by 
one of America’s great 


Square-End New 
FORGECRAFT Hinges Streamlined Pulls 





volume producers of 
quality cabinet 
hardware. items to fill 





every customer's need— Cc 
whether professional or 
do-it-yourself trade. Semi-Concealed “Silent Ease” 
FORGECRAFT Hinges FORGECRAFT Switchplates Rubber Roller Catches 





Most items individually 
packaged (with screws) 
for easier handling 
and finish protection. 





Modern Concave Knobs The Latest Design in 
and Backplotes Semi-Concealed Hinges Flush Hinges 














SELLING 
AIDS 


DISPLAYS THAT SELL 


Attractively designed to really stop traffic. For counter 
use, for windows... for use with modern island, wall 
and gondola type fixtures. Display boards to fit cabi- 

net doors on NRHA and other wall units. Where there’s 
obtain these selling aids, catalogues, har . , , 
prices, ofc, of the complete Pons a minimum of valuable selling space they'll do a maxi- 
Akron line. Or, ask your jobber, mum selling job. 





Write us direct on how you can 





[wee ew GUAT PLANTS 40 Beare tee 88vyvEee 


PENN-AKRON 


HARDWARE CORPORATION fo) = 


WOODSIDE - 77 - NEW YORK “ae (| a eZ | aie i 
Builders Hardware Since 1877 sis re S tute I Lo 7s dit. 
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1 duette Custom Model 1820 FL with tubular fluorescent light, 
ansiucent shade and electrical convenience outlet and switch 





A Cumuy sales-builder at modest cost! 


MIAMI-CAREY’S All-New ment, wit! times more space a place for 


everything! And, of course, Miami-Carey quality 


‘ j throughout! No wonder alert builders are making 
Trend-Setting duette e bathrooms salesrooms by equipping them with 





duette cabinets by Miami-Carey. 


Set the trend to more sales by featuring duette cabi Besides duette cabinets, lighted and unlighted, 
nets by Miami-Carey. In the duette, you have sales in models for every budget, Miami-Carey offers a 
making features other cabinets can’t give you! complete e of handsome bathroom cabinets, 
Exquisite new styling, accented by jewel-like sliding mirrors, accessories and access doors. Check with 
mirror doors melts milady’s sales resistance! And your Cars representative about the nationally 
few men can resist that twin-size storage compart advertised Miami-Carey line today! ry 
be 

Write fo ee copy of the 1955 

Viami-Ca 7" Glorifying the 

American B howing the complete paneer 

Miami-Care iddress Dept. SBS-6 ag « i] 


Coes 











Bathroom Cabinets, Accessories, Access Door and Fans 
Miami Cabinet Division, The Philip Carey Mfg. Company, Middietown, O 


Better products for better buliding since 1873 




















“Takes less pressure 


for a clean, even cut!” 


says FRED HARRIS 
of Guy Smith Hardware, 
Richmond, Va. 





TRY THE 
“‘BLINDFOLD TEST“’ 
YOURSELF! 


Cut L-O-F first, last, or in-between 


' 1 


the other brands. Run any kind of 


Young Fred Harris has cut a lot of glass. But L’O°F’s 


@cut you want, You'll see why you “Blindfold ‘Test’? proved something new to him about 


have fewer bad cuts, less waste glass-cutting 
and more profit with L-O-F, He made several cuts on four well-known brands of 
single-strength glass. Each piece was marked only with 


a letter--W, X, Y or Z. He picked “2” every single time 
as the easiest to cut— and “2” was L:O:F! Twenty-eight 


Call your nearest L-O-F Dis- 
tributor. These local businessmen 
are listed under “Glass in the out of thirty dealers who took this test picked L-O-F 


yellow pages of phone books in ‘This certainly proves to me that L’O-F is easiest to 
many principal cities. And send cut,”’ said Mr. Harris. *‘A nice light stroke does it, then 


for your free booklet — “For she snaps off clean and quick.” 
Greater Profits in Window Glass”. 

Write Libbey: Owens:Ford 
Glass Co., 608 Madison Ave., 


Toledo 3, Ohio, 


L-O'F Window Glass is easiest to cut into big pieces, 
little pieces, angled pieces, curved pieces. You can even 
cut off narrow strips with a light, easy stroke. 

L:O-'F cuts easiest because it is annealed more 
slowly, more patiently. That makes it less brittle and 
more ‘“‘even’’ in structure-—-so it’s a safer buy for your 


customers, too 


ich Aiea 0 chm en am wan Gem eae Gn Sn om SE Om HD oD wid 


LIBBEY-OWENS-FORD the easy-to-cul WINDOW GLASS 
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Better products for better buiiding since 1873 





NOW....sTOCK STEEL FRAMES with 


Classic Moulded Trim! 


[ST@NOB@RO} STEEL FRAMES 


are the first to offer you the extra beauty of modern, moulded trim, 
demanded by discriminating home buyers. These frames will add 
beauty to doorways and windows that is unobtainable with other 
stock steel frames. Important, too, Standard Steel Frames are be- 
ing installed in homes, apartments, housing projects and light 
commercial buildings at savings of over $4.00 per opening. 
Standard Steel Frames have been developed to offer builders 
the many advantages resulting from precision-made, pre-squared 
steel frames. Speed and economy of installation, perfect square- 
ness, low cost of finish painting, dimensional stability—these are 
a few plus values you get with Standard. Standard Steel Frame 
surfaces are Bonderized in a five-stage process and zinc-chromate 
primed for long-lasting rust resistance in storage or on the job. 














: f ES Precision-mitered 


‘ 
2 





| (f (0) (a) CR} (0) 


corners reinforced 





i>. 





> A with welded 
o y 
steel plates | i J | 
| e KNOCKED-DOWN ‘ 
] FRAMES Me j 
| > free 
| Li f / nits can be ship tig 
»cked-down. Self 
ng tabbed angle 
J Classic moulded s welded to knock- m 
3-knuckle hinge leaf J trim, solid brass frame members for 
is welded to the strike plate for Anchor clips for , sccurate assem- ' 
steel door frame. tubular hard- stud nailing are bly. The knocked-down re 
wore welded to f e is economically b) 
the frames pped, easily stored oH i 


STANDARD STEEL SLIDING CLOSET DOORS and FRAMES 


Frames are 18 gauge cold-rolled steel, doors are 20 gauge steel 


STANDARD STEEL WINDOW FRAMES 


nplify installation of steel and aluminum 


Both are Bonderized and primed. Recessed overhead track is are designed 
available for these doors or for 4” wood doors; also available awning-type ent and architecturally projected windows, 
with overhead track and valance for 1%4” wood doors. Nylon as well a Reynolds Aluminum traverse-type window 
rollers on door hangers glide door smoothly, quietly on ex Simple to Screw window into frame and slip entire 
truded aluminum track. No bottom track required. Doors have assembly int sh opening. Nail flanges to wood studs and 
handsome solid brass pull plates. 4/0—5/0—6/0 x 6/8 or 8/0 window is it 
a ome eee ee ee ee ee ee ee ee ee ee RS ee ee ee ee 
i 7 
1 1 am interested in handling | 
1 (_] STANDARD STEEL DOOR FRAMES [} STANDARD STEEL WINDOW FRAMES i 
Manufactured by 1 (© STANDARD STEEL SLIDING CLOSET DOORS 
S ¢) U T H r R N g TAT r S ' Please send me full details j 
| NAME AMR tee LUE Bn PS 
IRON ROOFING COMPANY ; FIRM ; e } 
ew) RES heme f |= ADDRESS . = e ae 
1 city — Se 
ee a ee es eee 
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Remember back in the days of the Ice Man. . . how, on 
a hot summer day, the ice in the wagon would slowly 
melt? As a result the customers at the end of the route 
would inevitably be short-weighed. They paid for fifty 
pounds but got approximately only 35 or 40, 


We use this illustration to point out that, although Water 
Heaters may look alike, there are differences and weight 
is a very important factor, And so... when you compare 
various makes .. . check carefully the weights. You'll find 
that Jackson's heavy weight indicates heavy construction 
..» longer life. Neither you or your customers will ever be 
“short-weighed” with Jackson and ... you'll make more 


sales and bigger profits. 


Jackson makes a complete line of Automatic 
Water Heaters . . . both Gas and Electric and 
also Electric Floor Furnaces and Hydro-Pneu- 
matic Pump Tanks. Write, wire or phone for 
complete information. 


Distributed Through Wholesale Channels Only 


W. L. JACKSON MANUFACTURING COMPANY | 


1222 EAST 40° STREET CHATTANOOGA 7, TENN. 





SALES REPRESENTATIVES 


L. O, LEDFORD, Sales Agency CARL A, SCHOLLE J). A. LLOYD, Factory Sales Agent* J. A. LLOYD, Factory Sales Agent* 

311 Chickamauga Avenue 3517 Hanover 375 Whitehall St., S. W 2506 Lucena Street 
Rossville, Georgia University Park Atlanta, Georgia Charlotte, N. C 
Telephone 89-5554 Dalias 25, Texas Telephone LAmar 1977 Telephone FRanklin 5-8258 


Telephone EMerson 4228 
"WAREHOUSES AT THESE LOCATIONS 
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NRLDA Pushes Grade-Named Lumber, Employee Training 


GRADE-NAMED LUMBER. A new 
department of employee education 
Trade - practice conferences. New 
management chapters of the Dealer 
Operating Guide. More mortgage 
funds for “backwoods areas.” These 
were major plans or topics consid- 
ered at the spring meeting of the 
board of directors of the National 
Retail Lumber Dealers Assn. at the 
Hotel Shoreham in Washington dur- 
ing mid-May. 

President Watson Malone III re- 
ported that the retail lumber indus- 
try had made steady progress toward 
increasing the efficiency of its opera- 
tions and expanding its services to 
the public and, as a result, was 
strengthening its competitive posi 
tion in the battle for the consumer's 
dollar 

Reviewing developments in Wash- 
ington, H. R. Northup, NRLDA 
executive vice-president, said there 
was no evidence that the administra- 
tion intends to put the brakes on new 
housing construction and every indi 
cation that modernization and repair 
will receive full encouragement. He 
said that mortgage lenders and mar 
ket developments will provide any 
slowing down that may be deemed 
prudent 

H. V. Simpson, executive vice 
president of the West Coast Lum- 
bermen’s Assn., announced that a 
majority of the members of that as 
sociation had agreed to adopt grade 
names in place of grade numbers, 
and that grade-named lumber should 
be available to dealers before the 
end of this year 

Don Campbell, chairman of 
NRLDA’s Standards Committee, said 
that the retail lumber industry was 
in full accord with the decision of 
the West Coast association. He re 
ported greatly increased interest 
among dealers in grade-marking and 
proper identification of lumber 

The Committee on Marketing wil! 
continue to explore every legal and 
merchandising angle to help solve 
problems of distribution which con- 
front the retail lumber industry, 
Paul R. Ely, NRLDA’s second vice- 
president, reported as chairman of 
the committee. He added that other 
factors in the building material in 
dustry are equally concerned with 
these problems and had been giving 
them continued study. The commit- 
tee plans to meet again in about 60 


days to work on these problems 

Chairman W. C. Bell said the Con 
mittee on Education was searching 
for ways to revitalize the 30-day) 
training course for dealer em 
ployees. He declared that “educatior 
was the key to doing a better job of 
merchandising, capitalizing on the 
vast opportunities in the home im 
provement field, and meeting di 
tribution problems.” 

Bell presented a committee resolu 


tion which urged the NRLDA board 
f directors to recreate and to staff 
1 Department of Education for the 
purpose of developing a more in- 
tensive educational program in the 
ndustry and of coordinating exist- 
ng educational programs and ma- 
terials. The board voted to give the 
resolution full consideration. 
Norman P. Mason, commissioner 
f the FHA and past-president of 
NRLDA, thanked the dealers for the 


MASTIC TILE CORP. BUYS OUT WRIGHT TILE FIRM 





The Mastic Tile Corp. of America 


has purchased the Wright Manufac 
turing Co. of Houston, Tex., olde 
manufacturer of rubber til i 
flexible vinyl tile flooring 

The New York firm’s acquisiti« 
of the property, business, and ass¢ 
of the Wright Co. will add $12,000 
000 to its annual sales volume. T! 
establishes Mastic Tile as the wor! 
largest producer of resilient 
flooring and wall product 

The addition of the Wright rubbe 
and flexible vinyl! tile product 
Mastic Tile’s line of Matico asp} 
vinyl-asbestos, cork and plasti 
tile product will also create 
broadest company line in the 
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ilient tile industry, according to 
President Harry A. Hachmeister 
Wright will be operated as a divi 
ion of Mastic Tile, under the 
administration of Western Division 
Vice-President Harry C. Hachmeis 
tel 

In the photo above, H. C. Hach 
meister, seated at left, signs the 
document closing the sale of the 
Wright company. Looking on are 
rhomas F. Millane, seated right, 
president of Wright, and standing 
left to right, Seymour Milstein, sec 
etary-treasurer of Mastic Tile; 
.. E. Wright, Wright vice-president, 
and John F. Millane, Wright secre 
tary 
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support they had given him during 
his first year in office and compli- 
mented NRLDA on its new Lumber 
Dealer’s “Handbook on Home Finan- 
cing.” He said it gives the dealer 
the information he needs to tell the 
people of his community about their 
opportunities under FHA programs. 

Arthur W. Viner, executive secre- 
tary of the Voluntary Home Mort- 
gage Credit Program, said that the 
new program intended to make 
mortgage money available in outly- 
ing areas and for minority groups 
was developing rapidly. More than 
$2,000,000 had been loaned between 
March 1 and May 15. 

Russell Nowels, chairman of the 
Committee on Merchandising and 
Public Relations, reported that the 
committee was studying means of 
getting the NRLDA merchandising 
programs more widely used. He said 
that new Dealer Operating Guide 
chapters are being developed on 
forms and records, mechanical han- 
dling of building materials, treated 
lumber, and clay products. 

Chapters on accounting, financial 
management, cost estimating, yard 
layout, and job descriptions will be 
issued when the necessary basic in- 
formation becomes available. The 
committee also plans a study of 
profit-sharing and bonus plans. 

The committee intends to prepare 
a merchandising kit to assist dealers 
in taking an active part in a home 
improvement program to be con- 
ducted in 1956 in collaboration with 
other industry groups 


Steel Mill Going Up 


Construction of a new $8.5 million 
merchant bar and rod mill for the 
Atlantic Steel Co. began in Atlanta, 
Ga,, last month, 

The mill equipment will be housed 
in a building 740 feet by 100 feet, 
with attached warehouses providing 
52,000 square feet of storage space. 
The mill is expected to be in opera- 
tion by September next year. 


Bonsal Builds Sakrete 
Plant in Miami Area 


To supply ready-mix cement to 
Florida dealers and _ distributors 
faster and cheaper, the Sakrete Di- 
vision of the W. R. Bonsal Co. has 
under construction a new plant in 
the Miami area, It is located on 
Ives Dairy Road (205th Street) 
and Florida express route No. 9, be- 
tween Fort Lauderdale and Miami. 

This new Bonsal Sakrete plant 
will have an output of over 3,000 
sacks per day. From it dealers will 
be supplied sacked gravel, sand, and 
mortar mixes for much less than 
they pay for this product shipped 
from Bonsal’s plant in Lilesville, 
N. C., due to the saving in freight 
costs, a spokesman explained. 
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FHA Requires Cash, 
Reports Loan Trends 


Closing charges on homes being 
purchased with FHA-insured mort- 
gages now must be paid in cash. 
FHA Commissioner Norman P. Ma- 
son requires all homebuyers to make 
a cash investment to equal or exceed 
the minimum down-payment plus 
the estimated amount of closing 
costs. The latter include such items 
as title expense, appraisal fees, sur- 
veys, and lenders’ financing charges. 

Median age of those who buy 
homes under the FHA plan is be- 
tween 34 and 36, Commissioner Ma- 
son reported. 

Analysis of the 6,500 mortgages in- 
sured by the FHA in the first 10 
days of March, 1955, showed that the 
typical mortgagor buying a new 
home was 34.6 years old. The typical 
purchaser of an existing home was 
slightly over 36 years old. 

A similar analysis of 6,000 insured 
mortgages in 1939 showed the age 
of the typical new-home buyer at 
that time to be 36.2 years and that 
of the typical existing-home buyer 
to be 40 years. 

Over 1% million borrowers in 
1954 used property improvement 
loans insured by the Federal Hous- 
ing Administration to pay for im- 
provements to their properties. FHA 
reported that the loans represented 
total advances of nearly $891 million. 

The typical borrower obtained a 
loan of $430 to improve a single- 
family dwelling, and contracted to 
pay principal and interest in 36 
monthly installments of $13.74. 

Home insulation was the most 
popular type of project financed with 
FHA property improvement loans 
last year. One out of every five loans 
paid for an insulation job, at an 
average cost of $362. 

Loans for additions and alterations 
accounted for 14 per cent of all loans 
insured in 1954. The average amount 
borrowed for this purpose was $917, 
the highest for any improvement. 

Slightly less than 14 per cent of 
the loans were for heating, 11 per 
cent were for exterior finish, 9 per 
cent for plumbing, 7 per cent for 
interior finish, and about 5% per 
cent for roofing. The rest were classi- 
fied as “new non-residential con- 
struction and miscellaneous.” 

FHA Commissioner Norman P 
Mason announced the blueprint for 
the immediate institution of a line- 
and-staff organization in FHA’s 75 
insuring offices throughout the Unit- 
ed States and its territories. 

He said the new organizational 
framework will provide more effec- 
tive and more efficient FHA opera- 
tions, and is in accord with findings 
in a recently concluded study of 
FHA field office organization, staffing 
and classification. The new organiza- 
tional pattern will give greater au- 
thority and responsibility to the di- 
rectors of the FHA field offices. 
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GORDON ASTLE now represents John 
Hl. Graham and Co., Ine., in the sales 
territory comprising Florida, Georgia, 
Alabama, and Mississippi. He is mak- 
ing his headquarters in Daytona Beach. 


Industry Help Sought 
in “Homes for Korea” 


To show the Koreans how to meet 
their critical housing needs through 
mass production of the kind of 
homes that fit their way of life, the 
American Korean Foundation has 
asked the U. S. building industry to 
sponsor a “Homes for Korea” proj- 
ect. This is to be done through the 
construction of model villages by 
the Koreans under American super- 
vision with materials we furnish. 

Plans call for building a minimum 
of 1,000 homes in war-devastated 
Korean cities. According to Brig. 
Gen. Richard S. Whitcomb, execu- 
tive director of “Homes for Korea,” 
this will require around $1,500,000 in 
materials and money donations from 
the U. S. building industry. 

The New York architectural firm 
of Webb and Knapp, Inc., has col- 
laborated with a mission of Korean 
architects in creating plans that suit 
Korean climate and ways of living. 

General James A. Fleet is hon- 
orary chairman of “Homes for Ko- 
rea.” Co-chairmen are William 
Zeckendorf, president of the archi- 
tectural firm, and Earl Smith, presi- 
dent of the National Assn. of Home 
Builders. 

Donations of building materials 
for the homes should be shipped to 
FAS, San Francisco, Norfolk, or New 
Orleans. Checks should be made 
payable to American Korean Foun- 
dation and sent to its Building In- 
dustry Committee, 270 Park Avenue, 
New York 17, N. Y. For a list of 
the building materials needed for 
“Homes for Korea,” also write to 
this address. 

This program has been endorsed 
by President Eisenhower and Korea 
President Syngman Rhee. 
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Now! we Lifetime ALUMINUM DOOR 


A Perfect 
Prime door 
for the South 


STRONG, BEAUTIFUL, 
PRACTICAL ... AND 

PRICED TO COMPETE 
WITH WOOD. CUTS 
INSTALLATION TIME 
IN HALF! 


WILL NEVER 


Need Painting 
Sag 

Warp 

Rot 

Rust 

Shrink 

Swell 


WILL NOT SAG 


Combined corner 
strength 16,000 Ibs. 


NOT a jalousie hung in an 
ordinary door, but a com- 
pletely new door, with spe- 
cial Aluminum Frame and 
Jalousie engineered as one! 








by Pittsburgh Testing Laborotories 


























ONLY THE 


Vacol 


ALUMINUM 
JALOUSIE 
DOOR 
offers all these 
Exclusive Features 


© Full 1%” thick 
* Stainless Steel 


re 
7 ae Steel 


nges 
* Lifetime Key Lock 
® Deluxe Door Closer 
* Solid Aluminum 
Pushbar 
© Fully Weather- 


stripped 


8 Kick 
Piston 


¢ 1” Weatherproof 
oa nder Strip 
adjusts for true 
thres 
(Interlocking 
Aluminum 
threshold also 
available.) 


Shipped in heavy re- 
inforced carton, a 
aged complete, 
missing parts 


Patent 





Pending 


sie Unit tested 





/  V. EB. ANDERSON MFG. CO., INC., BRADENTON, FLA. 
BY ANDERSON Please send Free Literature on New Aluminum Jalousie Door 


MANUFACTURING CO., INC. 


Since 1930 ; 


Firm 


OWENSBORO, KENTUCKY | 4¢¢"* 


’ City Zone State B655 


BRADENTON, FLORIDA ! 
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Aims at Vast Market 
for Treated Lumber 


For construction of homes that 
last longer and for lengthening the 
life of older homes, the Frost Forest 
Products Division of the Olin Math- 
ieson Chemical Corp., Shreveport, 
La., has launched a merchandising 
program for ‘“Wolmanized” pres- 
sure-treated lumber, 

James Wallace, sales manager of 
the division, said: “Emphasis on the 
homebuilding market results from 
positive indications that in 1955 
alone it can absorb about 2,500,000,- 
000 board feet of treated lumber.” 
That figure, he added, is based only 
on non-farm housing needs. 

Using this estimate and figuring 
the FOB price of “Wolmanized” 
treated lumber at approximately 
$125 per thousand board feet, Wal- 
lace continued, “you can see the tre- 
mendous potential market nearly 
$300,000,000 for this year.” 

A home should be built to last at 
least 100 years. And with today’s 
mortgages of 20 to 30 years, mate- 
rials used should at least give 
trouble-free use during the mortgage 
period, he explained 

“There's a huge market in home 
maintenance, repair, and alterations. 
About half the dwelling units in the 
United States are over 30 years of 
age. More than 32,000,000 homes are 
over 20 years old. We estimate the 
market potential for this segment at 
nearly $10,000,000,000.” 


Home Job Survey Shows 
$1,000 Median Costs 


A survey of advertising coupon 
inquiries received by the Masonite 
Corp, over a three-month period 
revealed that a median cost of all 
building projects reported to them 
was $1,000. 

Median costs of projects done by 
home-owners themselves was be 
tween $600 and $700; of those by 
professionals, between $8,009 and 
$10,000; of projects done in part by 
both, between $2,500 and $3,000 

Over 58 per cent of the projects 
were being done by the respondents 
themselves, More than 50 per cent 
of those sending in coupons wanted 
general ideas for a new home; over 
37 per cent, general ideas for re 
modeling, and nearly 35 per cent 
needed information for a_ speciric 
project 


Grace Kelly's Family 
Choose Awning Windows 
Movie actress Grace Kelly, Aca 


demy Award winner for this year, 
enjoys the convenience of Ualco 
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awning windows when she visits 
her family’s resort home in Atlantic 
City, N. J. 

The home was built for John B. 
Kelly, owner of the Kelly Brickwork 
Co. 

Much of the modern two-story 
home is stone, with ribbons of awn- 
ing windows making up most of the 
top half of each story. A sun deck 
extends from the upper story to 
serve a double purpose as carporte 
for two cars. 


Hard Plywood Makers 
to Meet in Atlanta Lab 


The summer meeting of the Hard- 
wood Plywood Institute will be held 
in Atlanta at the Biltmore Hotel, 
June 16-17, according to Charles E. 
Close, managing director. 

Members will visit the HPI quality 
control laboratory in Atlanta, where 
John Butler, laboratory chief, will 
explain the testing operations. The 
Atlanta laboratory is the focal point 
of the HPI quality control program 

Aided by reports of traveling field 
inspectors, the program checks into 
five key phases of hardwood ply- 
wood production: (1) moisture con- 
trol, (2) jointing and splicing, (3) 
gluing and pressing, (4) finishing, 
sawing, and sanding; and (5) grad- 
ing and labeling. 

Another highlight of the meeting 
will be a report by Richard D 
Behm, trade promotion director. 
Proposed new promotions at the re- 
tail dealer level and HPI advertising 
and publicity programs will be dis- 
cussed, 





RAYMOND F,. GOEKE has been made 

general sales manager of the building 

materials division of the Baldwin-Hill 

Co., Trenton, N. J., manufacturer of 

spun mineral wool insulating products. 

For the last eight vears Goeke has been 
a district manager. 


Give Away Lu-Re-Co 
Demonstration House 


In a dramatic merchandising stunt 
tied in with the big San Antonio 
Home Show, the Richmond Lumber 
Co. in that Texas city built and gave 
away a Lu-Re-Co panelized home 
with attached garage on May 18. 

Initial construction of the house 
was televised 15 minutes out of 
every hour from 4:45 to 8:45 p. m., 
as the insulated panels, door and 
window units, roof sheathing, and 
interior wall partitions were erected. 
Raymon Harrell, director of the 
“Lumber Dealers Research Council, 
narrated the proceedings via radio 


The house will be re-erected on 
the lot of the lucky winner and fully 
completed later. Suppliers donated 
most of the building materials for 
the Lu-Re-Co home. 


Win a “Joshua” with 
Your Co. Match Book! 


An awards comovetition for the 
hest match books of the year, cover- 
ing each of 46 industries, has been 
announce’? hv the Match Industry 
Information Bureau, 500 Fifth Ave- 
nue, New York 36, N. Y. Entry forms 
are available from the bureau 

A bronze “Joshua” plaque will be 
awarded for the entry in each in- 
dustry adjudged best from the 
standpoint of selling copy, art-work 
and typography. A panel of judges 
prominent in advertising and mar- 
keting circles will select the plaque 
winners 

The closing date for entries will 
be September 1, and all match books 
in circulation during the current 
year will be eligible. 

Awards will be given for the best 
match books issued by the building 
supplies industry and by construc- 
tion services, in recognition of the 
widespread use of match books in 
these fields. Last year’s winners 
were Swift Homes, Inc., of Elizabeth, 
Pennsylvania, and Beaver Construc- 
tion Company, Inc., of Montreal. 


Windowless Bathrooms 


A recent FHA ruling approved 
“windowless” bathrooms. This makes 
it cheaper for homeowners to install 
additional facilities in older homes, 
according to the Plumbing Fixture 
Manufacturers Assn. 

This also means that home-owners 
previously refused loans may now 
re-submit applications to FHA with 
some feeling of optimism. The 
ruling permits local directors to ap- 
prove such loans at their own dis 
cretion 
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Look at all the Sales-Builders in 


REYNOLDS ALUMINUM 












For the Most “Do-It-Yourself” Appeal... 
REYNOLDS ALUMINUM 
REFLECTIVE INSULATION 








Most compact...250 sq. ft. in each roll. Cleanest, 


fastest to apply...embossed foil on kraft paper 
(both sides Type B, one side Type C). Reflects 
up to 95% radiant heat. Nonabsorptive, perfect 
vapor barrier. High efficiency at much lower cost 


than most bulk insulations. 25”, 33” and 36” wide. 








REYNOLDS [ifefime ALUMINUM 
GUTTERS 





Rustproof beauty. 
Go up without 
soldering...easy 
for handymen, 
low cost for build- 
ers. Half-round 
and Ogee, plain 
and embossed. 











FLASHING AND NAILS IN SELF-SELLING DISPLAYS 
REYNOLDS /ifefime ALUMINUM 


Sell from this Nail Merchandiser that has every 
type boxed and labeled...it's all the stock you need! 
Sell flashing from coil in this roll-out display box 
—or flat sheet from display carton t shown), 








REYNOLDS /ifefime ALUMINUM 
ROOFING AND SIDING 












Backed by the best 
Pians Service... 
20 Farm Buildings! 





Low-cost plans with in- 
structions for use of 
labor-saving 48” wide 
sheets. Stock this staple 
and use Reynolds Plans 
Catalog to build busi- 
ness. Write for yours, 








New Sales-Lifter! 
REYNOLDS ALUMINUM 
Self-Lifting 
GARAGE DOOR 


[ie 
o simple to install it selis to “self 
homeowners as well as build- 
Needs only 6” clearance at 

top and inside. Rugged construc- 
tion. Complete in compact package. 




























*Reg. U.S. Pat. Off. 


Check off these items with your Reynolds Aluminum salesman THEY ALL MEAN SALES. 
And get your share of the profits in Reynolds Do-It-Yourself* Aluminum! See Reynolds 
new “Do-it-Yourself” TV show, 7:30 P.M. Sundays, NBC Network, starting June 26, 
Reynolds Metals Company, Building Products Division, 2002 S. 9th St., Louisville 1, Ky. 





REYNOLDS 28 ALUMINUM 
BUILDING PRODUCTS 
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personnel 
parade 


Martin-Senour Co. Earn W 
JOHNSON has been appointed man- 
ager of field promotion for this Chi- 
cago paint manufacturing firm. With 
Martin-Senour six years, Johnson 
formerly was Chicago sales division 
manager 


Forest Fiber Products Co....F. M 
HucuHes is now manager of produc- 
tion and sales in Forest Grove, Ore 
Formerly he was hardboard sales 
service manager. He has spent most 
of his 20-year career in the lumber 
business with the Stimson Lumber 
Co., parent firm of the Forest Fiber 
organization. 


Timber Engineering Co... . This 
Washington, D. C., research affiliate 
of the National Lumber Manufac- 
turers Assn, has promoted WILLIAM 
R. Ganzer Jr. to research engineer. 
Ganzer is a structural engineer, au- 
thor, and lecturer on engineered 
timber construction. 


Knox Corp. ... The manufacturers 
of Knox prefabricated houses, of 
Thomson, Ga., have announced the 
appointment of R. H. DenTon as di- 
rector of sales. He formerly was 
with U. S. Steel Homes, Inc., and the 
Ferro Corp. 


Mengel Co. ... After a sojourn in 
San Francisco, Calif., with the Har- 
bor Plywood Corp., Georce A. Wurre 
has rejoined the Menge! Co. as sales 





EDWARD H, L, CLARAC JR. was ap- 
pointed distribution manager of the 
Aluminum Products Co., manufactur- 
ers of APCO aluminum windows, in 
Houston, Tex. Clarae will be in charge 
of development and expansion of the 
firm’s current national distribution 
program. 
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manager in the State of Florida. 
From 308 Second Avenue, College 
Park, Ga., White is selling Menge! 
flush doors and wall closet products 
in the Southeast. 


Duraflex Co. ... This Miami, Fla., 
manufacturer of Duraflex thresholds 
has appointed Ray Mees general 
sales manager. Mees has been a 
manufacturers’ representative in the 
building material field for the last 
five years, covering the Southeast. 


U. 8. Chamber of Commerce... A 
Boyp CAMPBELL, Jackson, Miss., re 
cently was elected 28th president of 
the national Chamber. He is chair- 
man of the board of the Mississippi 
School Supply Co. 


Housing and Home Finance Agency 

. Wittram Henry Harrison has 
been appointed regional administra- 
tor for HHFA’s region III. With 
headquarters in Atlanta, the district 
includes Georgia, Alabama, Florida, 
Kentucky, Mississippi, North and 
South Carolina, and Tennessee. A 
descendant of two U. S. presidents, 
he is a former congressman from 
Wyoming. 


Texas Industries, Inc... . Evererr E 
Knott, general manager of the Tex- 
crete Co. and of Tex-Tile, Inc., of 
Dallas, Tex., now manages all Texas 
Industries plants in north Texas and 
Oklahoma. This includes lightweight 
aggregate plants in Dallas, Eastland, 
and Oklahoma City. He came to 
Texas Industries in 1951, leaving 
Lone Star Cement as assistant sales 
manager 


Represents Ideal Brass 


Fry -Holbrook & Co., 2458-B 
Morosgo Way N. W., Atlanta, Ga., 
has been appointed sales representa- 
tive for Ideal Brass Works, Inc., St. 
Paul, Minn. 

William H. March, Ideal’s sales 
manager, announced that Fry-Hol- 
brook will handle its complete line 
of builders hardware in Georgia, 
North and South Carolina, and east- 
ern Tennessee. 


Yale and Towne Move 


The central office of the Yale Lock 
and Hardware Division of the Yale 
and Towne Manufacturing Co. has 
been moved into new, air-condition- 
ed quarters at 11 South Broad in 
White Plains, N. Y. The division’s 
offices formerly were located in 
Stamford, Conn. 

Manufacture and sale of the divi- 
sion’s products will be directed now 
from the White Plains office. Yale 
lock and hardware division plants 
are located at Stamford, Conn., 
Salem, Va., and Gallatin and Lenoir 
City, Tenn. 


—— Oe | - 








W. (BUD) MATSON has moved to 
the Columbia, 8. C., office of the Lox- 
creen Co., Ine., to assume duties as 
sales manager. A stockholder in the 
Matson has worked for 
development of its tension 


company, 
screens 
since 1951. Twenty-five salesmen serve 
dealers in 34 states from Loxereen 
plants in Columbia and Dallas, Tex. 


DFPA Honors Ottinger, 
U. S. Plywood Founder 


The late Lawrence Ottinger, 
whose selling prowess wrote the al- 
most unbelievable American rags- 
to-riches story of the United States 
Plywood Corp., has been paid a 
moving tribute by Western fir ply- 
wood manufacturers. Ottinger died 
last December at the age of 70. 

S. W. Antoville, president of the 
firm founded by Ottinger, recently 
accepted from E. W. Daniels, chair- 
man of the management committee 
of the Douglas Fir Plywood Associa- 
tion, a DFPA scroll citing Ottinger’s 
35 years of leadership in the ply- 
wood industry. 

The scroll, signed by members of 
the association’s management com- 
mittee and W. E. Difford, managing 
director, read: 

“In recognition of dynamic leader- 
ship by Lawrence Ottinger. 

“The members of the Management 
Committee of DFPA, on behalf of 
the entire fir plywood industry, this 
day unanimously resolve that a last- 
ing tribute to the late Lawrence 
Ottinger be suitably inscribed and 
presented to the United States Ply- 
wood Corp. 

“The master salesmanship of ‘LO,’ 
as he was warmly saluted by a host 
of plywood manufacturers, not only 
forged a great enterprise, but as 
well contributed immeasurably to 
the rearing of the fir plywood in- 
dustry. The business acumen, vision, 
and steadfast integrity of Lawrence 
Ottinger will long be an inspiration 
for continued plywood progress.” 
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No Storage Problems 


WITH 


OCONEE cl 


There’s never any storage problem with 









For safe outdoor storage 
in minimum space... . 


> mae age | 
Pe oe 












. Vitrified Clay Pipe. Order it in quantity. 
It’s always ready for immediate delivery, 
because freezing cold and blistering heat 

Lay a pair of 2x2’s parallel along the ontend can't affect Clay Pipe. 


Nail chocks at each end to keep the pipe from 
rolling. Set the first tier of Clay Pipe on the 


2x2‘s, with bells and spigots alternating. Then, The same quality that makes Clay Pipe easy 
stack the second tier of pipe, alternating the . " 
belle end spigets with the tler below es well as to store makes it the first choice of your 


in this second tier. 


customers when they're ordering pipe for 
building sewers or heating ducts. Builders 
and contractors know that corrosive gases 


and liquids can’t affect Clay Pipe... time 





can’t weaken it. Clay Pipe is the only sewer 


Divide the stack into convenient pre-counted in- 


ventory units by standing 2x2’s upright between pipe guarante ed for 50 years, Stock up on 
units, You can tell at a glance how much pipe ; ; ; ; 
you have in stock. Clay Pipe today and recommend it with 


confidence to all your customers. 





Provide bins or racks for storage of Clay Pipe 
Fittings. Orderly storage not only protects against 
damage, but also gives you quick, pre-counted 
inventory to speed your service. 


OCONEE 
CLAY PRODUCTS COMPANY 


MILLEDGEVILLE, GEORGIA 
ESSENTIAL +> ECONOMICAL : EVERLASTING 
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Quality Metal Lath Accessories From 


















Alabama Metal Lath Company offers 


more than 35 quality products for bet- 


FOR ter plastering — products that add 


strength, beauty and fire protection to 
QUALITY every plastering job. 
BEAUTY Sturdy wooden crates, clearly Why don’t you join the grow- 
a4] ae) 3 identified with bright colored ing number of dealers who stock 
labels, are used to package Ala- and sell Alabama ‘4-A Quality” 
HANDLING bama Corner Beads, Casing Beads, Metal Lath and Accessories . . . 
Base Screeds and Cornalath. This You'll appreciate our service and 
ECONOMY means easier handling and ware- your customers will appreciate 
housing for you, with full protec- our quality. 


tion for your merchandise. 


Smoothedge A-8 Concealed Picture Mould 


Cornalath 










X-1 Expanded Small Nose 
Corner Bead 


Standard \ 
Arch A-4 1X 


Corner Bead \ 













SOLD ONLY 
DLL THROUGH DEALERS 


In addition to Cornalath, Corner Beads, Base Screeds, 





and Casing Beads, Alabama products include Diamond Four 
Mesh Lath, Rib Lath, Cold Rolled Channels, Steel Studs “A" 
and Metal Base. Quality 






ALABAMA 
ALABAMA METAL LATH CO. iaeipetest 


P. O. BOX 992 BIRMINGHAM, ALA. 
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Dealers and siding applicators everywhere are learning 
that Ruberoid’s Color-Grained Siding is the big 1955 
sales and profit line . . . because Ruberoid’s Color 
Grained Siding has every important product feature 
Check them yourself: 










pny a 


has it! Duroc", the finest in resin finishes, seals the 
surface. . »cks” the color in. Dirt washes off quickly 





Hy mn | 
iy i | Hil) © DUROC” SURFACING —Color-Grained Siding 


“” 


@ COLOR RANGE—Color-Grained Siding has it! and easily. Duroc” keeps color-grained siding “new 


The nine new, 1955, decorator designed colors (plus 
textured White) are the brightest, most dramatic on \ 
\ 


the market. -_ 
aN * 
Jk > 


© SILICONE TREATMENT—Color-Grained Siding 


has it! Science’s newest water repellent chemical. A 


for years ana years 





color-grained siding extra. 
@ COLOR DEPTH—Color-Grained Siding has it! 
Irregularly striated color lines create an exciting three 
dimensional effect . . . color-grained siding sells faster \There’s no doubt about it. Color-Grained Asbestos Sidin 
because of its rich, custom-designed appearance. ‘nw anles lead cause Ruberoid puts more value and 


sales appeal into it 





Call your Ruberoid representative today and see these 
advantages demonstrated . . . prove to yourself why 
Ruberoid’s ¢ r-Grained Siding is the fastest selling 
biggest profit siding in the industry today. 
© DIMENSIONAL STABILITY—Color-Grained Sid- 

ing has it! The autoclave high-pressure steam curing The RUBEROI o Co. 

process eliminates shrinkage . . . color-grained siding 

is applied tight and stays tight. ASPHALT AND ASBESTOS BUILDING MATERIALS 
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Oversold 


Dealers find customers hungry for 











This Amazing New Adhesive bonds 


Order now! 


FREE Folders UNITED STATES PLYWOOD CORPORATION 
Speed Sales! World's Largest Plywood Organization * 55 West 44th St., New York 36 
Branches in principal cities — distributing units in Chief Trading areas 


HOW ARE YOUR STOCKS OF THESE OTHER PROFITABLE WIZARDS WITH WOOD! 





SATIMLAC® 
Brings out and pre- 
serves the natural 
beauty of any wood. 
No darkening or 
yellowing. Ready 
for second coat in 
F 3 or 4 hours. Pints, 
+ quarts, gallons, 5 
gallons. 


FIRZITE® 
White — for woodsy 








WELDWOOD” WELDWOOD 
PRESTO-SET* GLUE PR) Plastic Resin GLUE 
First white glue worthy ~ ] America’s fastest sell- 
of the Weldwood name. ae ing wood glue. Highly 
Ready-to-use, . .sets fast » water-resistant . . . 
-+. bonds like magic, Makes joints stronger 
25¢ and 45¢ tubes, pint, than wood. Rot- 
8 quart and gallon jars; B® proof, stain-free! 15¢, 
also squeezer bottles. 


blond or pickled 
finishes on any wood; 
or an undercoat. 
Helps prevent grain 
raise and checking. 
Clear — to tame un- 
sightly wild _ qe 
4 . all soft woods. In 
5, 10, 251. plats, quarts, gallons 
, , he 
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Overnight 


WELDWOOD CONTACT CEMENT! 


instantly-without Clamps or Presses! 
















Opens huge NEW adhesive 
markets by doing jobs no other 
glue could do before! 


1 For applying plastic laminates like Micarta 
without clamps or presses! 











2 For installing plywood paneling without nails! 


- 1001 other uses around home, garage, shop! 
Industrial uses, too! 








7 FAST-SELLING SIZES! Rong. ince, 
ORDER NOW! Bonds instantly and permanently 





CANS on contact! Bonds any combina- 
' 
Pint Quart 7 . ° ° P 
gallon Sagem’ @ = tion of metal (including do-it- 
5 gallons Sonar” Pe ; 
BOTTLES ‘ze / yourself aluminum) wood, glass, 
% ounce bottle ‘ P 
with brush leather, paper, fabric! Resists 
3 ounce bottle 
with brush 


water and most chemicals! Gets 








t . 
‘i Tuses stronger with age! 


1% ounce 








aluminum 

tube 
PUNU) [NSTANTLI * TRADE MARK 
wirunur cL AMPS UNITED STATES PLYWOOD Corp. ! 
WITHOU] b ' Dept. 28 55 West 44th St., New York 36, N. Y ! 
OR PRESSE § i Send me (check items desired) i 
4A FREE i (0 Catalog sheet on Weldwood Contact Cement 4 
i w full information and literature i 

Also send counter leaflets on 

i (1) Weldwood Plastic Resin Glue [) Firzite i 
i () Weldwood Presto-Set Glue () Satinlac i 
a Name —E en ! 
; ; . ; | Address — | 
Applicator furnished FREE with pints, i r 
quarts, gallon and 5 gallon sizes! wee ee ee ee ee ee ee oe 
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CLOSE-UP of a Star— 





STATION KCBD-TV, CHANNEL 11 
Owner: BRYANT RADIO & TELEVISION, Inc. 
Lubbock, Texas 


General Contractor 


TIDMORE CONSTRUCTION CO., Lubbock 


Lone Star Masonry Cement supplied by 
APBM 
2217 Auburn, Lubbock 


LOWE STAR CEMENTS COVER 
THE ENTIRE CONSTRUCTION FigLO 
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Masons on Texas T-V Station Applaud Stellar 


Performance of Lone Star Masonry Cement 


@® “Works like smooth-spreading butter,”’ said the Masons on this 
ultra-modern transmission station for KCBD-TV, serving the fast 
growing Lubbock, Texas, area. Walls are haydite lightweight con 
crete block, laid up with Lone Star Masonry Cement mortar. 
Architect, Builder and Owner find equal satisfaction in the per 

formance of this ready-to-use Masonry Cement: 

1. Manufactured under rigid laboratory control to Lone Star standards 

this mortar assures watertight joints, good bond, low shrinkage, no ex 

pansion, in a mortar free from salts as protection against efflorescence 

2. Inherent water repellency and low absorption prevent joints from 

becoming saturated, protect against destructive weathering action 

3. No additional waterproofing material needed—chemical soundness of 

this Cement safeguards against expansion, assures attractive appearance in 

the wall through the years 
So, whenever you think of T-V, think of Lone Star Masonry Cement, 
because T-V also stands for Top Value in masonry mortar. 






* CORPORATION 


Offices. ABILENE, TEX.+ ALBANY, N.Y. + BETHLEHEM, PA. - BIRMINGHAM 
BOSTON + CHICAGO + DALLAS + HOUSTON + INDIANAPOLI! 
KANSAS CITY, MO . NEW ORLEANS +» NEW YORK . NORFOLK 
PHILADELPHIA * RICHMOND «+ = ST. LOUIS * WASHINGION D.C 


LONE STAR CEMENT, WITHITS SUBSIDIARIES, IS ONE OF THE WORLD'S LARGES! 
CEMENT PRODUCERS ; 18 MODERN MILLS, 141,600,000 SACKS ANNUAL CAPACITY 
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€& When we consider the wide 
sector of our economy that is cov- 
ered by the industry, it is not sur- 
prising that roughly well over one- 
seventh of all money spent for 
goods and services in 1954 went 
into construction. And this year it 
is estimated that the construction 
industry’s contribution may ac- 
count for close to one-sixth of the 
nation’s total output. Currently, it 
is a $60-billion-a-year industry! 

We are having some big innings 
now, but what about the construc- 
tion industry in the future? I hesi- 
tate to attempt any specific pre- 
dictions . But I would like to 
talk about some trends in our 
economy which are having an im- 
mediate effect, and others which 
will be felt during the next decade. 

Currently, as you know, the 
question is being raised whether 
we may be over-building in the 
new home field 

You have seen some of the pub- 
lished figures which might lead to 
this conclusion. You read that, al- 
though we are building at an an- 
nual rate of 1,400,000 homes, net 
increase in families this year will 
only be about 650,000. 

While this is true, another figure 
which is often overlooked is of 
greater significance. This is the 
fact that we will have about 1,600,- 
000 new marriages this year. Be- 
fore the war, two-thirds of these 
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Construction by 1965— 
$10 BILLION INDUSTRY 


Three factors seen as assuring large 
expansion of construction industry 


By LU. Cassidy 


nearly three-quarters of our 37,- 
000,000 non-farm families are get- 
ting over $4,000 a year and, there- 
fore, can afford—according to the 
tandard banker's rule-of-thumb 
ly obsolete in design and equip a $10,000 house, which today is 
ment, and are generally in the old a reasonably satisfactory one. In 
er sections of cities and, also 1939, only a quarter of these fami- 
the older parts of the nation lies could afford the equivalent 
They insist on moving into nev house, then about $5,000 

ly-built homes of their own in the That constitutes a revolutionary 
suburbs or the West or the Sout! far-reaching 
or somewhere else—but not wher mportance in the matter of hous 
the older folks of the previous ger ing demand. It is a change that few 
eration were satisfied to live. And people have fully grasped 

they can afford And today considerably over 


new families would have bee: 
satisfied to move into old buildin 
But, today, these young married 
couples do not want to move int 
old vacated homes which are most 


f 


change of the most 


what is more 


move into new homes! half of all our non-farm families 
There has been a true revoluti earn, not $4,000, but over $5,000 
in income in the United States, not per year. They can, therefore, af 


ford a $12,500 house. For that price 
(See $10 BILLION IN '65 page 63) 


merely a marking up of wages a 


prices through inflation, Tod 


eee eo oe ewe eo ee eo ee ee eo ooo 





o-<-<-<< 


*In this address before the Eastern Mortgage Conference of the 
Mortgage Bankers Assn. of America in New York City on May 2, 
L. M. Cassidy, chairman of the board of the Johns-Manville Corp., 
predicted a tremendous future for the construction industry. He 
explained immense population growth, technological advance, and 
the necessity to rebuild America as the three prime-movers. 











For storage attics, cash in on 


DISAPPEARING STAIRS 


© The million-odd new homes be- 
ing built this year plus several 
million that need repair and mod 
ernization offer a tremendous 
market to dealers in disappearing 
attic stairways. 

Two more factors working in 
favor of increased attic stair sales 
are the Do-It-Yourself trend and 
home-owners’ increasing cry for 
more storage space 

Manufacturers offer a choice of 
light, low-cost units and heavy 
duty models, In general, they come 
in two types folding and sliding 
or telescoping. The folding type is 
hinged in one or two places to fold 
up or down, and the “telescoping” 
type remains extended but pulls 
down or is sent back up with only 
slight effort on the part of the user. 

In planning a promotion pro 
gram for disappearing attic stair 
ways, be sure to reach all possible 
prospects. The general public can 
be reminded through radio and 
newspaper advertising that such 
stairways ‘easily installed by 
the man of the house”’ provide 
extra storage facilities in the attic 
Such promotions can be tied in 
with insulating materials for attic 
roofs, flooring, paneling, and a 
great variety of other materials 
Picture typical attics that have 
been converted for such useful 
purposes as storage for winter 
clothes, protected in an area en 
closed with cedar paneling 

Other suggested storage facili- 
ties, such as cabinets or shelves, 
should inspire many a home-owner 


Don't ask the customer to take your 
word for the sturdiness of your dis 
appearing attic stairway line — have 
one installed for demonstration, Here 
a salesman has invited a housewife to 
take the stair down, try it out “to feel 
its rigidity,” and put it back up her- 
self, This unit doubles for demonstra- 
tion and to provide access to material 


” 


stored on the beams of the store. 


to bring order to a chaotic system 
of “stuffing” things into the attic 

Many disappearing — stairway 
units have been sold by floor sales 
men who suggested these advan 


tages, followed by the reasonable 


price of the unit, to all home-owner 
customers who came in for any 
thing. Such a simple, direct ques 
tion as “Do you have a stairway 
to your attic?” is the key for 
further salesmanship 

With square footage shrinking in 
many new homes - 


MPION-" 


Sera to Install 


and a decrease 


in the number of basements the 
deciding factor in a choice of homes 
today often is the amount of stor- 
age area. Contact all contractor 
and builder customers to empha- 
size this point. 

Most buyers these days like to 
ee the entire house and an attic 
stairway already installed is not 
only a good selling point in itself, 
but it permits a prospect to see the 
attic without hazardous climbing 
of an ordinary ladder 

It is important to sell the right 
disappearing stairway for each use 

The lighter, less expensive fold- 
ing models are fine for use where 
no great loads are carried up and 
down frequently. Some models re- 
quire a little more work on the 
part of the user to fold them up 
and push them back into the re- 
cessed position but women can 
operate all models on the market 

For more frequent use, a model 
actuated by counterweights is well 
worth the additional cost. 

Other features offered on various 

(See ATTIC STAIRS page 44) 


TITE-SCREENS «. 


NO WARPIN 
NO FiTT) 
LOWER 
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“Control the whole job 


to make more profit, | 


cays this Kausas dealer 


6 “A Block Away — But a Mile of prefabricated houses ha 

Ahead.” This slogan of the Cowley but put local lumber yards out 
Lumber and Hardware Co., Inc., 
is proved true by the Olathe, Kan 
sas, firm’s tactful entry into the 
building business without antago C. J. Cowley 
David Cowley, who is hardwa 


busine in some areas, and 
other places contractors are side 
tepping the retail yards 
president; hi 
nizing its contractor customers 
With increasingly strong com 
petition in retailing building mate Sims, 
rials of all types, the problem of worked on these problems fo! 
maintaining volume often depends past 
on how the course is set, The influx that all departments in their | 


manager and buyer, and Robe 


general manager, all ha 


five yea! with the re 
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ure howling an increase in sale 
volume 

This firm makes an effort to 
erve its contractor custome! 
honestly but ha 


policy of doing it 


developed a 
own contracting 
in certain cases, particularly where 

contractor 1 by-passing the 
Cowley firm 

Typical is the case of a custome 
vho wanted to buy materials for 

(See CONTROLS JOBS page 45) 


Robert Sims, above, general manager 
of the Cowley Lumber and Hardware 
Company, has found that by contraet- 
ing to build complete house jobs or 
other projects, his firm's profits have 
risen steadily. The houses above were 
among the first built. The firm now 
is building La-Re-Co panel homes and 
offering the panels for sale, as an 
other way to sell more materials for 
each job. At left is one end of a touriat 
court profitably built by Cowley. 





What dealers should know about 


© In selling and specifying win- 
dows for homes, dealers should be 
careful to see that the windows are 
selected and planned for the func- 
tions required. In this series of 
articles, we will cover both plan- 
ning and selection in detail. 

The material in these special 
SOUTHERN BUILDING SUPPLIES arti- 
cles will be based on practical re- 
search performed by the Small 
Homes Council of the University of 
Illinois under a grant from the 
Lumber Dealers Research Council. 
Two printed circulars have result- 
ed from this research. 

Excerpts and _ sketches from 
the copyrighted circular, “Window 
Planning Principles,” are used by 
permission. This circular and an- 
other, “Selecting Windows,” are 
available for 10 cents each from 
the Small Homes Council, Mum- 
ford House, Urbana, I 

In the planning stages of a home, 
window planning should play a 
role that is equally important as 
the formulation of the actual floor 
plan 

Four major 
considered 

A. Windows to admit daylight 
and sunlight 

B. Windows for ventilation 

C. Windows for view 

D. Windows for appearance 

As we in the trade know, there 
are dozens of window manufac 
turers, each manufacturer making 
literally hundreds of different size 
windows. All strive to assist you, 
the dealer, to provide your custom- 
er with just the right window o1 
combination thereof to fulfill the 
major factors mentioned above 

In planning, let’s consider each 
of these factors in detail 


factors should be 


38 


WINDOWS FOR HOM 


By RAYMON H. HARRELL, Research Director 


Lumber Dealers Research Council 


Windows to Admit 
Daylight and Sunlight 


1. All windows have this one 
common function, so vou should 
provide glass area in each room 
to exceed 20 per cent of the floor 
area. Some building codes allow 
for as little as 10 per cent 

2. The principal window areas, 
i.e., large windows in living rooms, 
should face toward the south, ex- 
cept in warm climates where a 


Air moves through the 
house because of differ- 
ences in pressure, Par- 
titions slow down the 
movement of air and 
divert its path, The 
windows in the house 
shown above are sized 
and placed for attrac- 
tive design, good venti- 
lation, and effective day- 
lighting. 


northern orientation would be 
favored. This should be done for 
two reasons: (a) The south sky 
is brighter than the north. (b) The 
southern exposure permits the 
maximum amount of sunlight and 
the greatest amount of solar heat 
during the winter month: 

3. Window openings should be 
grouped in the wall to eliminate 
undesirable contrast in brightnes 
In other words, provide one large 


window or a group of small one 
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in preference these 
units 
4. Use 


one wall of a room if possible 


to spacing 
window n more than 


5. Use windows that are shaped 
to give good distribution of light 

6. Screen only those parts of a 
window that open for ventilation 
Full screens can absorb as much 
as 50 per cent of the available day- 
light on double-hung windows 
Half screens absorb 15 per cent 


Windows for Ventilation 


The number, size, and placement 
of ventilation openings are all- 
important elements in planning 
windows for ventilation 

1. Ait because of (a) 
difference 
difference in pressure. Consequent- 
ly, to speed movement of air with- 
in a room, the openings through 
which the air leaves the house 
hould be larger than those 
through which the air enters. 

2. Provide ventilation openings 
to exceed 10 per cent of the floor 


moves 
in temperature, or (b) 


area In a room 

3. Locate the house and the 
ventilation openings to take full 
advantage of prevailing breezes 

4. Locate windows in the wall so 
as to effect the best movement of 
air acro the room within the 


level that occupants sit and stand 


Windows for View 


1. The outdoor scene which will 
be viewed by the occupants should 
be definitely considered when plac 
ing large glass areas in certain 
directions as the home is oriented 
on the lot. These large glass area 
can certainly play an important 
role to extend the indoor space 
outward psychologically 

In order to eliminate just a 
much as possible the errors that 
today, the 
placement of the windows in the 


wall should be studied very care- 


are common actual 























KITCHEN 














DINING ROOM 


Horizontal window division members are undesirable when they interfere with 
view. Dimensions in the four sketches show the eye-level range for persons 
standing, sitting, and sitting at a table. Avoid horizontal divisions within these 
eye-levels. Dimensions are based on a study of persons from 5'-0” to 6'4” tall, 
with usual window-head heights, and usual window-sill heights as determined 


by furniture or baseboard heating units. 


fully to minimize obstruction light, both on the vertical and 
the line of sight the 


2. Window division 


horizontal. The vertical divi 
hould | on is less objectionable 

Note diagram to determine 
ll heights on the basis of room 
furniture arrangement 
should be 


mphasized here is that no oc 


ise and 
The whole point that 


A horizontal window ipant of a house want the 


gives a wider spread of rizontal division of window 


iew to the outside 
work 


bstructing his v 
egardless of whether he is 


vertical 


light than a 
window of the same 
area. The higher the ng, eating, or just relaxing 
window is placed in the Often a combination of window 
ee ‘Make pes is the best to accomplish thi 
Winddens. fee ween thee ind at the same time meet the 





equirements of exterior appear 

tive daylighting than inces. Such units permit 

windows in just one A. The head of the window to 
wall, be placed high in the wall for 


one wall give more eff e« 


laylight 
(See WINDOW PLANS page 81) 
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<~ YOU AND THE LAW 


By ARTHUR L. H. STREET, Veteran Lawyer 








Job Accident Liability 


This is how a retail lumber com 
pany in Mississippi became liable for 
injury to a carpenter who was em- 
ployed by its manager to work on a 
house remodeling job 

The yard manager, who was skill- 
ed in preparing building plans and 
in supervising their execution, agreed 
that the company would furnish the 
necessary plans, labor, and materials 
A carpenter employed to do the 
work was paid by checks drawn 
against the company. He had previ- 
ously worked at times for the com- 
pany 

A scaffold on which this carpenter, 
Price, was working fell and he sus- 
tained leg and back injuries which 
temporarily and totally disabled him, 
and he claimed benefits under the 
Mississippi Workmen's Compensa- 
tion Law on the theory that he was 
the lumber firm's employee 

The Supreme Court of Mississippi 
decided that he was entitled to such 
benefits, even if the company did not 
expect to, and did not, make any 
profit out of the labor furnished and 
had withheld nothing from Price’s 
wages for social security or other 
taxes, not realizing that it was 
Price's employer within the meaning 
of the Workmen's Compensation Act 
(Virden Lumber Co. v. Price, 78 So 
2d 157) 


Dealer's Paint Warranty 


A Louisiana dealer advertised in a 
newspaper that a certain brand of 
paint was “guaranteed 100% mold 
and mildew resistant all - purpose 
white paint.” A buyer sued for dam- 
ages for breach of this warranty. 

He alleged that he bought and 
used quantities of the paint on May 
26, 1950, June 26, 1950, and in Sep- 
tember, 1950, and that it was applied 
by an experienced painter. In Febru- 
ary and May, 1951, paint on the jobs 
showed mildew, rendering unsightly 
the houses that had been painted, the 
buyer claimed 

The Louisiana Court of Appeal, 
New Orleans, decided that if the 
facts were as alleged by the buyer, 
he had a good claim for damages — 
but lost it by delaying his suit for 
more than a year after discovering 
that the paint was not as guaranteed 
(Walton v. Katz & Besthoff, Inc., 77 
So, 2d 563) 

The buyer's attorneys unsuccess- 
fully argued that the case was gov- 
erned by a statute that allows 10 


40 


years in which to sue for breach of 
contract, The court said that a suit 
for breach of warranty must be 
brought within one year in Louisi- 
ana. 

The court also approved the trial 
judge’s statement that, although the 
dealer was not the manufacturer, 
nor processor, nor packager of the 
paint, the dealer became liable by 
making an independent warranty 
that the paint was mildew-proof 
But, as above noted, the liability 
could not be enforced in a suit not 
brought within one year after the 
breach of warranty was discovered 


Guarantee of Paint 


A California ranch owner bought 
paint for use on paddock fencing 
The dealer warranted its durability 
for three years, but it failed to stand 
up. Was the dealer liable for a re- 
fund of the price paid, plus the cost 
of applying the paint, plus the cost 
of removing it? 

Yes, decided the California Dis- 
trict Court of Appeal, Fourth Dis- 
trict, in the case of Hart & Burns, 
Inc. v. Robinson, 277 Pac. 2d 473, de 
cided December 14, 1954. 

Of particular interest is the fact 
that the court drew a distinction be- 
tween a guarantee of durability and 
a guarantee of quality. The court 
said that the ease came within a 
California statute which declares 
that “the measure of damages for a 
breach of warranty is the loss di- 
rectly and naturally resulting in the 
ordinary course of events from the 
breach of warranty,” and not by 
another statute more favorable to 
sellers that would have fixed dam- 
ages assessable for a breach of war- 
ranty of quality at the difference 
between the value of the paint de- 
livered and its value had it been as 
warranted. 

Reasoning that the buyer would 
not be made whole if he were merely 
allowed the difference between the 
value of the paint as it was and as it 
should have been, the California 
court said: 

“The cost of removing the paint 
was an item of general damage, * * * 
and the amounts paid for the paint 
and for applying it to the fences 
were losses which would directly 
and naturally result in the ordinary 
course of events from the breach of 
the warranties. All of these items 
would reasonably be supposed to 
have been within the contemplation 
of the parties at the time of entering 
into the agreement, and the court 


was justified in so holding 

“The evidence sufficiently supports 
the allowance of these items of dam- 
ages. There is no merit in appellant’s 
(the dealer’s) further contentions, in 
this connection. that the court failed 
to allow it any credit because of 
some advantage to the respondent in 
that the paint would probably pre- 
serve the wood to a certain extent. 

Comment: This decision suggests 
the wisdom of dealers in building 
materials consulting their local at- 
torneys as to just how warranty 
agreements should be worded. Had 
the warranty agreement in the Cali- 
fornia case been so worded that the 
dealer was bound merely to replace 
paint that failed to stand up for three 
years, the court probably would 
have decided that that was the full 
extent of the liability 


“Homestyle Center” 
To Feature 50 Styles 


Leading architects throughout the 
nation are being enlisted to design 
the houses for “Homestyle Center,” 
the unique housing research village 
at Grand Rapids, Mich., the National 
Assn. of Home Builders announced 
recently. An 80-acre tract on the 
eastern outskirts of Grand Rapids 
has been purchased for the develop 
ment 

Sponsored jointly by NAHB and 
a Grand Rapids civic group, Home 
style Center will be a village of 
50 unoccupied houses of varying 
design and construction which will 
be open the year around to visitors 

It is being built for the purpose 
of testing public and industry re 
action to new ideas in architecture, 
building, furnishings and appliances 

A nine-man design committee is 
now selecting the architects, builder 
teams, interior designers and land 
scape architects for the first 25 
houses on which construction will 
begin in early 1956. The houses will 
be designed and built by specialists 
in their particular fields and will 
be widely diversified. Architectural 
styles include modern, contempo 
rary, traditional, early American, 
colonial, Cape Cod, Oriental and 
experimental 

Prices of the homes will range 
from $8,000 to $150,000 


Aid to Burned Yard 


Grace and Mansfield Harris didn’t 
know they had sc many friends in 
Rose Hill, Kan., until their lumber 
yard and farm supply store burned 
recently 

Friends built a temporary office 
south of the former hardware build 
ing and helped arrange remaining 
stocks for “business as usual.” 
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All Lumber 
Should Be 
Grade-Marked, © 


DECLARES THIS TEXAS 
YELLOW-PINE DEALER 


Bay City’s Glen White is seen here 

checking some grade-marked yel- 

low pine lumber. He gets a better 

price and makes more profit by 

selling the greater value of kiln- 
dried, graded stock. 


© “There ought to be a law.” the truck peddler wants for wt 


declares Glen White, “requiring looks like the same kind of lumb«e 
that all lumber offered to the gen “We have to show him and te 
eral public be grade-marked. It him why there is a difference 
would be good for the legitimate lumber qualit just the same 
lumber dealer and it would be a other retailer ell better qualit 
protection to the public.’’ hats, automobiles, or fishing ta 
An owner of the Bay City Mate le.”’ 
rials Company in that Texas town, White relates the story of a ¢ 
Dealer White is an enthusiastic tomer who figured with hin 
“yellow-pine man,.”’ His yard spe lumber to build a garage ft 


cializes in yellow pine, because the getting the price of enough 
company is able to get grade-mark 
ed lumber and because White like garage, the customer talked ft 
trucker of lumber and bought 


grade-marked yellow pine for 


to sell good lumber that satisfie: 


He and his father have carried he was assured was No. 2 lun 
on a two-man educational cam for several dollars less, He pre 
paign for several years, trying to howed White the garage afte 
educate the public about lumber was built 
values. The fact that the company’s A quick check then shows 
yellow pine sales continually in White that the lumber was not 
crease year after year in face of even No. 3 grade, and he wa 
growing “peddler’” competition to convince the customer on] 
shows that they are getting profit bringing several pieces of ger 
able results No. 2 out to the garage and 

“The average prospective lum paring them with the lumbe 
ber buyer doesn’t know one grade in it 
of lumber from another,” White It wa painful “cure 
points out. “Thus he can’t under this customer was converted 
stand why we ask him $20 per has bought no more lumbe 
1,000 board feet more for grade peddlers because he can 
marked, kiln-cured lumber than lumber and _ identif it ju 
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now, thanks to Glen White's educa 
tional campaign 

“T have no kick against a man 
vho buys cheap, green, uneven 
lumber if he wants it and knows 


vhat he’s getting,”” White admits 
But it is unfair to the public for 
a trucker to be permitted to go to 
i small sawmill, load up his truck 
vith green or semi-green lumbet 
poorly sawn and of little uniform 
ty in length or thickness, and sell 
t to a person unfamiliar with lum 
ber quality, as first-grade lumber 
“The general public knows so 
ttle about lumber that it would 
be almost an impossible task to 
educate everyone to the point of 
being able to distinguish between 
ood, uniform lumber and that 
vhich falls far below those stand 
irds. The only way I see that the 
public can be protected and the 
egitimate lumber dealer encour 
iged to handle only good quality) 
materials is to make it illegal to 
ell ungraded and unmarked jum 
ber of any quality.” 
White confines hi 
irger mills that grade-mark all 


buying to 


the lumber the, hip. He buy 
(See GRADED LUMBER page 83) 


4| 
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Duplex with Versatile Space Arrangements 


© A duplex with the front appear- 
ance of a modern, ranch-type 
home, this plan is ideal for families 
who want extra income from 
rental property, yet desire to 
reside in a neighborhood of larger 
homes 

The unit at right features a 
spacious 24’6” by 12’ living room, 
part of which may also be used 
for dining. A dinette or breakfast 
room is provided off the kitchen 

The second unit has a smaller 
living room—18' by 12’—with an 
archway opening into a 10’ by 10’ 
dining room, Between the kitchen 
and dining room is a dinette for 
less formal eating and entertain- 
ing. 

Both units feature halls that 





42 


give free access to all rooms. A 
storage closet is at the end of each 
hall. Both bathrooms feature linen 
closets. 

An advantage of this plan is that 
it allows for growing or lessening 
needs for space by the owning 
family. The front bedroom, shown 
here as part of the right unit, could 
easily become a third bedroom in 
the left unit by moving the coat 
closet to the front and making a 
door into the hall at the point now 
serving as the closet area. The 
door to the hall of the right unit 
would, of course, be closed in this 
case. 

This changeable plan would 
permit a couple with need of only 
one bedroom to rent out a three- 


bedroom unit, and later to use the 
larger unit when children required 
the other two bedrooms. Or it 
could permit an older couple to 
move into the smaller unit after 
children are married. 

Windows and doors are arranged 
to provide cross-ventilation in 
nearly all rooms. Popular picture 
windows keep both living rooms 
light and cheerful. 





SORRY, BUT no blueprints are avail- 
able on this house plan or others in 
this series. You’re welcome to adapt 
the floor plan or elevation to your 


own needs. 
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This handsome display of 
sporting goods makes extra 
sales and friends for the 
Dallas North Lumber Com 
pany in Texas. The lure dis- 
play is unique. Work clothing 
is another traflic builder for 
this lumber dealer, as shown 
on our cover, Below is a“ gen- 





eral view of the sales floor, 

which uses modern island and 

wall displays to move more 
merchandise. 











& An attractive department of 
sporting goods confronts a custo- 


mer as he enters the retail store of 
the Dallas North Lumber Company 
in Dallas, Texas. This department / C 
has consistently shown a _ profit O f f Custo e 
since it was installed in March of or in rac or m rs 
54, even though most sales are 
made at a discount. 
The profit is not substantial, like 
that from some building and sup- By BARON CREAGER, Southwestern Editor 
ply lines, but it has justified an 
experiment. Another profitable in- 
novation across the room is an 


island display devoted almost en- only convenient, but economical ind the convenience lies in the fact 
tirely to work clothing, gloves, and well that when a contractor comes in 
caps. This clothing stock is main- “For on every item of sporti it mid-week to place an order for 
tained largely for the convenience goods we sell to a customer, or t imber and supplies, he can, at the 
of employees and employees of one of his employees or one of ou ime time, stock up on ammunition 
customers employees, we try to allow a d wv fishing tackle for the approach 
“After we occupied this new count of 10 per cent. We can't d ng week-end hunting or fishing 
building in December, 1953, we be that on ammunition, but we do it trip. Contractors like it.” 
gan discussing the possibility of a on most equipment item Magee pointed out that owner! 
sporting goods section,” explained “That is the economy featur f the busine H. R. Clark and 


Dan R. Magee, general manager 
“Our customers include at least 
200 active contractors. We rea- 
soned that most of them must be 
sportsmen at heart, since all must 
be willing to gamble in the build- 
ing game as contractors. And 
portsmen gamble from $50 on up 
every time they go on a hunting ‘ 
or fishing trip } 7 
“So we put in the sporting goods 7 a > =i 
section, as we call it, and it was a i= 
success almost from the start. Con- 


tractors who saw the department 5 dit a 4 
: feels ss TS ee eT 
for the first time were somewhat by : 

- 


co 






~— 














urprised that we would branch 
out in that direction. Then, almost 
to a man, they became customers , ; 

of the department and find it not I 


- 









W. H. Smith were in sympathy 
with the suggestion to stock sport- 
ing goods. Like the contractors 
with whom they do much business 
through two lumber yards, they 
are sportsmen, too 

The sporting goods stock is not 
complete and is being built up 
gradually as the firm learns more 
about the tastes of contractor- 
sportsmen, The “section” features 
a fishing tackle display that is sel- 
dom seen, either in a_ sporting 
goods specialty store or a hardware 
store. 

This is a drum-shaped device for 
displaying “plugs’’ or lures, such 
as are used in casting for big bass. 
The “drum” is equipped with 
channel trays extending from end 
to end and suspended much like 
the seats in a ferris wheel. Lures 
of various sizes and patterns are 
placed in the channels 

When a customer wants to select 
some fishing lures, he can parade 
the entire stock by using a lever 
on top of the counter. This lever 
puts into forward or reverse, an 
electric motor that turns the entire 
display. By using this lever, the 
customer may conveniently inspect 
the stock, then stop the rotating 
display and say, “I'll take that 
one.”’ Or, if he wants to look twice 
at a certain selection, manipulation 
of the lever will reverse the dis- 
play direction. 

While on a fishing trip to Louisi- 
ana, Magee and some friends saw 
such a display fixture and took the 
name and address of the manufac- 
turer. When the decision was made 
to stock sporting goods, they or- 
dered one of the fixtures. It cost 
the firm $250, but it is a novel 
attraction considered well worth 
the investment. 

Meanwhile, the general public 
is becoming aware of the high- 
grade stock of fishing tackle and 
other sporting goods at the Dallas 
North Lumber Company. Public 
patronage is on the increase at 
full list prices! 

Reasoning behind the sale of 
work clothing in the store was this, 
according to Magee: 

“We concluded that someone 
would be selling work clothes to 
the hundreds that come into the 
store, so why shouldn't we sell 
work clothes? All these men would 
be buying work clothes from some 
merchant, we decided 

“That department or section 

does not hold the fascination for 
our customers that our sporting 
goods section does. But there is 
convenience and economy here, 
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Embellished with ornamental iron 
along the balcony to the second floor, 
the Dallas North Lumber Company's 
building looks like a New Orleans 
structure instead of a busy one in the 
Texas metropolis. Planter box adds 
appeal to the corner entrance to the 
show-case type store. Second floor is 
used for offices. The firm has another 
profitable Dallas yard. 


too. For we allow 10-per-cent dis 
count to the employees of our cus- 
tomers and to our own employees 
There are about 20 employees in 
the two lumber yards and perhaps 
an additional 100 connected with 
enterprises in which the owners 
of this business are asosciated. I 
wouldn’t guess at how many men 
are employed by the 200 active 
contractors with whom we do busi- 
ness. 

“Anyhow, we do quite a business 
in work clothes, now that our cus- 
tomers know about the stock. A 
contractor will send in his fore- 


man or his labor contractor and 
this representative may pick up 
work clothes as specified by three 
or four of his associates. 

“Considering that we have a 
good selection of work clothes in 
recognized brands overalls for 
painters and carpenters, shirts, 
caps, khaki pants and shirts, and 
work gloves it is quite a con 
venience to a lot of men to pick 
up their work clothes here. It gen- 
erally means quite a saving in 
time over hunting a parking spot 
at a clothing store, not to mention 
getting to the store after work be- 
fore it closes. Then there is the 
10-per-cent discount 

“Yes, the people we do business 
with and especially their em- 
ployees like this arrangement. We 
haven’t lost any money on this 
venture either and it brings more 
people to our store more often.” 

Although in business only six 
years, the Dallas North Lumber 
Company is one of the largest post 
war firms in the building supply 
business in the Dallas area 





ATTIC STAIRS 


(Continued from page 36) 


models include hydraulic safety 
checks, insulated door panels, safe 
ty treads on the steps, roller bear- 
ings guaranteed for life, balanced 
spring action for easy operation, 
stair rail at the top section 

The choice of a wood or steel 
unit will depend largely on the 
customer’s individual needs or 
taste. Steel assures support for any 
weight. But even the lightest wood 
model generally is capable of sup 
porting 350 pounds safely 

If a home-owner is financing 
home improvements under an 
FHA-approved loan, suggest that 


this is an ideal time to add an attic 
stairway, since it can be added to 
the cost of the general alterations 

Be prepared to quote general 
prices on installation charges of 
your mechanic friends. Installation 
will depend, of course, on the 
amount of work to be done, but 
typical costs will give the prospect 
some idea of his total cost, in case 
he doesn’t want to install it him- 
self. Charges generally run from 
$10, for a simple job by a car 
penter, to considerably more 
especially in cases where a new 
access hole may have to be cut for 
more convenient use 

Always ask the pitch of the roof 
and location for installation. Slid- 
ing stairways have advantages - 
no joints for possible trouble after 
long use, no folding to replace the 
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unit in the attic but they also 
require more headroom. In places 
where the ceiling is low, folding 
stairways are required. 

Manufacturers usually offer two 
or three standard sizes, which take 
care of all common ceiling heights 
by sawing the bottom of the stair 
a few inches to fit. 

When a family wishes to turn 
the attic into a game room or to 
use it for other purposes which re- 
quire ascending and descending 
several times a day, a disappear- 
ing stairway is not the most logical 
product to sell permanent stairs 
with full rails are more practical 
But for such a room, being built 
by a family with limited means 
who need to cut corners, the dis- 
appearing stairway is a practical 
suggestion 


CONTROLS JOBS 


(Continued from page 37) 


a tourist court but who was trying 
to deal with a general contractor 
who had his own sources of supply 
The Cowley firm ended up con- 
tracting to build the first section 
for $17,000, and later added a sec- 
ond section for $26,000. This per- 
mitted them to control completely 
the sale of all materials. 

They handled this major job by 
hiring a competent craftsman to 
take charge, paying him his regu 
lar salary and a bonus based on 
construction savings. He hired a 
crew of workmen. 

Before this job, Cowley had built 
several small houses, with varying 
success, in order to hold its retail 
volume 

The Cowley firm was one of the 
first two retail lumber dealers in 
Kansas to make use of the Lu-Re 
Co panel construction plan and is 
setting up facilities to merchandise 
these panels 

Almost every desirable way of 
merchandising the panels will be 
used—from selling the customer 
panels to roughing-in a home or 
completely finishing the job. The 
company has bought four lots and 
is building Lu-Re-Co homes as 
examples for sale to families 

Lu-Re-Co panels will be priced 
and displayed separately in the 
yard, and complete plans will be 
furnished for those who wish to 
“Do-It-Yourself.” 

The addition of this panel line 
required only about $500 extra 
investment, since the Cowley com 


pany has maintained a carpente! 
shop in the yard for many yea! 
Jigs are being made and fabrica 
tion of Lu-Re-Co panels will kee 
two men busy 

The completed houses planned 
by the firm will sell for $10,000 
to $13,000 exclusive of the lot 
Once the firm has completed thes« 
four houses, all members of the 
firm will be in a position to bette: 
understand and explain the ad 
vantages of the system and it 
savings 

These savings will be 
instance, the 


charted 
and classified. For 
will be able to tell a buyer how 
much he can save on labor by\ 
taking a roughed-in job and finis} 
ing it, or how much he can save 
on a floor 

Another unit will be constructed 
and used as a display house. Part 
of as many portions will be part! 
finished as possible, so that cu 
tomers can see the constructior 


n all stages. This house will be 
1 permanent display and the pub 
c will be invited to the showing 

By offering this panel system of 


construction and entering the con 


icting field in cases where it does 
ot conflict with a regular contrac 

customer, the Cowley Lumber 
nd Hardware Company is able to 


eliminate some of its most vicious 


ompetition and circumvent some 
f the most flagrant by-passing of 
the retail dealer, according to 
Manager Sims 

‘We can get better control of 
prices and make a little better 
mark-up on materials,” Sims said 
We can make use of lengths in the 
ame quality that contractors 
night refuse without penalty to 
the customer. When we contract 
i job, everything comes out of the 
tore—all on a_ competitively 
basis, which in the end 
money and 


pl iced 
aves the custome! 
keeps our retail volume up.” 


How well does your delivery-man drive? 


HE’S AN EXCELLENT driver if he 
is like the average truck drive 
studied recently by two psycholo 
gists. The studies were made by D: 
W. A. Eggert, chief psychologist fo 
the Kemper group of insurance con 
panies, and A. H. Malo, resident 
psychologist for the Lumbermer 
Mutual Casualty Co 

Looking at the records of 924 va 
ous commercial drivers over a three 
year period, the psychologists found 
that most accidents are traced to 
small minority of drivers. Some 12 
per cent of the drivers were involve 
in 60.5 per cent of the accident 
Over half of the drivers had an ac: 
dent-free record 

Both the accident-prone and 


the 
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iccident-free groups had behavior 
patterns, according to Dr. Eggert and 
Malo’s findings 

Members of the  high-accident 
group often had an unhappy child 
hood, trouble with wives, and were 
rresponsible in personal matters 
The accident-free driver tended to 
be courteous at all times on the 
oad, never feeling that other driver: 
ire taking advantage of him. He 
takes care of his truck, gets plenty 
of sleep, and usually is a happy per 
on 

Drivers under 25 years of age 
vere involved in more than 24 per 
cent of 1954’s fatal accidents al 
though they constitute only about 
4 per cent of the total of all driver 
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FOLDING ATTIC STAIR 





folding attic 


Atlas stairways are 
shipped fully assembled in one 
carton, Made by the Marwin Com- 
pany in Cayce, S. C., they are dis 
tributed nationally by Marion T. 
Davis and Co., Dept. SBS, 281 North 
Avenue N. E., Atlanta 5, Ga. 

The stairways are made in stand 
ard 54” and 60” sizes for ceiling 
heights from 8'9” to 104”, They meet 
all FHA requirements and are cover 
ed by product liability insurance. 

Atlas stairways are sold only 
through jobbers and lumber dealers. 

Write for P193. Use coupon page 48. 


MOISTURE METERS 


Two moisture meters are announced 
by Physics Research Laboratories, 
Inc., Dept. SBS, 507 Hempstead 
Turnpike, West Hempstead, N. Y. 
Both instruments measure 84” x 
6%” x 3%”. 

Model KLB 20-02 Gann Hydromat, 
shown here, is a high-speed meter 
to measure moisture in wood and 
veneer, A_ built-in battery makes 
the unit independent of electric 


vr 














current, Both surface and penetra- 
tion measurements are possible with 
various electrodes, 

Model B 20-02, also electrically 
activated by a built-in battery, meas- 
ures any moisture content within 
seconds. A double scale shows both 
the moisture content of hardened 
inorganic materials and of wood. 

Write for P194. Use coupon page 48. 


3” PIPE LATHE 


A field tooling lathe for tapering 
Orangeburg bituminized-fiber drain 
and sewer pipe is announced by 
the Orangeburg Manufacturing Co., 
Dept. SBS, Orangeburg, N. Y. 

It is priced to Orangeburg dealers 
for $30 for model 0913, for 3” pipe. 

Also available is tooling lathe 
model 0934, which tapers both 3” 
and 4” pipe. It sells for $45. 

Write for P195. Use coupon page 48. 


TENSION SCREEN 





A new-type tension window screen, 
guaranteed not to sag or lose shape 
for 20 years, is announced by the 
Springtite Screen Manufacturing Co., 
Dept. SBS, 1671 Jonesboro Road 
S. W., Atlanta, Ga. 

The aluminum screens are held 
tight to the windows by two coil 
springs in the top rail. All the tension 
is centered in these springs, rather 
than in the screen itself. Consequent 
ly, the screens are not loosened by 
temperature changes, blows, or other 
common mishaps 

They can conveniently be left up 
the year around, or they easily un 
snap and roll up for winter storage 
when preferred. 

Write for P196. Use coupon page 48. 





“SEALED” FIREPLACE 





The Three-Star Heatilator fireplace 
unit is said to be the first such unit 
designed for use in air-conditioned 
homes. It is made by Heatilator, Inc., 
Dept. SBS, Syracuse 5, N. Y. 

This model features a pressure- 
seal damper. By sealing the fireplace 
throat air-tight, the damper prevents 
the escape of summer cooling up the 
chimney, cuts operating costs by re 
ducing the load on air-conditioning 
equipment. 

When this improved damper is 
closed, the blade rests snugly against 
a specially-designed asbestos gasket 
and locks in place. 

Write for P197. Use coupon page 48. 


ALUMINUM THRESHOLDS 


The Duraflex aluminum and viny] 
plastic threshold consists of a sealing 
strip of flexible vinyl, seated in an 
aluminum fitting. It is made by the 
Duraflex Co., Dept. SBS, 4100 N. W 
28th Street, Miami 42, Fla 

Attached only to the floor, the 
aluminum frame is sealed there with 
two more vinyl strips. No parts 
attach to the bottom of the door 

Duraflex thresholds are easily in 
stalled by home-owners themselves, 
as replacements for worn, wooden 
thresholds, 

Write for P198. Use coupon page 48. 


HARDWOOD PANELING 


Easy paneling of rooms by the Do 
It-Yourself customer is possible with 
low-cost FineWood prefinished hard 
wood panels. They are made and 
guaranteed for the life of the home 
by the Dulaney Plywood Corp., Dept 
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SBS, 300 West Main Street, Louis- 
ville 2, Ky 

The panels come in nine genuine 
hardwoods mahogany, walnut, 
birch, cherry, red oak, limba (‘a light 
wood from Africa), and others. A 
fine furniture finishing wax and 
hand rubbing safeguard the finish 
after a regular furniture finish is 
achieved. 

Panels come in standard size, 4’ 
wide, 8’ long, and %” thick. 

Write for P199. Use coupon page 48. 


OSCILLATING WINDOW FAN 


The Bar-Brook Manufacturing Co., 
Inc., Dept. SBS, 6135 Linwood Ave 
nue, Shreveport, La., has introduced 
a window fan with 90-degree oscil 
lating louvers 

This model OW-222 draws in a 
breeze that sweeps the entire room 
Or louvers can be set at any selected 
angle if oscillation is not desired. 

Adjustable wings fit 274%” to 37” 
windows without screw holes. The 
height is 25”, depth 8%”. The fan 
blade opening measures 22”. 

Write for P200. Use coupon page 48. 


STEEL ACCESS DOORS 


Twenty models are included in the 
enlarged line of steel access doors 
recently previewed by the Miami 
Division of the Philip Carey Manu 
facturing Co., Dept. SBS, Cincinnati 
15, Ohio 


The line includes five sizes, pro 





viding two lock types and three basic 
models for masonry, plaster, and 
drywall construction, The edges and 
frame of the door are flush with the 
surface so they can be painted o 
wallpapered to improve appearanc: 
A hinge lift lever provides quicl 
removal of the door 

These acce 100! also can be 

laundr\ 
electrical 


used for garbage disposal 
chutes, enclosure for 
or plumbing and equipment 


Write for P201. Use coupon page 48. 


STEEL DOOR FRAMES 


Precision-made teel door frame 
are now offered by the Souther 
States Iron Roofing Co., Dept. SBS 
P. O. Box 1159, Savannah, Ga 
These frame ire available either 
set up and ready for door o 
knocked down for easy, on-the-jol 
assembly. The 
and bonderized in a five-stage opera 


urfaces are cleaned 


tion to prevent rust and insure pe! 
manent bonding of paint. They are 
factory-primed with light gree 
prime! 

Two-piece split-jamb frames are 
available for installation over pre 
applied dry or plaster walls. Stee 
used in the frames in 18 gauge 


Write for P202. Use coupon page 48 


GLAZING COMPOUND 


The Dicks-Pontius Co., Dept. SB 
5300 Huberville, Dayton, Ohio 
added Clipper Glaze elastic gla 
compound to its line of putty 
ing and caulking compound 

A companion product to Clippe 
Caulk, Clipper 
both knife and gun grade 


Glaze 1 made 
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CLIPPER 


alaatic 
GLAZING 
COMPOUND 


a blue and gray label designed 
catch the eye of impulse buyers 
Write for P203. Use coupon page 48. 


HOME AIR-CONDITIONING 


‘he O. A. Sutton Corp., Dept. SBS, 
Wichita, Kan., has announced a 2 
HP central residential air-condition 
unit to retail for about $600 
talled. It is called “Vornado.” 
One cost-cutting feature of this 
iir-cooled, self-contained unit is a 
ew type of pre-fabricated duct 
ork, made of light-weight, vapor 
ealed insulation material 
Che Vornado unit adapts the win 
low cooler principle to a central in 
tallation. It includes all components 
compressor, refrigerant, blowe1 
ind fan motor 
Write for P204, Use coupon page 48. 


THREE PAINT LINES 


Valspar Corp., Dept. SBS, Ard 
nore Pa., long-time makers of 
juality paints, announce two com 
plete new lines and an addition to a 
third 

The “Painter Maintenance” line, 
rmulated with the professional 
painter in mind, includes an outside 
vhite white enamel undercoater, 
yne-coat gloss white enamel, pig 
ented wall sealer, semi-gloss white 
iamel, one-coat flat self-sealing 
hite, and non-yellowing enamel 
rhe Valspar budget-priced line in 
ides paints for every purpose 


Yalsp4" 


PAINTER 
MAINTENANCE 
eee FINISHES 


WHITE ENAMEL 
NON -YELLOWING 























FOLDING ATTIC STAIR 





folding attic 


Atlas stairways are 
shipped fully assembled in one 
carton, Made by the Marwin Com- 
pany in Cayce, S. C., they are dis- 
tributed nationally by Marion T. 
Davis and Co., Dept. SBS, 281 North 
Avenue N, E., Atlanta 5, Ga. 

The stairways are made in stand- 
ard 54” and 60” sizes for ceiling 
heights from 8'9” to 104”, They meet 
all FHA requirements and are cover 
ed by product liability insurance. 

Atlas stairways are sold only 
through jobbers and lumber dealers. 

Write for P193. Use coupon page 48. 


MOISTURE METERS 


Two moisture meters are announced 
by Physics Research Laboratories, 
Inc., Dept. SBS, 507 Hempstead 
Turnpike, West Hempstead, N. Y 
Both instruments measure 84” x 
6%" x 3%”. 

Model KLB 20-02 Gann Hydromat, 
shown here, is a high-speed meter 
to measure moisture in wood and 
veneer, A_ built-in battery makes 
the unit independent of electric 





| il 


current. Both surface and penetra 
tion measurements are possible with 
various electrodes, 

Model B 20-02, also electrically 
activated by a built-in battery, meas 
ures any moisture content within 
seconds. A double scale shows both 
the moisture content of hardened 
inorganic materials and of wood. 


Write for P194. Use coupon page 48. 


3” PIPE LATHE 


A field tooling lathe for tapering 
Orangeburg bituminized-fiber drain 
and sewer pipe is announced by 
the Orangeburg Manufacturing Co., 
Dept. SBS, Orangeburg, N. Y. 

It is priced to Orangeburg dealers 
for $30 for model 0913, for 3” pipe. 

Also available is tooling lathe 
model 0934, which tapers both 3” 
and 4” pipe. It seils for $45. 

Write for P195. Use coupon page 48. 


TENSION SCREEN 





A new-type tension window screen, 
guaranteed not to sag or lose shape 
for 20 years, is announced by the 
Springtite Screen Manufacturing Co., 
Dept. SBS, 1671 Jonesboro Road 
S. W., Atlanta, Ga. 

The aluminum screens are held 
tight to the windows by two coil 
springs in the top rail. All the tension 
is centered in these springs, rather 
than in the screen itself. Consequent 
ly, the screens are not loosened by 
temperature changes, blows, or othe 
common mishaps 

They can conveniently be left up 
the year around, or they easily un 
snap and roll up for winter storage 
when preferred. 

Write for P196. Use coupon page 48. 


“SEALED” FIREPLACE 





The Three-Star Heatilator fireplace 
unit is said to be the first such unit 
designed for use in air-conditioned 
homes. It is made by Heatilator, Inc., 
Dept. SBS, Syracuse 5, N. Y. 

This model features a pressure- 
seal damper. By sealing the fireplace 
throat air-tight, the damper prevents 
the escape of summer cooling up the 
chimney, cuts operating costs by re- 
ducing the load on air-conditioning 
equipment. 

When this improved damper is 
closed, the blade rests snugly against 
a specially-designed asbestos gasket 
and locks in place. 

Write for P197. Use coupon page 48. 


ALUMINUM THRESHOLDS 


The Duraflex aluminum and viny] 
plastic threshold consists of a sealing 
strip of flexible vinyl, seated in an 
aluminum fitting. It is made by the 
Duraflex Co., Dept. SBS, 4100 N. W. 
28th Street, Miami 42, Fla 

Attached only to the floor, the 
aluminum frame is sealed there with 
two more vinyl strips. No parts 
attach to the bottom of the door. 

Durafiex thresholds are easily in 
stalled by home-owners themselves, 
as replacements for worn, wooden 
thresholds. 

Write for P198. Use coupon page 48. 


HARDWOOD PANELING 


Easy paneling of rooms by the Do 
It-Yourself customer is possible with 
low-cost FineWood prefinished hard- 
wood panels. They are made and 
guaranteed for the life of the home 
by the Dulaney Plywood Corp., Dept 
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SBS, 300 West Main Street, Louis- 
ville 2, Ky. 

The panels come in nine genuine 
hardwoods mahogany, walnut, 
birch, cherry, red oak, limba (a light 
wood from Africa), and others. A 
fine furniture finishing wax and 
hand rubbing safeguard the finish 
after a regular furniture finish is 
achieved. 

Panels come in standard size, 4’ 
wide, 8’ long, and %” thick. 

Write for P199. Use coupon page 48. 


OSCILLATING WINDOW FAN 


The Bar-Brook Manufacturing Co., 
Inc., Dept. SBS, 6135 Linwood Ave 
nue, Shreveport, La., has introduced 
a window fan with 90-degree oscil 
lating louvers. 

This model OW-222 draws in a 
breeze that sweeps the entire room 
Or louvers can be set at any selected 
angle if oscillation is not desired. 

Adjustable wings fit 2714” to 37” 
windows without screw holes. The 
height is 25”, depth 81%”. The fan 
blade opening measures 22”. 

Write for P200. Use coupon page 48. 


STEEL ACCESS DOORS 


Twenty models are included in the 
enlarged line of steel access doors 
recently previewed by the Miami 
Division of the Philip Carey Manu 
facturing Co., Dept. SBS, Cincinnati 
15, Ohio 

The line includes five sizes, pro 





viding two lock types and three bask 
models for masonry, plaster, and 
drywall construction. The edges and 
frame of the door are flush with the 
surface so they can be painted « 
wallpapered to improve appearance 
A hinge lift lever provides quicl 
removal of the door 

These acce doo! also can be 
used for garbage disposals, laund: 
chutes, enclosure for 
or plumbing and equipment 

Write for P201. Use coupon page 48. 


electrica 


STEEL DOOR FRAMES 


Precision-made teel door frame 
are now offered by the Souther 
States Iron Roofing Co.. Dept SBS 
P. O. Box 1159, Savannah, Ga 
These frames are 
set up and ready for door ) 
knocked down for ea y, 
assembly. The 
and bonderized in a five-stage opera 


available eithe: 


on-the-jot 


urfaces are cleaned 


tion to prevent rust and insure pe! 
manent bonding of paint. They ar 
factory-primed vith light 
primer 

Two-piece split-jamb frame 
available for installation ove! 
applied dry or plaster wall 
used in the frames in 18 gauge 


Write for P202. Use coupon page 48 


GLAZING COMPOUND 


The Dicks-Pontius Co., Dept 
5300 Huberville, Dayton, Ohio 
added Clipper Glaze elastic glaz 
compound to its line of putty, 
ing and caulking compound 

A companion product to Clippe 
Caulk, Clipper 
both knife and gun grade Bot 


Glaze l made 
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elastic 
GLAZING 
COMPOUND 


y a blue and gray label designed 
catch the eye of impulse buyers 
Write for P203. Use coupon page 48. 


HOME AIR-CONDITIONING 


"he O. A. Sutton Corp., Dept. SBS, 
Wichita, Kan., has announced a 2 
HP central residential air-condition 
unit to retail for about $600 
talled. It is called “Vornado.” 
One cost-cutting feature of this 
iir-cooled, self-contained unit is a 
ew type of pre-fabricated duct 
vork, made of light-weight, vapor 
ealed insulation material 
‘he Vornado unit adapts the win 
low cooler principle to a central in 
tallation, It includes all components 
compressor, refrigerant, blowe1 
nd fan motor 


Write for P204. Use coupon page 48. 


THREE PAINT LINES 


‘he Valspar Corp., Dept. SBS, Ard 
more Pa., long-time makers of 
quality paints, announce two com 
plete new lines and an addition to a 
third 
The “Painter Maintenance” line, 
formulated with the professional 
painter in mind, includes an outside 
vhite, white enamel undercoater, 
ne-coat gloss white enamel, pig 
ented wall sealer, semi-gloss white 
enamel, one-coat flat self-sealing 
hite, and non-yellowing enamel 
lhe Valspar budget-priced line in 
ides paints for every purpose 


Yalsp4" 


PAINTER 
MAINTENANCE 
eee FINISHES 


WHITE ENAMEL 
NON.vVELLOWING 








one-coat flat wall paint, house paints, 
porch and floor enamels, semi-gloss 
enamels, quick-drying enamels, var- 
nish stains, wagon and implement 
enamels, and barn paint. A wide 
variety of colors is available. 

The company has added to its 
existing Valspar line of house paints 
a polyvinyl acetate emulsion ex- 
terior paint called Valastic. This 
mildew -resistant, water -repellent, 
odorless paint is said to “breathe” 
to release internal moisture so that 
painting can be done in damp 
weather. It is made in 10 colors and 
16 intermixed ones 

Write for P205. Use coupon below. 


ALUMINUM WINDOWS 


The Aluminum Products Co., Dept 
SBS, 1901 Franklin Avenue, Houston 
2, Tex., is offering its APCO alumi 
num double-hung window units na 
tionally for the first time 

Popular for some time in the 
Southwest, the APCO window unit 
is delivered ready for installation 
completely glazed, screened, and 


Please send more details of new products for which numbers are circled below. 


P193 P194 P195 P196 
P206 P207 P208 P209 
P219 P220 P22! P222 
P232 P233 P234 P235 


Fill in this coupon, 


cut it out and mail to 


806 Peachtree St., N. E. 
Atlanta 5, Ga. 
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weatherstripped, with necessary 
hardware. It can be installed by 
one carpenter in minutes. 

The APCO window is made in 
all popular sizes. A picture window 
unit is available for use with the 
double-hung units. 

Write for P206. Use coupon below. 


BRUSHED PLYWOOD 


Harborwave is a decorative struc- 
tural plywood paneling with a dis 
tinctive textured surface, announced 
by the Harbor Plywood Corp., Dept 
SBS, Aberdeen, Wash. 

Intended for use in wall paneling, 
ceilings, siding, outdoor screens, and 
similar applications, Harborwave 
comes in three styles 

Knotty Planked has a face care- 
fully selected for even, natural 
beauty of grain and knots. 

Harborwave Knotty has the same 
face without the planking effect 

Harborwave Clear has select relief 
grain faces without knots. 

Write for P207. Use coupon below. 


BLOND HARDBOARDS 


Two new patterns in blond Oregon 
Bord embossed hardboard have been 
introduced by the Chapman Manu 
facturing Co., Dept. SBS, Corvallis, 
Ore. 

This blond hardboard has a design 
actually raised in a beadlike manne: 


P197 P198 P199 P200 P201 
P210 P2t1 P212 P214 
P223 P224 P225 P227 
P236 P237 P 238 P240 


Name 
(Print Plainly) 


Company 


Address 


City & State 


instead of the usual cut-out surface 

The Rib-Tex pattern is striated 
vertically, covering the entire board 
in both tempered and standard grade 
in 4’ x 8’ panels. 

Plankette is a 7” and 9” random 
plank pattern with a series of em 
bossed stripes dividing the various 
plank widths. The 4’ x 8’ panels also 
are made in both tempered and 
standard grades. 

Write for P208. Use coupon below. 


DOOR GRILLE 


The Scro - Grill 
embossed alu 
minum grille 
enhances and 
protects screen 
doors. It is made 
by R. H. Hutch- 
inson and Co., 
Dept. SBS, 2610 
Sylvan Avenue, 
Dallas 12, Tex. 

This “MO” 
grille features 
extra strong, full 
double scrolls, 
with a support 
ing bar at the 
; center, There 
Z are no rivets to 
AN . 


SEF 


weaken the ma 
terial 
Adjustable four 
ways, this grille 
fits most sizes of screen doors. 
Write for P209. Use coupon below. 








fr 
Sipe 
IF 


== 


HALF-LENGTH GRILLE 


National Guard Products, Inc., Dept. 
SBS, 540 Jackson Avenue, Memphis, 
Tenn., announces a_half-length 
screen-door grille for the lower 
price market. 

Each grille sells for $2.55. Finishes 
available include black enamel 
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P202 P204 P205 
P215 P217 P218 
P228 P230 P231 
P24) 











finished steel, aluminum finished 
steel, and weather-resistant anodized 
aluminum 

Grilles are adjustable from 16 
wide by 41” high to 37” wide by 23” 
high. 

Write for P210. Use coupon page 48. 


WINDOW WALLS 


Fenestra WindowWall units are 
framed in sturdy steel and feature 
awning-type operating lights. They 
are made by the Detroit Steel Prod 
ucts Co., Dept. SBS, 3227 Griffin 
Street, Detroit 11, Mich 

They are made in several sizes for 
use in all styles of residential con 
struction 

The units include a steel frame, 
ventilator and muntin bars a full 
1%” deep, to permit use of plate, 
double-strength, or %” insulating 
glass of stock cuts 

Write for P211. Use coupon page 48. 


CRAWL-SPACE DOOR 


low-cost crawl-space door for 
basementless homes is announced by 
the Donley Brothers Co., Dept. SBS, 
13968 Miles Avenue, Cleveland 5, 
Ohio 
Installation is identical with that 
of the Donley basement window. A 
flange of the frame projects into a 
mortar joint of a brick wall or a 
recess of the concrete block 
The crawl]-space door is made in 
two sizes—12%" high by 30%” long, 
and 161%” high by 30%” long. Frames 
are of %” steel. The door is 16-gauge 
steel with edges turned for strength 
Write for P212. Use coupon page 48. 


=. 


‘hunches 


New items dealers may find profitable to sell or use 


WALL STORAGE UNITS. A new 
metal floor display stand is offered 
by the makers of Panel Bars, low 
cost wall storage units ranging ir 
sizes from 8”x19" to 17”x19”. A spe 
cial display compartment holds an 
assortment of wrought-iron-finished 
hooks and Handi-Shelves. Metaloid 
Co., Dept. SBS, 8701 Union Avenue 
Cleveland 5, Ohio 

Write for P213. Use coupon page 48. 


WALLPAPER REMOVER. E! Pico 
Paper Peel is a concentrated liquid 
wallpaper remover. A 6-ounce bottle 
added to three gallons of water 
said to strip the average size root 
after being applied with spong 
brush, rag, or spray applicator. Lan 
don Products, Inc., Dept. SBS, 1432 
Chico Street, El Monte, Calif 

Write for P214. Use coupon page 48. 


PROTECTIVE PAINT. APCO is a 
neoprene protective paint for use on 
metal, wood, and ceramic surface 
Flexible, it will not become brittl 
and will resist shock. It protect 
from rust, moisture, and chemical! 
fumes, Adhesive Products Corp 
Dept. SBS, 1660 Boone Avenue, New 
York 60, N. Y 

Write for P215. Use coupon page 48. 


HOSE NOZZLE. A new Elmore 
solid-brass hose nozzle is designed 
especially for the building trade 
Guaranteed leakproof, it also assure 
an even flow, from a straight strean 
to a fine mist. Write the Elmore 
Engineering Co., Dept. SBS, 701 
South Raymond Avenue, Alhambra 
Calif 

Write for P216. Use coupon page 48. 


RECESSED SHELVES. Torat stee! 
shelf units fit between studs 16” o. « 
and fit a minimum 2x3 stud wall 
faced with drywall or plaster. They 
have flanged self-trimming edges 
They take advantage of otherwise 
wasted provide greate: 
storage facilities for any room in the 
house. Breuninger Enterprises, Dept 
SBS, 333 Monument Avenue, Ma! 
vern, Pa 

Write for P217. Use coupon page 48 


CIRCULAR SAW BLADES. Th« 
“Preferred” series of quality wood 
cutting circular saw blades include 
sizes from 6” through 12”. Six dif 
ferent types are included—rip, cut 
off, planer, combination flat ground 
safe-feed, and flooring, designed for 
use on all bench or table saws and 
portable electric hand saws. Writs 
Henry Disston and Sons, Inc., Dept 
SBS, Unruh and Milnor Street 


space to 
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Philadelphia 35, Pa 
Write for P218. Use coupon page 48. 


SAW HORSE LEGS. A sawhorse 
can be made in a matter of minutes, 
without tools or screws, by clamping 
i length of 2x4, 2x3, or 2x2 into 
vrought-iron brackets. These brac 
ket-legs also are used to make 
ping-pong, dining, or picnic tables 
Commercial Welding Co., Dept. SBS, 
184M East Street, New Haven, Conn 

Write for P219. Use coupon page 48. 


8',” WALL TILE, Hachmeister an 
nounces the 8%” Coronet Majestic 
plastic tile. This larger size was 
leveloped to keep pace with today's 
tyling trend toward simplicity and 
king size.” This line comes in 11 
olors. Hachmeister-Inc,, Dept. SBS, 
P. O. Box 357, Pittsburgh 30, Pa 

Write for P220. Use covvon page 48. 


LIQUID” TILE, Glascote is applied 
ike paint, yet bakes itself into a 
mooth, hard waterproof surface for 
valls, floors, and concrete tank 
inings subject to attack by acids, 
salt, water, grease, etc. It 

applied with brush, spray, roller, 
rv swab to plaster, gypsum board, 
oncrete, brick, hardboard, wood, and 
fiberboard. No heating is required 
Ev-R-Shield Products, Inc., Dept 
SBS, Joppa, Md 

Write for P221. Use coupon page 48. 


STRADDLE DUMP DEVICE. The 
Clark 20,000-pound-capacity straddle 
carrier can now be equipped with a 
dump device. Made of steel plate 
and heavy wall seamless steel tubing, 
the device is “U” shaped, with the 
U” crossbar acting as the lifting 
member. Its lifting capacity is 16,000 
pounds. Clark Equipment Co., Dept 
SBS, Benton Harbor, Mich 

Write for P222. Use coupon page 48. 


iustics 


ROTARY TROWEL. The Stow Roto 
rowel has a stationary guard ring, 
nstead of the conventional rotating 
ring, for greater safety. This also 
permits working right up to walls 
When the operator lets ga of the 
handle, the rotating stops automati 
illy, without stopping the 2-HP 
gasoline engine. Stow Manufacturing 
Co., Dept. SBS, 443 State Street 
singhamton, N. Y 

Write for P223. Use coupon page 48. 


COMPLETE FIREPLACE. The Acorn 
fireplace unit provides a fireplace for 
homes that were built without them 
It completely encloses the fire in a 
metal unit, which may be mounted 
to the wall or set on a hearth on 
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the floor, It requires only a 6” flue, 
no chimney. It is finished inside and 
out with refractory porcelain fused 
on steel, wiped clean with a damp 
cloth. Acorn Designs, Inc., Dept. SBS, 
Concord, Mass. 


Write for P224. Use coupon page 48. 


“STEPPED” TRANSLUCENT PAN- 
EL. Steplap is a translucent fiber- 
glass - reinforced building panel 
formed with “steps” for making 
effective slanted patio covers, awn- 
ings, and similar products, It is 
available in white, yellow, coral, 
blue, and green, Alsynite Co. of 
America, Dept. SBS, 4654 De Soto 
Street, San Diego 9, Calif 

Write for P225. Use coupon page 48. 


FLEXIBLE BALL JOINTS. A new 
line of prefabricated sheet-metal 
flexible ball joints includes eight 
sizes to fit pipe from 3” to 12” in 
diameter, They weigh only 25 per 
cent as much as conventional cast 
iron ball joints. They are used in 
exhaust and blower systems, air 
conditioning, and ventilating. Write 
Spincraft, Inc., Dept. SBS, 4132 
West State Street, Milwaukee, Wis 

Write for P226. Use coupon page 48. 


FIBERGLASS UMBRELLA. A fiber- 
glass lawn umbrella protects from 
strong sunlight yet cuts out only 
part of the light. Made in blue, 
green, red, yellow, and white, in 
alternating color panels, the um 
brella will not rot. A swivel connec 
tion at the base of the aluminum 
frame allows tilting in any direction 
It can be connected to an outdoor 
table. Write the Virginia Awning 
Manufacturers, Inc, Dept. SBS, 
P. O. Box 621, Richmond, Va. 
Write for P227. Use coupon page 48. 


NYLON MASON’S LINE. The 
Columbian mason’'s line-chalk line 
is of spun nylon, allowing more 
chalk to adhere to it, It also is used 
for hanging pictures and mirrors, 
as a drapery cord, and for crafts and 
hobbies. Write the Columbian Rope 
Co,, Dept. SBS, Auburn, N. Y. 
Write for P228. Use coupon page 48. 


CYLINDRICAL LOCKS. Schlage 
has introduced a cylindrical lock, 
with both trim and lock mechanisms 
made entirely of stainless steel and 
guaranteed for lifetime durability 
and maximum resistance to corro 
sion, The trim is made in both a 
sparkling bright and a soft brushed 
finish, Write the Schlage Lock Co., 
Dept, SBS, 2201 Bayshore Boulevard, 
San Francisco, Calif. 

Write for P229. Use coupon page 48. 


ALUMINUM LADDERS. The 500 
series Alumiladder aluminum lad- 
ders has been improved with a 
patented “Alflo” run joint, hydrauli- 
cally locked to the side rail, so that 
it can’t loosen in even the most 
rugged service, Rungs are larger, 
with deeper corrugations, for greater 
safety and comfort. Single ladders 
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range from 8’ to 16’; two-section 
extension ladders up to 40’, and 
three-section ladders up to 52’, R. D. 
Werner Co., Inc., Dept. SBS, 295 
Fifth Avenue, New York 16, N. Y. 
Write for P230. Use coupon page 48. 


FILLS COUNTER TOP SEAMS. 
Seams in plastic laminates are easily 
and securely filled with Formica 
SeamFil, available in a kit of 12 
tubes with a color to match nearly 
any Formica pattern. It has been 
tested against cracking or fading 
Formica Co., Dept. SBS, Cincinnati 
32, Ohio, 

Write for P231. Use coupon page 48. 


BATH CABINET, RACK. The “Utili 
ty” cabinet combines a_ surface- 
mounted bathroom medicine cabinet 
with a chrome-plated towel holder, 
riveted securely to the bottom of 
the cabinet. Two white baked- 
enamel steel shelves snap into place. 
The 14”x20” mirror is of window or 
plate glass. Ideal Cabinet Corp., 
Dept. SBS, 7722 Joy Road, Detroit 
4, Mich. 

Write for P232. Use coupon page 48. 





DO YOU WANT more in- 
formation on any of these 
new products? Just mail 
the coupon on page 48 
after circling the product 
number shown with item. 











MORTAR BOXES. Anchor leak- 
proof, easy-to-clean mortar boxes 
are made of 14-gauge steel. Fifty 
boxes stacked one inside the other 
do not reach a height of 6’. Each box 
is 12” high and available in five 
widths and lengths. Write the 
Anchor Manufacturing Co., Dept. 
SBS, 2922 West 26th Street, Chi 
cago 23, Ill. 

Write for P233. Use coupon page 48. 


LOWER-PRICED GLASS DOOR. 
The Sun Valley Junior is a sliding 
glass door designed for multiple 
housing projects, It is available in 
6’, 8’, 10’, and 12’ sizes. The jamb 
is double weatherstripped with ex- 
truded neoprene. All exposed alumi 
num is satin finished. Write the Sun 
Valley Sliding Door Co., Dept. SBS, 
8354 San Fernando Road, Sun Valley, 
Calif, 

Write for P234. Use coupon page 48. 
SLIDING WINDOWS. Arislide alu- 
minum sliding windows have nail-in 
anchor fins that eliminate wood sur- 
rounds or frames, Nail holes in the 
fins allow windows to be nailed 
directly into the studs. Nylon rollers 
assure quiet operation. Write Michel 
and Pfeffer Iron Works, Inc., Dept. 
SBS, 212 Shaw Road, South San 
Francisco, Calif. 

Write for P235. Use coupon page 48. 


HARDBOARD SQUARES. East 
Coast T-16” hardboard squares for 
walls and ceilings are made with 
flanges on two sides for easy stap- 
ling. A special adhesive assures a 
rigid, water-tight job. Squares come 
in seven colors. Write the East Coast 
Tileboard Corp., Dept. SBS, Brook- 
lyn 37, N. Y. 

Write for P236. Use coupon page 48. 


LARGER BUILT-IN OVEN. The 
“Imperial” Martha Washington built 
in oven unit measures 304%” wide 
by 39%” high and 22%” deep, over- 
all, with jumbo-size oven 24” by 19” 
by 14”. All models have glass in the 
oven door, thermostat control, clock 
timer, six color choices. Martha 
Washington Distributing Co., Dept 
SBS, Bayonne, N. J. 

Write for P237. Use coupon page 48. 


PLASTIC SWIMMING POOL. Bil- 
nor swimming pool liners are made 
of Krene plastic. Planks at the pool’s 
edge hold the liner in place, and a 
wide deck around the pool provides 
room for lounging. Lin-O-Plast Corp., 
Dept. SBS, 300 Morgan Avenue, 
Brooklyn 11, N. Y. 

Write for P238. Use coupon page 48. 


IMPROVED SPRINKLER. The Sup- 
plex flexible sprinkler is now 
equipped with an end coupling and 
nylon cap, which permits easier 
flush out of the sprinkler. The spray, 
in a rectangular pattern, guarantees 
even, over-all coverage. Supplex 
Corp., Dept. SBS, Garwood, N. J. 
Write for P239. Use coupon page 48. 


STRAPPING STRETCHER. The 
Gerrard model 48 flat-steel strapping 
stretcher accommodates 2” x .050 
strapping. This lightweight unit is 
easily carried. An extension handle 
provides added leverage in tension- 
ing when necessary. Write the Ger 
rard Steel Strapping Division, U. S 
Steel Corp., Dept. SBS, 2915 West 
47th Street, Chicago 32, Ill. 

Write for P240. Use coupon page 48. 


QUALITY SHAKES. Dua-Lap red 
cedar stained shakes have qualified 
for the Certigroove trade-mark, 
authorized by the Red Cedar Shingle 
Bureau. This assures buyers of high 
est quality. Write the American 
Stained Shingle Co., Dept. SBS., 
Spruce Street and Dennison Ave- 
nue, Columbus, Ohio. 

Write for P241. Use coupon page 48. 


STEEL LINTELS. Campco steel 
lintels are made in four styles. The 
two for brick in 24”, 30”, or 36” 
lengths are 3%” x 3%” x 11 gauge; 
and in 60”, 66”, or 72” lengths are 
3%” x 4%” x 9 gauge. For block, 
they come in lengths of 30”, 36”, or 
42”, and 7” x 11 gauge. For founda- 
tion vent, they are 20” long, and 3” 
x 11 gauge. Write Carolina Metal 
Products, Inc., Dept. SBS, 2222 South 
Boulevard, Charlotte, N. C. 

Write for P242. Use coupon page 48. 
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YOUR CUSTOMERS PREFER THE STRENGTH AND BEAUTY OF 
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Hutchinson's Scro-Grills are designed and built to give the 
utmost in beauty, strength, and sales appeal. They speak for 
themselves in the language of profits. Adjustable in both 
width and height, they fit any standard size screen door. For 
added protection against prowlers, install Scro-Grills on win 
dow frames. Cuts burglaries. For extra profit, se!l a complete 
installation of Scro-Grills for every new home or moderniza 
tion job. Scro-Grills are fully protected by patents. Available 


in black-finish wrought iron or aluminum. Dealers direct if 
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A BAR COSTS NO MORE re | 
“One of the very last National Grill Makers R. H. HUTCHINSON & CO. 


that does not sell to Mail Order Houses.” 2610 SYLVAN AVENUE 
AS 12, TEXAS 
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6-1. Plastic Tileboard. New color 
chart shows AFCO prefinished wall 
panels in 11 decorator colors, The 
panels have trimmed edges to permit 
easier installation and perfect fit 
Free spreaders are attached to water 
proof cement. Moulding catalog 
shows “chromodized” mouldings that 
will not rub off black, A and F Tile 
board Co., Inc., Dept. SBS, P. O. Box 
4085, Alexandria, t 


6-2. Window Sash Balances, Ful! 
catalog, which appears in Sweet's 
Architectural File, shows Caldwell 
clock-spring, Helix spiral, and 
Spirex spiral sash balances for resi- 
dential windows. Specifications and 
installation steps are included. Cald- 
well Manufacturing Co., Dept. SBS, 
64 Commercial Street, Rochester 14 


i 


6-3. Home Insulation. Catalog tells 
the story of Insulite insulating wool 
batts, blankets, and pouring wool, 
made of Fiberglas. Application in- 
structions and specifications are in- 
cluded, Insulite, Dept. SBS, 500 
Baker Arcade Building, Minneapolis 
2, Minn. 


6-4. Tension Screens. Consumer 
folder tells how Springtite tension 
screens are assured permanent per- 
fect tension by a patented coil spring 
feature. It shows how easily they are 
installed or taken down. Springtite 
Screen Manufacturing Co., Dept 
SBS, 1671 Jonesboro Road, S. E., 
lanta, Ga 


6-5. Picnic Table Frame. The Ez-Do 
steel frame for making 6’ or 8’ picnic 
tables for outdoor living is shown in 
a descriptive sheet for consumers 
It lists board sizes and hardware 
needed, Anthony Truck Co., Dept 
SBS, Paducah, Ky 


6-6. Aluminum Jalousie, Doors, Win- 
dows. Two-color folder describes 
Vacol aluminum jalousie door and 
such features as no-sag corners and 
key lock. Folders also are available 
on jalousie windows, Consumer lit- 
erature describes both doors and 
windows. V. E. Anderson Manufac- 
turing Co., Inc., Dept. SBS, Owens 
boro, Ky., and Bradenton, Fla 


6-7. Asphalt Shingles. Flintkote 
tapered strip asphalt shingles are 
pictured in full color in a new con- 
sumer folder. Shown are Shado-Kool 
gray, Shado-Kool green, Shado-Kool 
red, gray, green, and brown. The 
Flintkote Co., Dept. SBS, 30 Rocke- 
feller Plaza, New York 20, N. Y. 


5-1. Flush Doors, Full-color brochure 
shows why there is more value in 
Atlas plywood flush doors, They are 
made in three grades Estate, 
with faces of selected book-matched 
veneers; Suburban, with veneers 
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matched for 
Metropolitan, 


pleasing effect, and 
an all-purpose, econ- 
omy-quality, stain door. Atlas Ply 
wood Corp., Dept. SBS, Statler 
Building, Boston 16, Mass 


5-2, Light Fixtures. Full-color cata 
log shows the complete line of Moe 
electric light fixtures. Various models 
are suggested as appropriate for 
different spots in the home. Moe 
Light, Dept. SBS, Fort Atkinson, Wis 


4-1. Metal Attic Stair. Huntington 
Metal Fold attic stairways are shown 
in a brochure, It explains such fea 
tures as finger-tip control, safety 
treads on stairs, guarantee protected 
by $100,000 liability insurance, and 
light weight. The metal stairs are 
made in five lengths and two widths 
Huntington Industries, Inc., Dept 
SBS, 2368 Prospect Street, Memphis, 
Tenn 

4-2. Stamped Metal Shapes. Booklet 
describes Campco’s complete metal 
stamping service, showing all types 
of metal products produced. Proc- 
esses include shearing, drawing, 
blanking, finishing, forming, and 
assembly, Carolina Metal Products 
Co., P. O. Box 3636, Charlotte, N. C 


4-3. Aluminum Roll Roofing. Quaker 
State cross-corrugated roofing and 
siding is explained in a new catalog 
sheet. Photographs show how easily 
and quickly this roll roofing is ap- 
plied, eliminating side laps and 
leaks. Quaker State Metals Co., Dept 
SBS, Lancaster, Pa 

3-1. Masonry Wall Reinforcement. 
Bulletin shows Dur-O-WaL masonry 
wall reinforcement with cavity, 
bonded, coursed, or stacked course 
masonry wall and wall with plaster 
It includes joint reinforcement speci 
fications. Dur-O-WaL Products of 
Alabama, Inc., Dept. SBS, P. O. Box 
5446, Birmingham 7, Ala 


3-2, Plastic-Finished Panels, Full 
color catalog shows complete line of 
Marlite plastic-finished wall and 
ceiling panels. Shown are eight 
Woodpanel patterns, five marble 
panel patterns, and 11 Hi-Gloss 
colors, Marsh Wall Products, Inc., 
Dept. SBS, Dover, Ohio 


3-3, Garage Doors. Fully-illustrated 
catalog describes Calder Wedge- 
Tight residential and commercial 
overhead sectional garage doors. It 
includes complete installation details 
and electric operator data. Calder 
Manufacturing Co., Dept SBS, 
Lancaster, Pa. 

3-4. Locksets, Hardware. “Matching 
Beauty” is a colorful brochure show 
ing the Weslock 500 series of lock 
sets, concave cabinet hardware, and 
matching exterior door tiers. Western 
Lock Manufacturing Co., Dept. SBS, 
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2-1. “Standardized Casing and Base 
Patterns of Wetsern Pine and Asso- 
ciated Woods” shows full-size details 
of 114 newly-standardized patterns 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build 
ing, Portland 4, Ore. 


2-2. Window Sales Aids. Ware Labo 
ratories, Inc., Dept. SBS, P. O. Box 
37, Riverside Station, Miami, Fla., 
offers to dealers free colorful mailing 
stuffers and technical catalogs. They 
cover Econ-O-Ware, Econ-O-Wall 
and Ware weatherstripped awning 
windows; WareTite jalousies; case 
ments and projected windows 


2-3. Built-Up Roofs. A new 80-page 
manual gives all information for 
designing and erecting long-lasting, 
quality built-up roofs. It is produced 
especially for contractors, builders, 
architects, and engineers. Philip 
Carey Manufacturing Co., Dept. SBS, 
Cincinnati 15, Ohio. 


2-4. Exterior Plywood. “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build- 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and ply - 
wood manufacturers. Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 

2-5. Prime Aluminum Windows. Wel! 
illustrated brochure shows complete 
Alda line of aluminum windows. It 
lists specifications of horizontal, pic- 
ture, vertical sliding aluminum win 
dows; gives details of basement, 
utility, screen, and storm sash. Alda 
Manufacturing Co., Dept SBS, 
Cherry and James Streets, East Hart 
ford, Conn, 


2-6. Steel Door Frames. Colorful 
folder gives specifications and stand 
ard sizes available for Standard all 
steel door frames Construction 
points are explained and sketched 
to show why Standard is sturdier 
Southern States Iron Roofing Co., 
Dept. SBS, Savannah, Ga 


2-7. Sash Balance, Weatherstrip. 
Master-Matic combination sash bal 
ance and weatherstrip is described 
in a new folder. It tells how this unit 
is designed especially for pre-fit win 
dow manufacturers and describes 
installation details. Another folder 
describes Master-Matic removable 
sash hardware for use with the one- 
piece sash balance and weatherstrip 
unit. Master Metal Strip Service, 
Inc., Dept. SBS, 1720 N. Kilbourn 
Avenue, Chicago 39, Il 


19. Metal Moldings. A 20-page il- 
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lustrated catalog shows the many 
types of Premier aluminum and 
stainless steel moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 
Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. Illustrated 
booklet gives complete information 
on famous Heatilator unit. Describes 
the many advantages of the steel fire- 
place form including smokeless op- 
eration, heat circulating feature. 
Builders are assured of perfect op- 
eration—never plagued with com- 
nent In many areas Heatilator 
‘ireplace is the only source of heat 
needed in the home. Heatilator, Inc., 
Syracuse, N. Y 


47. Flexboard. A new handbook con- 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y 


55. Wallboards. Samples and descrip 
tive literature available on Plaster- 
yon Duo-Tone and Perfect-O-Cell 
fibre wall boards, along with Lock- 
aire decorative and sheathing insula 
tion boards. The Plastergon Wall 
Board Co., Philadelphia Ave., Buffalo 
1, i. 


85. Farm Book. New 16-page book 
showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 
drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 
a 120 S. LaSalle St., Chicago 3, 


87. Outdoor Fireplaces. A wide va 
riety of outdoor fireplaces and grilles 
with descriptions and directions for 
building them are contained in the 
attractive booklet, “Donley Outdoor 
Fireplaces.” It gives selling points of 
Donley fireplace forms. Copy free if 
requested on company letterhead 
The Donley Brothers Company, 13905 
Miles Avenue, Cleveland, Ohio. 

95. Paint Thinner. Tandrotine a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two 
color folder. It is said to be excellent 
for cleaning brushes, removing paint 
and grease, dissolving wax, and other 
household uses. Turpentine and 
Rosin Factors, Inc., Dept. SBS, 793 
St. Juluin St., Savannah, Ga. 


107. Red Cedar Shingles. A 100-page 
handbook describes proper method 
of applying Certigrade shingles on 
roofs and exterior walls. This illus 
trated “shingle encyclopedia” is de 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu 
reau, Dept. SBS, 5510 White Build 
ing, Seattle 1, Wash 


141. Steel Casement Windows. Folde: 
102s with illustrations, details, dia 
srams and sizes describes Hope’ 
tesidence (Holford) Casements and 
Picture Windows, Hope's Basement 
and Utility Windows are Hope's type 
“H” Standard Doors. Hope’s Wi: 
dows, Inc., Jamestown, N. Y 


143. “How-ell-dor” Sectional Doors. 
Attractive new &-page catalog illu 

trates and describes styles and size 

of “How-ell-dor” sectional uplift 
residential and commercial garage 
doors. Technical data also supplied 
for “How-ell-dor” accessories and 
electric operator The Howell Mf 

Co., 7206 Hasbrook Ave., Philade 

phia 11, Pa 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heat! 
ducts. Gives sizes and specification 
of pipe required as well as plan fo 
model system. To obtain, write: W 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri 


201. Laminated Panels. Novoply, a! 
unusually stable, mosaic-textured al 
wood panel of many uses, and Plank 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wal 
installation, are described in tw 
folders issued by United States P! 
wood Corp., 55 West 44th St., N. \ 
36, N. Y 

203 Fiber Glass Insulation. A n¢ 
booklet, “Fiberglas Insulations fo 
Light Construction,” includes design 
and application data on Fibergla 
roll blankets, batt blankets, pouring 
wool, perimeter insulation, and uti 
ity batts. It also gives informatior 
on condensation, ventilation, and 
other insulation design considera 
tions Owens - Corning Fibergla 
Corp., Toledo 1, Ohio 


239. Aluminum Tension Screens. 

descriptive catalog sheet and an en 
velope-size folder tell how nev 
Burns screens offer the advantage 
of both aluminum and tension-typs 
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lesign. Sketches show how easily 
e screens are installed, stored, and 
yw they maintain tension through 
ears. Burns Manufacturing Co., 
I ville, Ga 


285. Panel Windows. A new folder 

ws models and sizes of National 

Voodworks panel windows. Unit di 

ensions for rough wall openings 

given for group, single, and rib 

mn units. National Woodworks, Box 
116, Birmingham 7, Ala 


287. Rosboro Lumber. “The Story of 
Rosboro” is a new booklet that tells 
he history and aims of this producer 
f Western woods, Photographs show 
‘ging operations, aerial view of 
the plant, and other steps involved 

producing Rosboro  kiln-dried 
imber. Rosboro Lumber Co., Spring 
field, Ore 


289. Folding Doors. A new presenta 
tion booklet covers advantages of 
advertising material for Veni 
lex folding doors. Color chips show 
nishes available. A chart lists prices 
ind shipping weight for various 
odels and sizes. Consolidated Gen 
al Products, Inc., Dept SBS, P. O 
tox 7425, Houston 8, Tex 


103. Wood Preserving Process. TaCo 
Vood and the new process by which 

preserved is explained in a deal 

folder. Actual photographs of 
zed and non-preserved wood 
e shown for comparison, Longleaf 
imber Co., Inec., 1094 Huff Road 
W., Atlanta, Ga 


ion 


305. Metal Lath, Accessories. Catalog 

photographs and gives descrip 
ons of Alabama metal lath and ac 
ori Two other brochures are 
ered to dealers—one giving spec 
fications on hollow wall steel studs 
d the other on casing beads. Ala 
na Metal Lath Co,, Ine., Dept 
S, P. O. Box 992, Birmingham, 


‘¥ 


307. Clear Wood Preservative. New 
ochure explains how Coppo zin¢ 
iphthenate and copper nashibeante 
ood preservative are brushed 

applied by dipping to 

ke wood last longer. It is used on 

protect outside door 

ime tairs, cellar doors, exposed 

ifter ends, and a long list of other 

langer spots.” Catalog and price 

eet also offered. King Chemical 
Inc., 2342 S. Lauderdale, Mem 
Tenn 
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C.D. JOHNSON LUMBER COMPANY 


Manufacturer: WEST COAST LUMBER © Mills: TOLEDO, OREGON 
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ROANOKE, VA.: Fredric K. Gar 
rison, vice-president and manager of 
the Roanoke branch of the Huttig 
Sash and Door Co., is serving as 
president of the Roanoke Sales Exec 
utives Club for 1955-56. He also is 
active in Hoo-Hoo, the lumbermen’s 
fraternity 


ATLANTA, GA.: Eli Ingram is 
now sales representative for the 
Zuber Lumber Co, in east Georgia 
His home base is in Athens, Ga., 
where he was a salesman for the 
Athens Lumber Co. for nine years 
Ingram recently returned from an 
airplane trip to the West Coast. He 
toured lumber and plywood mills 
there with J. W. Zuber, president of 
the Zuber Lumber Co., and two 
other Zuber salesmen Marlin Gil 
bert and Marion Harris. Gilbert is 
an office salesman while Harris 
serves dealers in the Atlanta area 


NEW ORLEANS, LA.: The Reilly- 
Benton Co., Inc., has been made 
Louisiana distributor for the Alsy 
nite Co. of America, makers of 
fiberglass-reinforced plastic building 
panels. A. F. Lusch is general man 
ager of the New Orleans firm 


SAVANNAH, GA.:: At the annual 
meeting of the Southern chapter of 
the American Steel Warehouse 
Assn., M. C. Sarran and J. P. Bu 
nett, both of the Atlantic Steel Co., 
Atlanta, were elected chapter direc 
tor and secretary-treasurer respec 
tively. Lowell H. Greene, Vance 
Iron and Steel Co., Chattanooga, 
Tenn., is president 

PITTSBURGH, PA The Pitts 
burgh area, including parts of West 
Virginia and Ohio, will be served 
from a new Roddis Plywood Corp. 
warehouse at 929 Beaver Avenue 
The warehouse officially opened 


May 16 


WACO, TEX.: The Frank Stevens 
Sash and Door Co. has been licensed 
to assemble Ready Hung door pack 
aged units. It will serve dealers in 
central Texas 

JACKSON, TENN New whole 
saler of Insulite building products 
for this area is Central Woodwork, 
Inc. The firm handles the entire 
Insulite line of structural and de 
orative insulation board, hardboard 
and insulating wool 


JACKSON, MISS.: The Trenton 
Lumber Co. has announced that its 
wholesale department has _ been 
taken over by the Paul P. Bellenger 
Lumber Co. This new corporation 
is chiefly owned by Paul P. Bellen 
ver Sr. and his son, Paul Jr 


HOUSTON, TEX.: The Black- 
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Want More Sales? It’s a Breeze with- 


CLIPPER GLAZE 


(elastic) 


Glazing Compound 


CLIPPER CAULK 
GLAZING 


Caulking Compound COMPOUND 


priced low for volume sales—yet high in quality! 


New label design! A top-flight designer has created this 


soon-to-be famous Clipper label. It has the buy-appeal that will 
step up sales and bring you extra profits! 


New price appeal! Both CLIPPER CAULK and CLIPPER GLAZE 


are priced to meet today's demand for low cost compounds of 


quality. Trouble-free performance—at a new low cost! 


Clipper Glaze (elastic) Glazing Compound Clipper Caulk Caulking Compound 


For glazing wood, steel, aluminum and bronze sash. Now in both natural and white. Use-proved for quality 

Perfect too, for dozens of repair jobs such as filling and performance. Packaged in a practical fibre car- 

nail holes and cracks. Easy to use and will not sag tridge that fits all standard caulking guns. Provides 

or crack. Remains elastic underneath and holds tight a permanent seal against wood, metal or masonry 

permanently. Available in all standard size friction surfaces. Remains elastic and will not bleed, stain or 

top cans of 1# and up. discolor. Cartridges packed 10 per case. Also availa- 
ble in quarts, gallons and 5 gallons 


Se ed 


Line up with these two profit producers right away! Order your 
stock of CLIPPER GLAZE AND CLIPPER CAULK from your jobber now, 


The Dicks-Pontius Company ° Dayton, Ohio 
Alexandria, Va. * Decatur, Ga. * Dallas, Tex. 
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Brollier Co. has been appointed dis 
tributor in the Houston area for 
Filton plastic panels Greater 
strength has been achieved in these 
panels by reinforcing them with both 
fiberglass and nylon strands 


BALTIMORE, MD.: William J 
Bain, of the Harbor Sales Co., re 
cently was awarded a distinguished 
salesman’s award by the National 
Sales Executives, an association con 
sisting of over 20,000 sales execu 
tives, His “Victor” award was pre 
sented at a dinner meeting of the 
Baltimore Assn. of Commerce 


JACKSONVILLE, FLA.: Purchase 
of the stock interest of C, C. Long 
by three principals in the firm has 
resulted in reorganization of the Ex- 
port-Import Corp., wholesale lumber 
firm here, W. L, Beckham succeeded 
Long as president. Sales Manager 
W. E. Evans has succeeded Beckham 
as vice-president. Raleigh O. Whit- 
field is the new secretary-treasurer 
This firm recently became Florida 
distributor for Fry asphalt roofing, 
and has opened a plant here for pro 
duction of industrial hardwood pal 
lets, “Bill” Beckham is active in 
Hoo-Hoo International as the vice- 
gerent snark for the Jacksonville 
area, 


ROANOKE, VA.: The Roanoke 
Plywood Co., recently started here 
by Andrew Mills, is serving dealers 
from its new warehouse at 361 Naval 
Reserve Avenue here 


SHREVEPORT, LA.: The Hal 
Knauer Co., distributor of “Better 
Building Specialties,” has moved 
into its new offices and warehouse 
at 1635 Texas Avenue. This firm is 
one of the nation’s top distributors 
of accordion folding doors 


DALLAS, TEX.: The Nichols En- 
gineering and Materials Co. recently 
expanded its facilities for the fourth 
time since it opened in 1946, The 
firm has a new 20,000-square-foot 
warehouse and new display building 
at 9314 Addis Street, The firm’s first 
quarters measured 8 by 10’ 


Distributors Appointed 
for Hufcor Fold Doors 


The Hough Shade Corp., 


Janes 
has appointed 42 distrib 
Hufco1 folding 


ville, Wis., 
utors for its new 
doors 

Those in the South and South 
west include the Overhead Door Co 
of New Orleans, La.; Len A. Maune 
Co,, St. Louis, Mo.; Metal Windows 
Corp., Birmingham, Ala; McCarthy 
Jones and Woodward, Nashville. 
Tenn.; William S. Trimble Co. 
Knoxville, Tenn.; Cary and Co., 
Pensacola, Fla.; M. L. Rendleman 
Co., Inc., Houston, Tex.; Cain Build 
ers Supply, Fort Worth, Tex.; Joplin 
Cement Co., Joplin, Mo.; Acousti 
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Engineering Co., Jacksonville, Fla.; 
LaHayne Builders Products, Tampa, 
Fla.; Paris Shade Shoppe, Richmond, 
Va 

Blue Diamond Co., Dallas, Tex.: 
Harry C. Kirby Co., San Antonio. 
Tex.; Mileham and King, Inc., 
Washington, D. C.; Kansas City Door 
Co., Kansas City, Mo.; Joe Farring 
ton, Inc., Miami, Fla.; Bissell Build 
ers Supply Co., Oklahoma City, 
Okla.; R. J. Lock Steel Products 
Corp., Charlotte, N. C.; Ero, Inc., 
Baton Rouge, La.; John Dollinger 
Jr., Ine., Beaumont, Tex.; Ideal 
Building Materials, Shreveport, La.; 
Sun Glass Co,, Odessa, Tex.; Supply 
Service, Inc., Hutchinson, Kan. 

The Hufcor door features a five 
ply laminated cover which is said 
to provide a more effective sound 
barrier and assure greater privacy 
than ordinary folding doors 


Jenkins Calendar Is 
‘Usefully Different’ 


The Jenkins Wholesale Supply 
Co., Inc., of North Wilkesboro, N. C., 
invested substantially in a different 
kind of calendar for its industrial 
and dealer customers this year, but 
the owners are “most pleased with 
the results,” according to President 
Lewis H. Jenkins. 

Almost 20 by 28 inches in size, the 
Jenkins calendar is “different” in 
two ways. It “presents the personali 
ties that handle your orders by con- 
tact, phone, mail, delivery.” 

And, printed in two bright colors 
the iarge squares for the dates are 
cleverly designed in three parts 
These are for A.M., P.M., and night, 
so the calendar recipient can sched 
ule his work or orders handily 

In explaining the use of 14 pe1 
sonnel pictures, Jenkins said 

“Since starting our company in 
January, 1950, our growth has been 
rapid, necessitating . . such long 
hours that we often felt that direct 
contact was lost with our customer: 
In putting out this calendar, it was 
our intention to bring ourselves, in- 
cluding certain key members of our 
firm, to the customer by picture 
where we could be seen 365 day 
in the year... . Our customers could 
see what some of the people look 
like that they talk to on the phone 
and receive letters from 

“Also, with the pictures of our 
truck drivers on this calendar, the 
customer can immediately identify 
these fellows. If he ever needs to 
call us about a driver, there would 
be no mistake concerning the identi- 
ty of the driver 

“In traveling over our territory, 
I have found the calendar used ex- 
tensively for notes on the pad por- 
tion. Also I have observed dealers 
and competitors’ salesmen studying 
the calendar to recognize a particu 
lar member of our firm.” 


SOUTHERN 


SSDJA to Discuss 
Increased Use of Wood 


A forum on “Ways and Means of 
Increasing the Use of Wood Prod- 
ucts” will open the 20th annual 
meeting of the Southern Sash and 
Door Jobbers Assn., to be held June 
13-14 at the Hotel Peabody in Mem 
phis, Tenn. F. R. Weddington, presi 
dent of William Cameron and Co., 
Waco, Tex., will moderate the pro 
gram, whose speakers will be rep 
resentatives of the wood industry 
associations. 

Robert H. Herbst, assistant man- 
ager of Ponderosa Pine Woodwork, 
will report on his group’s FHA 
educational program 

An afternoon forum for jobbers 
and suppliers is designed to give 
everybody a chance to “speak his 
piece,” ask questions, and bring up 
any unsolved problems 

A film, “Through the Buyer's 
Eye,” will be shown by Armstrong 
Cork representatives 

A talk by Martin T. Wiegand, 
Washington, D. C., wholesaler, on 
“Speak Up For Wholesaling,” will 
highlight Tuesday business sessions 
New officers will be elected, and the 
new board will meet at the close 
of the convention 


Atlanta Oak Flooring 
Opens Tampa Branch 


The Atlanta Oak Flooring Co 
Atlanta, Ga., opened a sales branch 
in Tampa, Fla., in April. It is located 
at Second Avenue and 14th Street, 
adjoining the Krauss Brothers Lum- 
ber Co 

William A. White has been named 
manager of the branch and will be 
assisted by William D. Miller. Both 
men are from Asheville, N. C., and 
have wide experience in the lumber 
business 

The firm will stock a full line of 
foreign and domestic hardwoods 
hardwood and softwood paneling, 
hardwood plywood, oak and maple 
flooring, and all species of West 
Coast lumber 

Other warehouse branches of AOF 
are located in Charlotte, N. C., Chat 
tanooga, Tenn., Jacksonville, Fla 
and Atlanta 


Millwork Cost Bureau 
Joins Hands with AWI 


Members of the 41-year-old Mill- 
work Cost Bureau recently amended 
the by-laws to permit the hiring of 
a management organization to con- 
duct affairs of the Millwork Cost 
Bureau under the direction of its 
board of directors or designated 
Executive Committee. The Millwork 
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The shingles illustrated are Peacock Blue 
Other availabie colors are: Antique Red, Greer 


Red Pastel, Lindenwold, and Rustic Brown 


COLORS that make quick sales! 


Kam ‘‘DUALAY’’ ROOFING SHINGLES 


Color roofing’s in demand. And the sal Dual 
appeal ol the six Dualay colors doe i 

real selling job it ustomers last. Sale 

minded deal re cashing in by stockin 

and selling siniart colortul Duala 


shingle 


Easy to apply. ‘Du 
Save on inventory. bach “Duala | e 
shingle is made so that either a straight Dutch-l 
butt effect or a thatched butt eflect can be imi 
obtained, Whichever y« omet 1 ethod 
fers, you can upply it 


shir 


Can be laid up two ways 
Colorful folder. Vrite tod th either traight butt or thatched 
folde trie ! ‘ traight butt effect of Dualay shingles 
Remarkably durable. Made of ash« ( thou d pictured here; thatched butt is shown 
ywrtland cement, K&M hat K&N ipper illustration 


tos fiber and | 


KEASBEY & MATTISON 


COMPANY + AMBLER + PENNSYLVANIA 
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EQUIPMENT tor 


removable horizontal 







sliding windows 





Patent Applied for 
@ Sash glide easily on round-top tracks 


@ Flexible bronze pressure strip at head has two fold purpose 
1. It is good weatherstrip 2. It permits easy sash removal 


@ Extruded sill with adequate weep holes and drip pan, pro- 
vides quick drainage with no danger of sill rot 


@ This equipment permits the use of stock windows which 
eliminates the necessity of having special mill work 


Ideal for shoulder high windows . . . in bathrooms, kitchens, bedrooms. 
Horizontal sliding windows equipped with No. 890 ALL-Glide are 
E-X-P-A-N-S-I-B-L-E. Use them singly or in multiples. 


ALLWEATHER Balance Strip 
with FLOCKED COIL SPRINGS 


ALLWEATHER Balance Strips No. 490, 90, 810Z, 812Z and 814Z are furnished 
with FLOCKED COIL SPRINGS. 

Adjustability is built in No. 490 and 90. Balance tube with semi-cantilever 
action insures weatherstrip contact in all kinds of weather. The base section is 
always in close contact with jamb insuring stability. FLOCKED COIL SPRINGS 
=m are concealed by a functional part of the strip itself. 

810Z, 812Z and 814Z are a combination of weatherstrip, 
flocked springs and spring covers making effective, economical 
| sash balance and weatherstrip combinations. 
| Laboratory tests show that ALLWEATHER Balance Strip 
| efficiency in reducing air infiltration is far in excess of American 
Wood Institute Specification Standards. 

‘Tests made by the University of Minnesota * 
Institute of Technology Testing laboratory in E 
cooperation with Weatherstrip Research Insti- 
tute, show that double-hung wood windows, WEATHERSTRIP 
when metal weatherstripped show an infiltra- Research 
tion ratio 6 TIMES LESS than non-weather- insTITUTe 
me | stripped windows. I 


A L L M E TAL Weatherstrip Company 


Nome "ALLMETAL” Reg. U, S. Patent Office SINCE 1915 
2239 North Knox Avenue Chicago 39, Illinois 
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Cost Bureau has retained the Byrne 
Marcellus Co., a professional trade- 
association management organiza- 
tion, who also manage the Architec- 
tural Woodwork Institute. 

Lee Appleton continues as secre- 
tary of the bureau, which has moved 
its offices to a suite adjoining that 
of the Architectural Woodwork In- 
stitute, 332 South Michigan Avenue, 
Chicago 4, Illinois. It has long been 
the feeling of directors and many 
members of both groups that a co- 
operative relationship between the 
two organizations should exist, with 
each association to continue its cor- 
porate entity but combined under a 
single management. 

According to Elmer Root, presi- 
dent of the Millwork Cost Bureau 
and of the Standard Manufacturing 
Co., Appleton, Wis., plans are under 
way to revitalize the bureau’s Cost 
Book “A” and also its Estimating, 
Detailing and Billing Courses, and 
to expand the services of the bureau 
to its present membership 

Although AWI members will not 
be required to join the bureau and 
bureau members need not subscribe 
to AWI, a combination membership 
will undoubtedly be available to all 
millwork manufacturers. At the 
present time, a large segment of the 
industry belongs to both the Archi- 
tectural Woodwork Institute and the 
Millwork Cost Bureau 


Jobbers to Call on 
Dealer Every 3 Weeks 


Several changes in sales personnel 
of Central Woodwork, Inc., Memphis, 
Tenn., are announced by Vice-Presi- 
dent Clark E. McDonald. He ex- 
plained that they were “in line with 
Central Woodwork’s expansion pro- 
gram and an effort to see that every 
lumber dealer within 150 miles of 
Memphis or Jackson, Tenn., is called 
on at least once every three weeks.” 

Noble Cutsinger is this wholesale 
firm’s new sales representative in 
northeast Mississippi. He formerly 
was supervisor and auditor for eight 
yards of the E. C. Robinson Lumber 
Co. in Missouri. He attended Jones 
boro A & M College in Arkansas, 
then worked for a dealer in Steele, 
Mo., and later operated a lumber 
yard in Hayti, Mo 

Cutsinger succeeded Bill Edwards 
in the Mississippi territory. Edwards 
now sells for Central Woodwork, 
Inc., in part of Tennessee, Corinth 
and Iuka, Miss., and northwest 
Alabama. 

Central Woodwork, Inc., Memphis, 
Tenn., building material distributor, 
has announced that it has two 10’ 
Ideal kitchen cabinet displays and 
two 10’ Ideal millwork displays to 
lend to retailers 

These displays are suitable for 
home-shows, county fairs, or other 
special dealer uses 
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Wholesale-Dealer Relations Aired at U.S. Jobber Meet 


IMPROVEMENT _ of wholesaler- 
dealer relation through clearly 
tated sales policies and better co- 
ordinated product promotion was 
advocated by all industry factors at 
the spring meeting of the National 
Building Materia! Distributors Assn 
Held at the Netherland Plaza Hotel 
in Cincinnati, Ohio, May 9-10, it wa: 
attended by nearly 250 persons from 
28 state 

Two manufacturers, two wholesal- 
ers, and two retail association secre- 


taries expressed their views on 
“Sales Policy and Wholesaler-Deale1 
Relations” in a panel discussion 


moderated by Jack Parshall, of 
Building Supply News 

Marvin Greenwood, vice-president 
of the Celotex Corp., expressed the 
need for a greater margin of profit 
on LCL orders for wholesalers. He 


ales policie He tressed the re 
ponsibility of the wholesaler in 
troducing new products by dem 
strating them to dealers and the 
key custome! ind by helping tra 
dealer personne! in their sale al 
use 

& A Haag f the Springfie 
(Ill.) Builders Supply Co., admitt 


that “service is the plus for whicl 
the wholesaler gets paid.” He de 
scribed his firm's annual dealer pa 
ty, which brin his firm’ ale 
men and customers closer togethe 


through product presentations a! 
fellowship 

Ro KuhIman 
Cincinnati Lumber and Building Ma 
terial Dealers A 
benefits that wholesalers derive fr« 
membership in the National Bui 


ing Material Distributors Assn. He 


ecretary of the 


commended the 


otion manager for the Reynolds 

tals Co 
aid that internal promotions 
illetins, meetings, and adve 
were just as important for the 
esaler as their external promo 
to deale via direct-mail 
ide advertising, and demonstra 


Schweizet suggested that the 


lesalers provide additional in 
tive for their salesmen in order 
promote new or dragging product: 
cessfully. He mentioned vacation 
ps for the winner and his wife 
handise prizes, and flat bonuse 
new accounts 
J. H. Thornell, president of the 
icinnati dealer group and of the 
on Lumber Co aid his 105 
ir-old firm found coordination of 


ertising and sales promotion most 


urged wholesalers to check thei tressed the need for wholesale nportant in product pushes. He said 


mark-ups against cost of doing busi- fulfill their functions in distributix it dealer will need more new 
ness in LCL order and to adjust and to allow the retailer to supy ducts to sell if the profit margin 
their prices accordingly all construction project taple continues to diminish 

E. W. Hadland, dealer sales man- How manufacture! plan i ie to direct sales by manufacturer 
ager for the Masonite Corp., recom- package product promotion f i/for wholesalers. He described hi 
mended that the wholesalers publish execution | holesalers was ex pany's profitable sponsorship of 


their sales policies for the guidance plained in the afternoon panel s¢ wn building material show ove1 
of dealers and suppliers. He said ion by Fred Schweizer, Armstro! veek period, with wholesale 
hould insist that manu- Cork promotion and sales traini irnishing personnel in the demon 


id | Arvo Aho ile ition exhibits provided by build 


wholesaler 


facturers give them their printed manager, al 








STEEL LINTELS and [sett STEEL FIREPLACE DOME DAMPERS 
AT COMPETITIVE PRICES BY CAMPCO 







Lintels for BOTH brick and block construction de ADJUSTABLE STEEL DAMPERS are revolutionary in 


signed to meet Federal, State, and Local building 


the building t le' One body adjusts qui kly and 


code requirements. Brick lintels in lengths of 24 - 84 





easily to three standard sizes and covers. Reduces 


inches in 6” increments. Blocks: 30 - 66 in. Can be 
hand!ing, inventory investment, and storage prob 


nested in stacks in any convenient place, even in your 


lems. Steel eliminates brittleness found in other 
yard or on the job. Thousands of both brick and block 

materials, sucl st iron saves costly breakage 
lintels in use ’ 

in shipping, handling, and installation 


CAROLINA METAL PRODUCTS, INC. 


Charlotte, WN. C 


Prompt delivery and service aids tight con- 
struction schedules. Write for name of your 'CAMPCO 


nearest wholesaler and complete specifications. 






2222 South Boulevard 
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ing material manufacturer 

C, M. Parker, of Randal! Brothers 
Inc., Atlanta, Ga., seconded Thor- 
nell’s recommendation that whole- 
saler representatives assist the 
dealer's salesman in educating archi- 
tects, engineers, and builders as to 
the merits and use of new building 
materials. 

Lee Bartholomew, vice-president 
for sales of the Southern States Iron 
Roofing Co., asserted that the whole- 
saler had to do much work in pro- 
moting products with dealers, since 
the latter have so many lines and 
are not as familiar with some as the 
specializing wholesaler 

Lack of personnel, concern, or 
know-how by some dealers make it 
necessary for the wholesaler to do 
virtually a missionary selling job on 
some products, Bartholomew said 
He described his wholesale firm’s 
role in cooperating with the manu- 
facturer and dealers in tapping a 
new market for aluminum products 
in the sale of packaged tobacco 
barns. The editor of Sournern 
BuILDING Suppiies, Don Moore 
moderated this panel session 

Other speakers at open sessions 
for suppliers and guests of the 
wholesalers included W, A. Mitchell, 
a Cincinnati banker, on “Business 
Outlook Ahead with Accents on the 
Construction Industry”; R. J. Maka- 
rius, of Chicago, on “Current Trends 


in the Wholesale Plumbing and 
Heating Industry”; and an advertis 
ing agent, W. R. Northlich, of Cin- 
cinnati, on “How Can Wholesalers 


Attune Themselves to Expanding 
Markets?” 
At closed sessions Tuesday, 


NBMDA members discussed control 
of mounting operating costs and cur- 
rent sales aspects of the wholesaler’s 
business. The president of the Philip 
Carey Manufacturing Co., John W. 
Humphrey, spoke at the luncheon 
on the importance of consumer sell- 
ing. Many of the distributors stayed 
over Wednesday for a tour of the 
Philip Carey materials plant at 
Lockland. 

In his report to the group, General! 
Manager S. M. Van Kirk announced 
that NBMDA membership had pass- 
ed the 200 mark. He predicted that 
the group should increase its mem- 
bership to 350 by 1957 from the 600 
prospects available. 

Van Kirk said the average NBMDA 
firm member had four salesmen, 30,- 
000 square feet of warehouse space, 
and does $1,000,000 in sales annual- 
ly. He lightly recommended a “Be 
Kind to Wholesalers Week,” spon- 
sored jointly by dealers and manu- 
facturers 

The annual meeting of the Na 
tional Building Material Distributors 
Assn. will be held at the LaSalle 
Hotel in Chicago in November. 


Sets Up New Panelyte 
Distributor with Bang 


The appointment of a local dis- 
tributor usually is a simple, routine 
matter. But in the case of the Mason 
Lumber Company in Jacksonville, 
Fla., the Panelyte Division of the St 
Regis Paper Co., built a springboard 
of lucrative promotional effort for 
the manufacturer, distributor, deal- 
er, fabricator, and retailer 

St. Regis Panelyte organized a 
special series of events in Jackson- 
ville, April 18-19, to launch Mason 
Lumber as a distributor and to ac- 
quaint the public with Panelyte. The 
joint promotional effort of “Opera- 
tion Jacksonville” was as follows 

Retail Promotions: The Jones Fur- 
niture Co., Jacksonville’s largest 
home furnishings store, devoted its 
window space to American of Mar 
tinsville furniture covered’ with 
Panelyte. Haverty’s in Jacksonville 
furniture store, featured display of 
American Kitchen cabinets covered 
with black Panelyte in one of it: 
main windows 

Publicity and Promotion: Preced- 
ing and during the two-day series of 
events . Special publicity material 
was made available to more than 
150 newspapers in and beyond the 
distributor’s territory. Featured were 
home-furnishing tips, photographs 
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SELL THE COMPLETE CERTAIN-TEED BESTWALL’ “PACKAGE” 
FOR DRY WALL CONSTRUCTION 


—-and 
ring up 
extra 
profitable 


Here’s a complete “‘package”’ for 
dry wall construction that can help 
you get extra business, Certain-teed 
can supply everything your custom- 
ers need from Bestwall Gypsum 
Wallboard—now reinforced with 
Fiberglas*for easier handling, better 
nailing, and greater flexibility—to 
the new Bestwall Paints. 


With Certain-teed’s Bestwall Joint 
System, you can offer a choice of 





Completely New Packaging 
Completely new line of boxes and bags 

redesigned for better display and 
easier sales. 





two different wallboard joint treat 


ments to meet the needs of both 


professional applicators and “do-it 
yourself’” homeowners 


Ihe I-material treatment u 

Bestwall Joint System Cement for 
both embedding the Bestwall Tap 
and topping over tt in 
joints. The cement is also used for 


“spotting” nail heads 


The 2-material treatment provid 
Bestwall 
embedding tape and covering nail 
heads, and Bestwall Topping Com 


Bedding Compound, fo 


pound to cover over bedded tape and 


to finish joints and nail heads 


For customers who are redecorating 
or have damaged walls, recommend 
Bestwall Spackling Compound and 
Patching Plaster for repair work 
And sell the new 
Bestwall Paints for finishing off with 


Certain-teed 


the prettiest colors this side of 


rainbow 


It's a complete, profit-makin 
you can cash in on fo 
extra business, Write for the detat! 


direct to Certain-teed now 


“package” 


*T7M OCF Corp 


finishing 








NEW BESTWALL 
PAINT PRODUCTS 








Bestwall Softone Alkyd Flat Enamel 
and Toners combine the restful, “glare 


ree’ qualities of a flat paint with the 


lurability of high-gloss enamels 


Bestwall Semi-Gloss Enamel and 
Bestwall Interior Gloss Enamel ire (hi 
erfect finishes for all interror walls and 
oodwork where a rich itintike luster of 


rh wloss is desired 


Bestwall Bestone Washable Latex Paint 
roduces 4 tight, smooth surface that won't 


dirt a foothold 


PLUS: KBestwall Primer Sealer ¢ Bestwall 
Cusein Interior Wall Paint e Bestwall 
Powdered Primer ¢ Bestwall Masonry Paint 
Bestwall Powdered Colored Texture Paint 


Bestwall Powdered Texture 


CERTAIN-TEED PRODUCTS CORPORATION 


ARDMORE, PENNSYLVANIA 

EXPORT DEPARTMENT. 100 EAST 42ND ST., NEW YORK 17, N.Y 

ASPHALT ROOFING © SHIN * SIDING © ASBESTOS CEMENT ROOFING AND SIDING SHINGLES 

GYPSUM PLASIER © LATH © WAL(BOARD * SHEATHING © ROOF DECKS © FIBERGLAS BUNLOING INSULATION 
ROOF INSULATION © SIDING CUSHION © PAINT PRODUCTS 





Certain-teed 2% 


Quality made Certain Satisfaction Guaranteed 
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EFFICIENT 

AIR CONDITIONING 
DEMANDS THE BEST 
WEATHERSTRIPPING 


That's Why 
More Builders 
Specify 
Hettinger's 
Famous 


Triple Seal 


Metal Weatherstripping 
with 


SILENT GLIDE 


The Only Sash Balance On the 
Market That Absolutely 
Stops Window Operation Noise 










One piece side 
Triple Seal metal weatherstripping seals out drafts— 
winter or summer—and stops the air leaks that over- 
load air conditioning systems. If you build for air 


channel seals 


each sash at 4 


conditioning, or if your buyers plan to install air con points 

ditioning—combine Triple Seal Metal Weatherstrip- 

ping and Silent Glide—the balance that goes up and - 

down at a touch—gqwietl Ss. 
. ru 

Easy installation and the unit package A. oR 

(everything for one window in one > 










package) saves you time and money on 
the job. No material losses. 


Ask Your Dealer 
About Triple Seal 
Or Write Direct 





HETTINGER'S 


ae le) Se 


Visit us ot Booth No. 140 at the Fort Worth Show. 





Weatherproof Products Corp. P. O. Box 8498, Kansas City, Mo. 
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of room settings, background mate- 
rial on decorative laminates, stories 
on how Panelyte is made from 
Florida pines, and a variety of “do- 
it-yourself” features. Simultaneous- 
ly, large newspaper advertisements 
appeared in leading Jacksonville 
papers announcing Mason’s appoint- 
ment. Several times during the pro- 
ceedings, Melva Chesrown, home 
fashions consultant for Panelyte, 
appeared on television home shows 
and discussed the latest style trends 
and the importance of decorative 
laminates to homemakers 

Special Events: (a) Planting a 
pine seedling on Mason Lumber 
grounds as symbol of growth be- 
tween the two companies; (b) Sale: 
promotion meeting with Mason 
Lumber representatives to tell the 
Panelyte story; (c) Special kitchen 
display in banquet hall of George 
Washington Hotel open to public 
featuring American Kitchen cabinet: 
and Panelyte tops; (d) Cocktail 
party and dinner in main dining 
room of the George Washington Ho- 
tel, attended by civic and business 
leaders, architects, representatives of 
Florida real estate and _ building 
trades, bankers and conservation 
people, the executive secretary to 
the governor of Florida, and key 
executives of the St. Regis Paper 
Company and its Panelyte Division 


Lacy and Carpenter 
Address Wholesalers 


Members of the National-Ameri- 
can Wholesale Lumber Assn. got the 
latest tips on “How to Develop Bet- 
ter Salesmen” at their 63rd annual 
meeting in White Sulphur Springs 
W. Va., last month from Jack Lacy 
noted Massachusetts sales specialist 

The president of the American 
Forest Products Industries, Ine 
Leonard G. Carpenter, of Minne 
apolis, discussed latest developments 
in use and promotion of wood prod- 
ucts 

J. Philip Boyd, of Chicago, was 
elected president to succeed Port- 
land’s Roy M. Janin. Martin T 
Wiegand, of Washington, advanced 
to first vice-president as New York’s 
Donald R. Meredith was elected sec- 
ond vice-president. Sid L. Darling 
continues as secretary - directing 
manager in New York City, with 
Charles J. Fisher as assistant secre 
tary and Paul C. Stevens as Western 
manager 

Among the 15 new directors who 
will serve for three-year terms are 
J. Alex McMillan, of Charlotte, and 
Marty Wiegand. Wiegand, Darling 
and D. Carlysle MacLea, of Balti- 
more, will continue as NAWLA’s 
trustees to the National Assn. of 
Wholesalers 

Janin cited the educational work 
the latter body is doing to “clarify 
the thinking” of citizens as to the 
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function of the wholesaler. “Let’s 
speak up for wholesaling,” he urged 
conventioneers. He reported a gain 
of 11 per cent in the membership of 
the National-American Wholesale 
Lumber Assn. in the past four years. 


15 Branches Operate 
as U. S. Plywood Corp. 


Fifteen branches of the former 
U. S.-Mengel Plywoods, Inc., now 
operate under the name of the U.S 
Plywood Corp. throughout the South 
and Southwest. Last December U. S. 
Plywood became the sole owner of 
the distributing company. 

L. B. Olmsted, former president of 
U. S.-Mengel, now serves as gen- 
eral manager of Southern operations. 
W. E. Williams continues as South- 
eastern division manager, with At- 
lanta headquarters. H. C. McFarland 
remains as manager of the South- 
western division, with headquarters 
in Dallas. 

The renamed branches are located 
in Atlanta, Ga.; Birmingham, Ala.; 
Louisville, Ky.; Memphis, Tenn., and 
Jacksonville, Miami and Tampa, Fla 
Others are in Denver, Colo.; Kansas 
City, Kan.; New Orleans, La.; Okla- 
homa City, Okla.; St. Louis, Mo., and 
Dallas, Houston and San Antonio, 
Tex. 


$10 BILLION IN ‘65 


(Continued from page 35) 


the home-building industry can 
give excellent value in most parts 
of the country even at today’s 
prices and wages. No such situa- 
tion ever existed in the old days 
when almost three-quarters of all 
non-farm families could not afford 
any kind of a new dwelling. 

The financial ability to buy new 
homes is immensely reinforced by 
one of the most fundamental forces 
at work in this country, namely, 


the spectacular increase in the 
child population since 1939. To 
reiterate a well-known fact, in 


1954 there were almost twice as 
many children born as in the aver- 
age pre-war year of the 1930's 
And in only 10 years more, so 
enormous is the level of births to- 
day, we will have at least 26,000,- 
000 more children than in 1939. 
Growing families have to find 
space for the vastly increased num- 
ber of youngsters to run around in 
and grow up in. Thus we have a 
spectacular migration to the sub- 
urbs. It is there where the great 
bulk of homebuilding goes on 
Side by side with the vast mi- 
gration to the suburbs, we have a 





continuous regional migration from they could rent an old house 
farms, towns and cities in the more 


developed the United 


parts of 


older section of the city whe 
ey do not want to live. The long 


in 
re 


States to the rim of the country e-payment period of present-day 
including the West, the Gulf Coast iortgages makes this possible 
the Southeast, and the Great Lake That has been and continues to be 
But regardless of where homes are ne of the major “dynamizers” of 
built, the ancient maxim of the the enormous present-day hous- 
building industry still applie demand 


when it is as cheap to build as to 


Finally, there is the draft, which 


rent, people build has brought another revolutionary 


Since the war, myriads of fami 
lies have discovered that they 
own a house in the suburbs where all 
they want to bring up the armed forces each year 


their children just about as cheaply 


About a million young me 


can Lure 


live and 


hange into the homebuilding pic 
n, 
in the marriageable age, leave 
Since 
practically every able-bodied male 











THIS MARRIAGE 
means money for you! 


Termites get married in June, too (that’s what swarming is) and they 
set up housekeeping in your istomers’* soon-to-be not-so-happy 
homes. For once there, they begin to breed like—well, like termites 

and soon there are hundreds and hundreds of thousands of hungry 


mouths to feed—and they start feeding on all wood that isn’t protected 


have to go into the ground for 
sell your customers DEEP- 
with DEEP-TREAT com- 
the type that causes 95% 
your 


But every now and then, termite 
moisture—if they don’t, they die. So 
TREAT as a poison. Soil po 
pletely frustrates the subterranean 
of termite damage. Soil poisoni: 


customer just digs a trench arour 


soil oned 
termite 
i simple do-it-yourself job 


the entire foundation wall and 





pours in DEEP-TREAT—one-half gallon per lineal foot, ‘Those 
DEEP-TREAT sales mean money for you! 
sly of folders "And say have you checked 
Write us for a supp!y ers how your home lately? You ain’t im- 
that tell you! pe ges os mune yourself, you know! Ter- 
can rid their aan mites can eat you out of house 


they 


termite 


s with DEEP-1 REA! 


and home, too 





Write us for additional information and name of nearest jobber now! 


FORMERLY THE COPPO CO., INC 


2342 South Lauderdale « Memphis 6, Tennessee 
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of marriageable age is or soon will 
be a veteran, the great bulk of new 
families can buy or build a new 
home with little or no down pay- 
ment 

All these factors add up to thi: 

We are not really over-building 
homes at all, although, of course, 
this is not to say that there will not 
be over-building in specific locali- 
ties from time to time. We are 
merely satisfying an enormously 
increased demand 


then press an unwilling public to 
buy them. The reverse is the fact 
Builders have been straining every 
nerve to put up houses where 
families insist on living 

The demand is a result of a revo- 
lution in income, a revolution in 
where people want to live, and, of 


course, easy credit terms. Many 
people have not grasped these 
facts. Or they tend to become 


panicked by the immensity of these 
post-war changes. They still think 


Homebuilding, of course, is but 
one phase of our economy. What 
other forces will be at work in the 
next decade? From the available 
statistics and trends, there is little 
doubt in my mind that 10 years 
from now our American economy 
will be a truly gigantic affair 

3y 1965, the population should 
be well on the way to 200,000,000 
We will be called upon to provide 
jobs for close to 80,000,000 people 
or nearly 12,000,000 more than are 


in today’s labor force. And it will 
be necessary to produce $500 bil- 
lion of goods and services annually, 
compared with the current yearly 
rate of approximately $370 billion 

There is no doubt that the 
American economy is capable of 
such a performance. But will it be 
done? That is the question 

To stimulate a nation to so great 
an effort requires an enormously 
powerful economic “‘dynamizer”’ or 
prime-mover 

In the past we have had such 
prime - movers. And they have 
brought about great periods of 
prosperity. For example, the build 
ing of railroads and the early in- 
dustrialization of our country be- 
fore and after the Civil War were 
notable stimulants to our progress 
So, too, were the opening up of the 
West and the revolutionary mass 
production methods which brought 
the automobile within reach of so 
many people in the 1920’s 

Although no peace-loving na- 
tion would resort to war to bring 
about prosperity, nevertheless a 
by-product of the two World Wars 
was the acceleration of technologi- 
cal improvements and a vast in- 
crease in our productive capacity 

And since V-J Day, the remark- 
able growth of our population and 
a truly spectacular further devel- 


in terms of the long-dead days be- 
fore the war. 


Some people talk as if builders 


erect houses for speculation and 
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LARCH 

DOUGLAS FIR 

DOUGLAS FIR MOULDINGS 
DOUGLAS FIR PLYWOOD 
MAHOGANY PLYWOOD 
GUM PLYWOOD 

FLUSH DOORS 

FIR DOORS 

LOUVER DOORS 

SCREEN DOORS 
JALOUSIE DOORS 
JALOUSIE WINDOWS 


ARCHITECTURAL WINDOWS 
CEDAR SHAKES AND SHINGLES 
METAL MOULDINGS 
BATHROOM CABINETS 

DOOR G WINDOW FRAMES 
FORMICA 

MAHOGANY 

MAHOGANY WALL PANELING 
CYPRESS WALL PANELING 
KNOTTY WHITE PINE WALL PANELING 
DISAPPEARING STAIRWAYS 


REOWOOD WINDOWS opment in technology have been 
PONDEROSA PINE WINDOW UNITS among the outstanding prime 
SUGAR PINE MARLITE WALL PANELS movers that have kept our econo- 


my at a near-record pace 

But from now on, what “dyna 
mizers’”’ will we have to support a 
labor force of 80,000,000 and a 
gross national product of $500 bil- 
lion 10 years or so hence? 
expect a 


YELLOW PINE SHUTTERS 


YOUR INQUIRIES ARE ALWAYS WELCOME 


Lube ? 


BILL ZUBER 
BRUCE BYRD To be sure, we may 


further massive population growth, 
particularly when the war and 
post-war children begin to reach 


C3 UML Vek Company the marrying age after 1962 or 






thereabouts. Moreover, we should 





Ay be able to rely upon an ever-ac- 
celerating rate of technological ad- 
P. O. BOX 964 TELEPHONE CRESCENT 6404 


ATLANTA 1, GEORGIA 


THE SOUTH’S OLDEST WHOLESALER AND JOBBER OF BUILDING MATERIALS 


vance 

Fortunately, a third prime-mov- 
er of colossal proportions is now 
clearly taking shape. And that is 
the necessity to rebuild America, 
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The name on the door means a lot 


Profit-minded dealer nake 


furnishing just wl | doctor orf 
dered b 
doors for home 
buildings 

Dealers everywhere know that 
dignity and pre rive the ¢ door add t 


a customer name plu tneir Ou 


i Steady ré custome a . . Texa 
standing ervice and beauty on the job rEXCEN DOORS 
keep thet ong the most end 4 
able profit-boosters on th wvineied MADE IN CENTE TEXAS, BY } 
ES dees has wll —~ and diab on Atlas Plywood 
i tf mer / CORPO! : ON 
In fact, y lwe f yt FROM AMERICAN FORE: 


Sold exclusively through Sash & Door Jobbers 
Southwest Sales Representatives: Otto Nachlas, 702A Melrose Building, Houston, Texas 


NISHED PRODUCT 








ar PRA ee 


the construction industry’s special our cities and environments for It is my belief that a home, one 
and prime responsibility. There are rapid dispersion of the population of the prime requisites of man, 
two basic reasons why this prime is a survival-imperative represents more opportunities for 
mover towers up before us at this In the second place, a rebuilt attractive improvements than any 
time America is what our population other item that competes for the 
In the first place, we are in the will want most 10 to 12 years from consumer’s dollar. Today, millions 
atomic age with its ever-present now and thereafter. Now why do of American families would like 
threat of war. No one but a lunatic I come to this conclusion? better, more spacious, modern and 
wants atomic war. Yet we must I am convinced that by 1965 or pleasantly located homes 
face realities. There may be no so, few Americans will want more As I said earlier, we, in the 
peace, There may be ahead many or better food and clothing. Those building industry, are too prone to 
years or even decades during which problems will have been pretty visualize our markets in terms 
sudden overwhelming attack on well solved. There will be an of new family formations. Let’s 
our cities is an ever-present pos- abundance of these products of ex- broaden our sights and develop 
sibility. Hence the rebuilding of cellent quality. bigger future housing markets by 


stimulating the desire of Ameri- 
cans for more modern, more effi- 
cient, and more comfortable hous- 
ing 

Our life today is dominated to 
a considerable extent by the auto- 
mobile. Yet its use is frustrated in 
e every direction and in a thousand 
ways by the present horse-and- 
buggy transportation pattern of 
our cities, towns, urban ap- 
proaches, and highways. 

We have not satisfied in a mod- 
ern way a fourth basic desire in 
man the urge to move around 
Here we are definitely hamstrung 
The automobile has provided the 
instrument, but we attempt to use 
this modern means of transporta- 
tion in a framework inherited from 
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{ "> for 


HIGHER 
PROFITS IS THE 










To anyone who can read a Widely acclaimed as the 
blueprint, Calder's exclusive easiest, fastest installing the horse-and-carriage days 

’ It will require a stupendous 
design indicates the way to sectional door on the | arene eee ae cae on toe 
faster, easier sales and higher market, Backed by exten- a Wie Seek Wiealiheine Be ty 
profits. That's because Calder sive national advertising ddr aeid Snebiitty, Tat it is this ail- 


overhead sectional garage in consumer magazines, out effort to solve them that will 
doors feature the famous constitute the prime-mover that 
“Wedge Tight" action for built- will enable our economy to per- 
in sales appeal to open and form on a scale big enough to sup- 


shut easier, fit tighter, last port 200,000,000 people and a labor 
longer. force of 80,000,000 or more 


I have mentioned the important 
in addition ee role already being played by the 


FULL LINERS : 1 al construction industry in our econ- 
yaer orrers * 
oO 


omy. It has never been so impor- 


tant as today. But it will not and 

cannot hold back. Today it may 

...and commercial doors in varied represent almost one-sixth of oul 
styles to meet all door prob- 

lems. And Calder's engineering 


total output of goods and services 
I can envision a period, say 10 o1 
department is always available 


12 years from now, when it will 





| . . 
F PARALINE represent one-fifth of our econ- 

to help you with special door a i ‘ 5 fie ‘ 
licati FLUSH omy’s annual output. I may appeat 
applications. TRILINE © to be overly optimistic. And, of 
SOLD DIRECT TO DEALERS — course, I realize that there will 
WAREHOUSES IN: Lancaster, Pa.; 3 ad ed always be an occasional year of 

Chicago, Ill.; St. Paul, Minn. : weaned activity 
9 all CALDER DOORS lessened activity 

LEVELINE MAY BE ELECTRICALLY Yet in our generation we have 

OPERATED BY REMOTE seen how fast the demand for con- 
—«€ CONTROL struction can skyrocket. Before 
. World War II, a rate of a million 
/ ee ee ee new homes a year was approached 

the Calder w to achieve custom effects , 20 iT P re 925 

KEYSTONE Saeueed esoten seine wile Rana Conn only once. That was in 1925 In 
Address inquiries to Dept. 6 wont decorated gorage doors. Send those days, the laborer, the office 
c er MANUFACTURING CO. ee Ve enptee feeey worker, and the  just-married 
LANCASTER 3, PA. couple barely dreamed of owning 
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“ADVERTISED BRANDS PAY OFF”, 


say Leading Lumber Dealers 


this stamp is your 
guarantee against 
door troubles! 


Cheap, low x rob you of customers, reputation 
money, The FD ona door ts your msurance policy 
It protects plaints and replacements arising 


Mr. R.L. Dierks from use of that wary} twist of come apart 
Dierks & Sons Lumber Co., Kansas City, Missouri 


FDI hallma ure built like fine furniture—with 


, top quality a surance that /asts. The FDI hallmark 

“Wi lik t | means the doors et recision-built of finest materials 
e | e 0 $e has | n« to meet ngid industry and U.S 
ommercia is backed by the manufacturer's 

ti I/ d ti d b a. jaran f and performance 

nationally aavertiséd brands, int tia seine sadivasdiaie ddthaceaaiadlla 
cause trouble FDI quality prove ! with the FDI 
especially when they are quality leaders too, like 
Sisalkraft. That way you make satisfied customers 
as well as substantial profits’, writes Mr. R. L. the |FD! 
Dierks, Dierks & Sons Lumber Co., Kansas City, 


Missouri. 


hallmark also means 


home buyers are quick to 


Style that sells real style trends, Pir” Picture 


exciting new louvre doors lead 


* * * * race 


American Sisalkraft is proud of its reputation among ¢ 68 interior, entrance and garage 


dealers in this part of the country is well as all e FDI catalog loor for every 


Wide selection 
over the country. It will pay you, too, to push this f ¢. Each ts bt leserve the 
familiar, quality line of reenforced, waterproof products ark 

toy i t FDI hall 
Low initial cost f floors stil cost is than me 


iSISALKRAFT Eliminate your / 


) Use only doors 
AMERICAN SISALKRAFT CORPORATION door troubles | FDI bearing this 





Dept. 58-4 


Attleboro, Massachusetts 6 
coms mwa toro | | Guarantee of quality 


if you have quest 5, write Fir Door institute, Tacoma 2, Washington 
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a %"" . 1%” 


AA 3% 
All popular finishes 


Simple, easy, “flip of the 
finger’ operation with 
an unfailing spring return 

Adams-Rite Edge Pull 
No. 44 will fit the nar 
rowest door, yet it is 
rugged enough to 
withstand the heaviest 

use. Made from 
solid brass to tem 
plate it is a func 
tionally beauti 

ful Edge Pull 

for every kind 

of sliding 
door 


For Complete Information 
Write to 


CXLOC\ESaC 2013 


MANUFACTURING CO, 
540 West Chevy Chase Drive 





a new home 

Today, if home starts dropped 
below a million a year, the govern- 
ment would do everything possible 
to boost the level. Today, the 
young couple, the laboring man, 
and the office clerk expect to live 
in a new home as a matter of 
course not once, but several 
times in their lives 

Last year expenditures for high 
way construction amounted to $4 
billion, four times as much as be- 
fore the war. And not so long ago, 
the President of the United States 
called for an expenditure of $10 
billion a year on highway con- 
struction for a period of 10 years 
And that is only a beginning 

We are on the threshold of an 
age when the great throughways, 
the express highways will radically 
and fundamentally remake Ameri- 
ca, Just as the building of the rail- 
roads in another era gave the 
stimulus to our economy so, too, 
great express highways across the 
country will create new industries, 
new housing projects, and other 
developments. 

It is one of the outstanding char- 
acteristics of the construction in- 
dustry that its many phases set in 
motion many subsidiary activities 


#& helpfal 


LIME PRODUCTS. A mailing piece 
on lime products for plastering in 
terior walls and ceilings is offered 
by the Ohio Lime Co., Dept. SBS, 
Woodville, Ohio. It gives informa 
tion to “the woman who's building 
a home” and to “the man who’s 
building a home,” in addition to 
sales points for plasterers. 


METAL DOOR FOLDER. Flush 
metal doors to fit every need in the 
home, apartments, resorts, motels, 
and clinics, are described in an eight 
page folder. It illustrates the 1%’ 
Fenestra door, frame, and hardware 
units, offered in a package by De- 
troit Steel Products Co., Dept. SBS, 
3227 Griffin Street, Detroit 1, Mich 


INSULATING GLASS. A _pocket- 
size folder shows all standard size 
units of Thermopane double insulat- 
ing glass. Printed on heavy paper- 
board, the folder is easily carried by 
those who specify, build with, and 
sell Thermopane. Libbey-Owens- 
Ford Glass Co., Dept. SBS, 608 
Madison Avenue, Toledo 3, Ohio 


BARBECUE EQUIPMENT. Hunting 


ton’s “most complete barbecue line 


OO SS ae SS ae ee 


Thus, 


homes 


when more than a million 
a year are built, additional 
new construction develops auto- 
matically 
shopping centers, schools, 
churches, theaters, office buildings 
and factories to utilize the labor 
pools created by housing projects 
all of these follow as a matter 
of course. 


All of us 


New 


must collaborate to 
volume, quality, and the 
financial support for 
ahead of rebuilding 


assure 
necessary 
the big 
America. 

We manufacturers must provide 
an unlimited stream of building 
materials of the highest quality 
Our distributors must see that the 
materials are quickly available 
when and where they are needed 
The building contractors, handling 
an ever-increasing volume, must 
see that the materials are efficient- 
ly put in place with first-rate 
workmanship. 

And on you mortgage bankers, 
the financial leaders of the con- 
struction industry, will rest a very 
large part of the burden. The re- 
sponsibility will rest with you that 
ample funds will become available 
for the rapidly growing needs of 
the industry. 


job 


literature 


portable barbecue units from the 
smallest to a deluxe model with re 
movable skewer, pyrex jars, carving 
board, concealed cabinet for gadgets 
and seasonings, warming oven with 
shelf door, and ash receiver. J. M 
Huntington Iron Works, Dept. SBS, 
1428 Foothill Boulevard, LaCanada, 
Calif 


PROPERTY APPRAISAL. “Apprais 
al and Valuation Manual” is offered 
by the American Society of Ap 
praisers, Dept. SBS, 100 West 42nd 
Street, New York 38, N. Y. Included 
are a reference library, professional 
directory, important legal decisions, 
more than 30 technical papers, de 
preciation studies, and related ma 
terial. 

ELECTRIC TOOLS. A 60-page cata 
log gives the sales story on more 
than 150 models of portable electric 
and pneumatic power tools, includ- 
ing saws, drills, grinders, planes, 
sanders, blowers, drivers, runners, 
and shears, with related accessories 
Skil Corp., Dept. SBS, 5033 Elston 
Avenue, Chicago 30, Ill 


HARDBOARD BROADSIDE. A 


Glendale 4, Colif. 
in America” is described in a folder three-color broadside for mailing to 
The line includes various models of farm customers publicizes the Ma 
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MR. WILLIAM H. PEARCE 


Executive Vice President of Pearce & 
Pearce ( ne builder 


Acres Village 





roe ner 
me 
ejtinn~ 









Typical homes in Green Acres Village largest development in Buffalo, New York Architects Backus, Crane & Love 


COMPLETE WINDOW UNITS 
equipped with MONARCH METAL WEATHERSTRIP 


‘Anderson Flexivent windows... without a doubt, are more pop 
than any other window we have used,” says William Pearce 
find unusual home buyer acceptance ind they're very eas) 


economical to install.”’ 


From coast to coast, Builders, Dealers and Jobbers who have 

erated on countless projects, enthusiastically endorse the | 
advantages of precision-built, ready-to-install Complete Wind wee, 
Units. In addition to the savings realized by the eliminatio 


MR. HENRY HILFERDING 


Vice President of River Road Lumber 


on-site assembly and the prevention of wasted material 


drastically cut Dealer handling costs and investment in invent 
Co. Inc, North Tonawanda, New York 


More than this, they give the owner far more for his mone the Dealer whe furnished Flesivent 
sounder, quality construction windows tor Green Acres Village. His 
comment make it possible to 

. ‘ Pee BLU Be ee 

Ask Your Millwork Jobber For Complete Information a AO ee ee i 


tion of the saving handling and 
inventory that can be achieved by 
Dealers who promote the 


plete Window Unit 





METAL WEATHERSTRIP CORPORATION Pentiched tn tho latovest of better ond 


6343 ETZEL AVE. + ST. LOUIS 10, MO. more economical building cor 
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sonite dealer as a one-stop head 
quarters for farm construction and 
repair. It offers free plans for a 
Masonite-planned milk house, pole 
type barn, milking parlor, hog house, 
brooder house, and poultry house 
Masonite Corp., Dept. SBS, Box 777, 
Chicago 90, Ill 


WIRE REINFORCEMENT. Consum 
er booklet tells the advantages and 
economy of reinforced construction 
It points out that only pennies a 
square foot the cost of reinforce 
ment help insure the home- 
owner against costly repairs and 
replacement of cracked concrete. Re 
quest “Reinforced with Welded Wire 
Fabric” from the Wire Reinforce 


ment Institute, Dept. SBS, National 
Press Building, Washington 4, D. C 


INSULATING PARTITIONS. The 
Metal Lath Manufacturers Assn., 
Dept. SBS, Engineers Building, 
Cleveland 14, Ohio, offers a technical 
bulletin with complete information 
on sound-insulating double parti 
tions, It shows how elimination of 
connectors between panel faces in 
creases resistance to sound trans 
mission, Request bulletin No. 13 


TOOL CATALOG. “1,056 Tools” 
shows the Goldblatt line of tools for 
the trowel trades. Various sections 
cover tools for cement finishers, 
plasterers, lathers, leveling and sur- 
veying men, masons, tilesetters, dry 





ou can be 


QUALITY 


TTT 
UNIFORMITY 


Standards — 





Always Meeting 
Your Highest 









Tanrern.Wenustern « Jounson, Ine. 


1 Montgomer 
SAN FRANCISCO 4, CALIF 
SF 
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wall applicators, and similar trades- 
men. Goldblatt Tool Co., Dept. SBS, 
i910 Walnut Street, Kansas City 8, 
Mo 


ALUMINUM-ASBESTOS coating for 
roofs, Asbestolite, is described in a 
four-page, three-color folder. The 
folder recommends a wide variety of 
applications and discusses advan 
tages. Monroe Co., Inc., Dept. SBS, 
10703 Quebec Avenue, Cleveland 6, 
Ohio 


LUMBER DATA. “Big Picture of 
Medco” is a colorful brochure that 
graphically shows Medco’s extensive 
logging and manufacturing opera 
tions. It describes quality production 
of Ponderosa pine, sugar pine, Doug 
las fir, white fir, and incense cedar 
Medford Lumber Corp., Dept. SBS, 
Medford, Ore. 


VALVE CATALOG. A _ condensed 
catalog shows Milvaco bronze valves 
for the plumbing and heating in 
dustry. It lists 55 different types in 
a wide variety of sizes—including 
angle, glove, check, manifold header, 
foot, strainer, needle point, and re 
lief valves. Milwaukee Valve Co., 
Dept. SBS, 2375 S. Burrell Street, 
Milwaukee, Wis. 


HINGE CATALOG. New catalog No 
50 shows the complete Henry Soss 
line of residential and commercial 
hinges, including Class A contract 
hinges. Detailed charts, specifica 
tions, and full information for proper 
use make selection easy. Henry Soss 
and Co., Dept. SBS, 5716 West 96th 
Street, Los Angeles 45, Calif 


BUILDERS HARDWARE. The Qua! 
ity line of residential and commer 
cial builders hardware is described 
in catalog No. 10. Specifications and 
price list are included. Quality 
Hardware Manufacturing Co., Dept 
SBS, 762 Slauson Avenue, Los 
Angeles 17, Calif 


DEFENSE MATERIALS. “The De 
fense Materials System in Ou 
American Industry” is a handbook 
published by the Business and 
Defense Services Administration, 
U. S. Department of Commerce. This 
4l-page booklet is available for 25 
cents from the Superintendent of 
Documents, Government Printing 
Office, Washington 25, D. C 


PRE-FAB HOMES. Genera! Indus 
tries Homes are described in a build 
er-dealer brochure, It pictures home: 
that sell for up to $9,000, including 
lot, for construction under Title II 
loans. Everything but the concrete 
is shipped on one truck load. General 
Industries, Inc., Dept. SBS, 3033 
Wayne Trace, Fort Wayne, Ind 


GLASS INSULATION. The Pitts 
burgh Corning Corp., Dept. SBS, | 
Gateway Center, Pittsburgh 22, Pa., 
offers a colorful brochure on how 
Foamglas cellular glass insulation 
has solved severe insulating problems 
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of leading users. Profusely illustrat 
ed with photographs, it shows Foam 


glas-insulated roofs, ceilings, walls, 


and floors in all kinds of buildings 
WHITE, COLORED CONCRETE. Fo: 


architects, builders, and dealers, the 


Medusa Portland Cement Co., Dept 
SBS, 1000 Midland Building, Cleve 
land 15, Ohio, offers a_ technical 
guide on white cement and on how 
to color cement, Write for “Medusa 
White Portland Cement Catalog.” 


WOOD ACCORDION DOORS. Panel 
fold wood accordion-fold doors are 
the subject of a colorful brochure 
Photographs show institutional and 
residential installations, and the 
colors and natural woods in which 
they are made. Panelfold Doors, Inc., 
Dept. SBS, 4951 East 10th Court, 
Hialeah, Fla 


gut 
tele? 


Mrs, Lamar G. West, West Lumber 
Company, Levelland, Texas, writes: 

“My husband and I feel very 
honored to have our Bar Servicing 
idea portrayed in the April issue of 
your SOUTHERN BUILDING SUPPLIES 

“You will be pleased to know that 
SOUTHERN BUILDING SUPPLIES is wide 
ly read in this section of the country. 
All of the salesmen who call on us 
mentioned the fact that they had 
been shown the article in dealer’s 
stores in other towns. They also had 
heard much favorable comment. We 
have had calls from competitors, cus 
tomers, and friends. Now we are 
having visitors, making us fully con- 
scious of the power of the press. 

“T would, however, like for you to 
know the present population of Lev- 
elland, Texas. The figure given in the 
article was 3,100. That was the pop- 
ulation when we first moved here 
23 years ago. It is now 11,000 and 
still growing, despite present drought 
conditions. Irrigation and some 4,- 
000 oil wells have made this possible 

“Thanking you again for the signal 
honor given our firm, and wishing 
you continued success in your very 








fine service to the dealers in the 
Southland.” 
EDITOR’S NOTE: The 1940 cen- 


sus figure was inadvertently used as 


the Levelland population. This is 
just one of hundreds of Texas and 
Southern cities that have grown 
rapidly, especially since the war 
And Mrs. West's feeling of “the 
power of the press” is experienced 
similarly by most dealers whose 
business operations we present in 


SOUTHERN BUILDING SUPPLIES 
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Put the FLOOR 
and the CEILING 


side by side__ 


wall-to-wall 








arqueted floor to 





the floor is today an important part of int 
Chances are, the ceiling is totally un — 
In times past, the ing was one of tl em \ . 
} ‘ 
decorative element Then, with old-ty; ‘ 
materials and modern building costs, the ‘ : S —* + 
ceiling became too expensive for the 
Today, we have new standards and mod ' ——*\ 
the ceiling comes back into its own. A —_— \ 
< \ 
are also back in line for homes of e\ “\ 
j ) \ 
——— 
With a strong leadening matet x — ‘ 
as Homasote, many new treatments are » 
at minimum Take advantage of oN 
j en _ 
in which Homa available if —— 
_ 
Panel effects in many shapes are eas / 
‘ 2 
constructed. Beam fter endless other | 4 
t , 
And Homasote Roof Decking is availa Prat 
in 2’ x 8 pane with attractive bevele 
The Linen Finish oth types provid on 
a fine finish surface for any ceiling __ 
en ‘ 
Let us send yo amples and specificat 
literature on Homasote in all its form \ 
Striated and W textured Panels. k » il 
— > 
your ing D ent I 


HOMASOTE 


TRENTON 3 


COMPANY 


NEW JERSEY 
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VIRGINIA 


SOUTH BOSTON: The J. E. Bur 
ton Contractor and Builder Co., the 
Hanlon Lumber Co., and the English 
Lumber Co. have merged. A new 
corporation was formed with capital 
stock limited to $400,000, under the 
name of Burton and Hanlon, Inc., 





Burton is president; George F. Han- 
lon, vice-president, and George A 


Hanlon, secretary and treasurer. 
ROANOKE: Stephen Laurie of 
Virginia, Inc., recently announced 


its big opening in a newspaper ad- 
vertisement that invited customers 
to “buy direct from factory branch 
and save.” It is specializing in alu 








@ Rich satin finish extruded alu- 
minum frame. 


e Embossed kick plate doesn’t 
show scratches. 


¢ No rotting or warping — never 
needs painting. 


e Aluminum “Z” for top and sides 
and expander at the bottom in- 
sures perfect fit. 


e Extra heavy corners eliminate 
sag. 


e Finger tip latch with inside 
locking device. 


e Three heavy hinges for longer 
wear. 


e Alclad aluminum screen wire. 


e Easy to install with instructions 
on every door. 


e Priced to sell to the project 
builder. 





NEW -NEW- NEW = NEW 


ALL ALUMINUM SCREEN DOOR 


...at a price you will be glad to pay 


ee Bag 








For prices, quantity discounts, and other information consult 
your Wholesale Building Material Distributor or write to 


MODERN PRODUCTS, 


1032-38 W. KANSAS AVE. 

















A | 


UMINUM 


INC. 


McPHERSON, KAN 











dealer NEWS 


minum storm windows, doors, jal 
ousies, and awnings The 
Shenandoah Lumber and Building 


Material Corp. held a formal opening 
of its new show room recently, giv 
ing a quarter pint of Valspar varnish 
to each visiting adult 


FLORIDA 


The Central Builders 
Supply, Inc., has opened a new 
business at 505 North Eucalyptus, 
at a site formerly occupied by the 
Pollard Lumber Co. President of the 
new firm is R. M. Morrison, who 
announced that it would carry a 
complete line of lumber and build 
ing materials. Other officers are 
E. O. Hunt, vice-president and chai 
man of the board; Elsie McAlister, 
secretary-treasurer, and Willard 
Pollard, vice-president 

ST. PETERSBURG: The 
burgh Builders Supply has _ been 
bought by Sam A. Rodgers and 
Mahlon E. Kise, for approximately 
$200,000 


SEBRING 


Pitts 


KENTUCKY 


COVINGTON: The Lockland Lum 
ber Co. has bought a former ice 
manufacturing plant to convert to 
larger facilities for its lumber busi 
ness. The property includes a build 
ing with 13,000 square feet of floor 
space and 2% acres of land 


TEXAS 


MARLIN: Luther E. Barros has 
resigned as manager of the W. F 
and J. F. Barnes Lumber Co., due 
to ill health. Dan McKinney has 
moved here from Hamilton to suc 
ceed Barrow 

PALESTINE: John Sexton, owner 
of the Dogwood Lumber Co., has 
announced his partnership with Jack 
Dagley, prominent Palestine busi 
nessman. Sexton said he sold half 
interest in his firm because business 
had grown to such an extent that 
he couldn't handle it by himself 


SEMINOLE: Bob Johnson is man 
ager of the Acme Lumber Co., a 
new building supply firm here 


RUNGE: A 
company, the Home 
recently held “open house” to lure 
local residents into the store. Richard 
Mueller is manager of the retail 
lumber yard. The firm has a long 


building supply 
Lumber Co., 


new 
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term lease on the building formerly e 
occupied by the Builders Lumbe1 Ute Gerrard tes ANYTHING youve EVEL SEEN 
Co 

HOUSTON: The Acme Service Co 
recently held a grand opening with 
a sale of awning windows, jalousies 
folding doors, and shower enclosures 
The ad offered an additional 15% 
discount te those who brought the 
ad with them 

LUFKIN: Temple Weber Jr. has 
joined the staff of the Temple Lum 
ber Co. yard in Lufkin 

ATHENS: Charles F. Hawn has 
been made president of the East 
Texas Chamber of Commerce. He 
heads the Hawn Lumber Co., one 


of the oldest businesses in Hender sé 

on county We rely on USS 
FORT WORTH: J. D. Wilkes is 

now assistant general manager of the GERRARD STRAPPING 


Stuckert-Owens Lumber Co, He was 
a teacher before entering the con 


struction business six years ago, In to get our houses to the 


his new position, Wilkes will super 





vise planning and construction in 


+ > . . 
net - , ‘ Ja «os Bundling a unit with USS Gerrard 8 gauge 
Gerden Acres, the company’s sub- building sites in perfect Round Steel Strapping and the Model G 


division Machine 
. . 9 
condition, says West Coast Mills, Chehalis, Washington 


— attractive prefabricated — of assorted lumber. You can handle 
Far West Homes manufactured packaged lumber in ' the time if 


ALABAMA 


BIRMINGHAM: The Seale Lum 
ber Co. has opened an East Lake 





branch store, at 112 85th Street by West Coast Mills, are shipped takes to handle loose lumber, Only 
North. It offers complete homeplan all over the country by rail and one inventory is necessary— pack 
ning service and a complete line throughout the Northwest by truc! iged grades, sizes, and varieties of 
of building materials. Sam Shifano a ‘ 
is manager lo guarantee the arrival of | the lumber can easily be kept together 
WADA. We Wak Petter Cn houses in perfect condition with quickly retabulated, USS Gerrard 
caught fire from a pile of ignited every piece intact, West Coast packaged lumber is pilfer-proof 
shavings recently, The next day, the Mills uses USS Gerrard Round And USS Gerrard Round Strap 
G a S Lur > ard als ‘aug , ‘ ‘ 
me ; umber yard also caught Steel Strapping for bundling bot! ping costs about 40%, less than any 
on fire, after a pile of rubbish and ; 
shavings were burned. No extensive the individual units and the over other form of metal reinforcement 
damage was done in either case all loads Bring your packaging-tying 
Try USS Gerrard Steel Strap problems to our engineers. And 
MISSOURI ping. You'll find it ties anythin end for the new 36-page GERRARD 
from pallets of bricks to truckload Blue Book of Packaging. It’s free 
GREENFIELD: Rube Williams has 
assumed management of the Green GERRARD STEEL STRAPPING DIVISION, UNITED STATES STEEL CORPORATION 
field Lumber Co. He worked here 2933 West 47th Street, Chicago 32, Illinois 
once before during his career 
WESTON: Joe Farnan, 27, is the Taller load of two complete protebricak oe sneured wiih VES aware Sit Coes 


new youthful mayor of Weston, hav 
ing defeated a Congressman’s brothe1 
in the election. Farnan is manager 
of the Lambert Lumber Co 

LIBERTY: A recent fire destroyed 
the Banks-Wilcox Lumber Co. Own 
er Bert Wilcox estimated the loss 
to be over $100,000 


MEXICO: The Economy Lumber 
and Supply Co. has been formed 
here by Forrest Moore, Frank L 


Clark, Alan D. Coatsworth, Robert 
H. Coatsworth, and Dorothy R 
Coatsworth 

RICHMOND: The Hardin Lumber 


Co, registered 243 persons at its TEEL TRAPPING 
recent grand opening. Coffee and Round and Flat 
doughnut were served Alarm _ 
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the day, and whoever was register 
ing at the time a clock went off 
received a special prize of a fishing 
pole, Other prizes were given at a 
drawing, and another prize was 
given to the person who guessed how 
many grains of corn a rooster would 
eat 


CAMERON: J. B. Russell, Inc., 
lumber firm, has remodeled its 
building and redecorated the show 
room, Marlow Russell runs the 69 
year-old firm 


SPRINGFIELD: George H. 
Squires, of the Campbell Street 
Lumber Co., has bought a new site 
on East Sunshine. He said there are 
no immediate plans for building 
another yard 


CHARTERS OF INCORPORA 
TION: Diermann Lumber and Dry 
Wall Supply, Inc., St. Charles 


ARKANSAS 


RUSSELLVILLE: The Pope coun 
ty holdings of the Arkmo Lumber 
Co. have been sold to the Bibler 
Brothers Lumber Co. of Scottsville 
Included in the purchase was the 
local Arkmo lumber yard, retail 
store, and 3,500 acres of pine timber 
land 


TENNESSEE 


LAFAYETTE: The Polston Build 
ers Supply Co. has started a con- 
struction mill which will cost about 
$50,000 and employ 50 men. B. D 
Polston is owner and president 


CHARTERS OF INCORPORA 
TION: Central Building Supplies, 
Memphis 


MISSISSIPPI 


CHARTERS OF INCORPORA 
TION: Southern Gulf Lumber Co., 
Inc., Van Cleave; Wood and Ken 
nedy Lumber Co., Inc., Inverness; 
Paul P. Bellenger Lumber Co., Inc., 
Jackson, 


LOUISIANA 


BOGALUSA: The Bogalusa Lum 
ber Co. has a new location and a 
new name. Now known as the Camp 
bell Building Supply Corp., the firm 
will operate from a new building 
across the street from the former 
building, which was sold to the city 
school system for an administration 
building. 


CHARTERS OF INCORPORA 
TION: Monroe Builders Specialties, 





for r 


|. Quick, easy installation by anyone in 
minutes 


2. Installed with sash in frame save 
time and tabor, reduce installation 
errors 

3. Smooth, quiet operation lifetime 
lubricant insulates against noise and 
rust 

4. Positive lifting power flat wire 








spring and new design insure perma- 





| CALDWELL ESTABLISHES SPIREX PLANT 
IN JACKSON, MISSISSIPPI 


The new SPIREX assembly plant is in keeping with Caldwell’s plan to 
expedite SPIREX shipments, giving faster and better service to distributors. 
SPIREX shipments will be sent FOB Jackson, Mississippi or Rochester, N. Y., 
depending upon your location 


BUILDERS Everywhere SPECIFY SPIREX 


Good Reasons 


nent lifting power 
5. Durabie steel tube fits standard groove 
either round or square (%" x %’ 
or 4%") 
Perfect, easy to tension balance for 
every window odjust efter installa- 
tion without removing bracket arm. 
Improved protective carton protects 
SPIREX from loss or damage in transit 
or on the job 


oO 


~ 


Guaranteed for the Life of the Building 
CALDWELL MANUACTURING CO. 


Main Office 
63 Commercial Street 
Rochester 14, N. Y 


Shipped F.O.B 


Branch Plant 
Jackson, 
Mississippi 


Rochester, N. Y 


or Jackson, Mississippi 





Inc., Monroe; Aluminum Building 
Products, Inc., New Orleans; Build- 
ing Blocks, Inc., New Orleans; Bur- 
gess Lumber Co., Inc., Jennings; 
Adam Lumber Co., Inc., New Or- 
leans; Minden Building Materials 
Co., Inc., Coushatta 


GEORGIA 


WADLEY: Oscar T. Fulghum has 
bought the Stone Lumber Co., 
changing the name to O. T. Fulghum 
and Sons Lumber Co., Inc. He will 
operate the yard himself 

BRUNSWICK: The Builders Sup- 
ply Corp. has announced plans to 
build a large warehouse and office 
building on Fourth Avenue. Made 
of jumbo brick, the 50-by-150-foot 
building will have an elevated con 
crete floor at truck height for easy 
loading. John E. Vann is manager 
and secretary-treasurer of the cor- 
poration 

SAVANNAH: Marion W. Hughes, 
Walter G. Ball, and Julian F. Cornish 
have formed a new building supply 
company under the name of Hughes 
Ball Co. It will sell building mate 
rials and allied products 


OKLAHOMA 


JONES: Oscar Ewing, who has 
managed the Davidson-Case Lumber 
Co. in Jones for 30 years, has been 
transferred to Oklahoma City to 
serve as “relief manager.” Succeed- 
ing him in Jones is Ed Williams, who 
moved from McLeod. 


HELENA: The Helena Lumber Co 
has been opened here by Robert 
Sprague and Ronald Ford. L. B 
King, former contractor, has been 
made yard manager 


KANSAS 


VALLEY FALLS: Stan Pishny 
has replaced Don Julian at Heller’s 
Hardware and Lumber Co. Pishny 
formerly owned a lumber yard at 
Perry 

IOLA: Jack Fox is new manager 
of the Clark Lumber Co. He was 
assistant manager of the Northrup 
Lumber Co. from 1937 to 1945. He 
had been with the Fair-Branson 
Lumber Co. since 1945. 


ARCADIA: The Inter-Urban Lum 
ber Co. at Arma has bought the 
Arcadia Lumber Yard. Rollie Scott 
was retained as manager. 

DELPHOS: A new yard, the Del 
phos Lumber Co., recently held 
“open house” for customers in this 
vicinity 

STAFFORD: William Z. Murphy 
is new manager of the T. M. Deal 
Lumber Co., replacing Ralph Coate, 
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who moved to Wichita. Murphy 
moved to Stafford from Pleasanton, 
vhere he has been in the lumber 
busine Bob Koch has succeed 
ed Grant Travis as manager of the 
Home Lumber and Supply Co 
Travis has retired 


HARTFORD: The Thomas Lumber 
Co. held its formal opening April 9 
Howard W. Thomas, who bought the 
firm in January, has had 36 years 
of experience in the lumber business 


NORTON: Marvin Steinert has 
moved here from Russell to manage 
the Norton Lumber Co. The yard 

owned by the Midwest Lumber 
Co., with headquarters in Mankato 
Steinert had been assistant manager 
of the Russell Lumber Co. since 
1953 


MARYLAND 


ROCKVILLE: Leland L. Fisher 
has added a new wing to his ware 
house building. He plans to use the 
addition for hardware and paints 

LaPLATA: The LaPlata Mill and 
Supply Co. has a new display and 
hardware sales room and office. It is 
the result of extensive remodeling 
on the old building 


SOUTH CAROLINA 


CHARTERS OF INCORPORA 
TION: Cash and Carry Lumber Co., 
Picken G and G Supply Corp., 
Columbia 


OBITUARIES 





DWIGHT HARDMAN. Owner and 
President, Hardman Lumber Co 
chain of yards throughout western 
Kansas, eastern Colorado, and west- 
ern Nebraska 

BYRON D. STREET, 73. Retired 
manager, Long-Bell Lumber Co., In 
dependence, Kan 

LEE CULPEPER, 62. Waterboro, 
S. C., lumberman and builder 
WILLIAM MOORE, 5% Former 
president, Red River Lumber Co., 
Shreveport, La 

CLYATT CHARLES BROWARD, 45 
Partner in Broward Lumber Co 
Jacksonville Fla 

WILL LLOYD WIGGINS, 67 
Founder, Texas Texture Paint Co., 
Farmers Branch, Tex 

SAM E. STOUT, 76. Chairman of 
the board, General Plywood Corp 
Louisville, Ky 

JOHN R. NOBLE, 61. Co-owner, 
Dallas Brick and Lumber Co., Dallas, 
Tex 








new! 


Window Unit Hardware 


MASTER - MATIC 


MAREK 


ONE PIECE Sash Balance and 
Weatherstrip Combination Unit 


PATENT PENDING 


© LOWER in cost than a conventional balance plus 
weatherstripping 


© CUTS installation labor costs 
© EFFICIENT — DURABLE and ATTRACTIVE 


® SPECIALLY designed for window unit 
manufacturers 


Removable Sash Hardware 


REMOVABLE WINDOW UNIT HARDWARE 


PATENT PENDING 


Completely BALANCED Sash 

® Efficient METAL Weatherstripping 
®NO STICKING or FALLING of SASH 

® SASH EASILY Removed and Replaced 


Write Now for Product Details and Franchises Still Available 


MASTER METAL STRIP SERVICE, INC. 
1744N. Kilbourn Ave. Chicago 39, Illinois 
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Get the facts on window units 
that provide fingertip window op- 
eration, complete metal weather- 
stripping that saves 30% on fuel, 
and coated Si-Vel Springs that 
ive hushed action! Send for free 
older today! 
ZEGERS, INCORPORATED 
8098 So. Chicago Ave., Chicago 11, IIL. 
See Dura-Seal in operation at National 
Housing Center, Washington, D. C. — Home 
Builders Association, Chicago — Architects 
Samples Corporation, New York City — and 
at leading lumber dealers 


ZEGERS 


Qittaweal 


COMBINATION 
METAL WEATHERSTRIP 
& SASH BALANCE 


JUNE, 1955 





MOVIE ON ATTICS 


“Operation Attic” is the newest 
“how to do it” movie released by the 
Western Pine Assn 

This full-color 16mm, 20-minute 
film tells the story of a young couple 
who want to finish their attic, how 
they select materials, and step-by 
step paneling of the attic. It covers 
such basic points as proper nailing 
and sawing of paneling 

To supplement its How-To-Do-lIt 
color and sound movie, “Operation 
Attic!” the Western Pine Assn. offers 
a publication entitled “For You 
Own Operation Attic!” 

The publication details in print 
the steps necessary to finish an attic 
in wood paneling 

With each showing of the movie, 
the association will send 50 free 
copies of the publication. More 
copies are furnished at a cost of one 
cent each. With orders over 500, the 
cost is % cents per copy 

Contact: Western Pine Assn., Dept 
SBS, Yeon Building, Portland 4, Ore 


HOME-OWNER “WANTS” 


The makers of Curtis woodwork 
recently surveyed homebuyers as to 
their likes and dislikes. The results 
are presented in a slide film and 
a kit of auxiliary sales helps fo 
use by retail lumber dealers 

Among the findings revealed by 
the survey are: dislike for open car 
portes that offer no protection from 
weather or theft; “open plan” home: 
with lack of privacy, especially in 
kitchens and dining rooms; porch 
less houses; blank fireplace wall 
without a mantel. 

The “likes” of homebuyers run 
toward more conventional use of 
windows, basements, attics, and 
more bedrooms, 

Contact: Curtis Companies, Inc., 
Dept. SBS, Clinton, Iowa 


PLYWOOD SIGNS 


Four colorful dealer signs are offered 
to help dealers sell more fir plywood 
They are designed to identify yards 
selling tested quality plywood, and 
at the same time to educate custo 
mers to the value of DFPA grade 
markings. 

Selling for about $7.50 for a set 
of four, the signs were designed for 
specific functions. Two of them dem 
onstrate medium-density overlaid 
plywood—panels with a resin-fiber 
surface laid on with a _ hot-press 
technique. They are an outdoor yard 


1, 
toys Best ay, 
“y 


Fir Plywood ae 
f 


sign and a warehouse sign 
The other two are an overhead 
mobile and a door-window decal 
Contact: Douglas Fir Plywood 
Assn., Dept. SBS, Tacoma 2, Wash 


VERSATILE PLAN BOOK 


The Small Homes Plan Service offers 
a new home-plan book showing 40 
varied designs as “a guide to con 
venient living.” 

The wide range of architectural 
styles runs from tempered modern 
and ranch styles through colonial, 
with front columns, and provincial 
It includes plans suitable for every 
type of lot 

Floor areas in the designs range 
from 1,003 square feet to 2,090 square 
feet on one level, and 2,311 square 
feet for the largest split-level plan 
These figures exclude carport and 
porch 

Actual photographs of a home 
built by each plan serve as eleva 
tions. The plan book sells for 50 
cents. Dealers may buy quantities 
cheaper with their own firm names 
imprinted 

Plan costs are $10 for the first set 
of blueprints, $5 for additional sets, 
and $3 for a material list 

Contact: Small Homes Plan Serv 
ice, Dept. SBS, 732 West Peachtree 
Street, N. W., Atlanta, Ga 


REDWOOD AD MATS 


The California Redwood Assn. has 
prepared a catalog to show the 1955 
newspaper advertising mats avail 
able to lumber dealers 

Available in one- and two-column 
sizes, the mats advertise specific uses 
for California redwood, Among these 
are a greenhouse, retaining walls, 
fences, parquet terraces, lawn furni 
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ture, planters, parts of home exter! 
ors 

Contact: California Redwood Assn., 
Dept. SBS, 576 Sacramento Street, 
San Francisco 11, Calif 


COMPACT PANEL DISPLAY 


Resolite fiberglass-reinforced trans 
lucent panels are promoted with a 
new counter unit. This unit folds up 
so that it also can serve as a sample 
kit for outside salesmen 

The two side panels hold actual 
samples of the various colors avail 
able and the three styles of corruga 
tions and flat sheets, Literature can 
be stacked in front of the display, 
which requires about 9” by 22” of 
space 

Contact: Resolite Corp., Dept. SBS, 
Zelienople, Pa 


DEMONSTRATES TILEBOARD 


Designed to point up the ease of 
installation of the new 16” Barclay 
Square’ prefinished _ plastic-coated 
panel, this demonstrator easel kit 
folds up into a handy carrying case 
Used as a display unit for counter 
or window, it is 17” square. Con 
tained in the kit are three squares 


ood roof-truss construction, § as 
eloped by the research subsidiary 
the National Manufac 

ers Assn 


The two basic 


Lumber 


methods of timber 
embly and 
and 


fabrication——pre-as 
fabrication—are described 
istrated. Also prope! 
wedure for ‘ timber 
iss and tightening the 
Contact: Timber Engineering Co 
ept. SBS, 1319 18th Street N. W 
Vashington 6, DC 


hown are 
recting 


joints 


CABINET HARDWARE 


offer dealer 
frame display with 
dozen of each of five 


il introductory 
‘ e a picture 
order of one 
item 

play 


\meroc hardware 


pattern, contrastu he picture frame d 


woodgra 


a matching tile 
olidtone square, and a 
quare. Installation instructions a1 
informative 
cluded 

Contact: Barclay Manufacturi: 
Co., Dept. SBS, 385 Gerard Avenue 
New York 51, N. Y 


literature also are 


TIMBER CONNECTORS 


and Assen 


anew pul 


“Timber Fabrication 


with Teco Connectors” is 
that give the es 


lication sentia 
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eT world of 

@ #{ * beauty days that sparkle 

a| wintaihn l 7} Ke * with brilliant sun nights 
y ol ') ) * that are cool enough for 
Mountain Lake, Virginia * blanket A perfect place to 
loaf your time away of 


°* A new tranquil 


tennis, fishing, swim- 


hor eb t b riding 


osname enjoy 

mote aomieas sommes ores panne ‘ ae 

OTE tmOmas /ePrtesom mons an io . ming, go 
. 

oesresc) OF COLumare or mountain climbing in the 

OTE wa seernes 1000 . 
mane 

ROTH CLA TPO 
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morn new 
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picturesque mountains ot 


Virginia Choice of su 
perb resort hotel accommo 
dations or secluded rustic 
au” 6 aaa eae : cottages 
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ANOTHER RICHKRAFT 


PAPER THAT WILL MAKE 
MONEY FOR YOU! 


Richnagt @ 


A better Water Vapor Barrier 
for under concrete slab and 
over crawl space where slab 
is not poured on the ground. 


@ Richkraft 65 is the lowest cost 
membrane capable of meeting 
rigid fungus and moisture vapor 
conditions. The Kraft sheets are 
pre-treated with special fungicide 
in accordance with Housing Re- 
search Series No. 15 H.H.F.A. 
Under test, Richkraft 65 was an 
effective membrane to fungicide 
and moisture after constant ex- 
posure equal to years of time. 


Easy to lay! Easy to inspect. Resists 
puncture! Leaves smooth, non- 
sticky surface for trades that follow, 
Costs less laid down than two 
layers of 15 lb. felt mopped or 
55 lb. roofing. 


— And, there is a width for every 
job — 3, 4, 6, 7 and 8 fe. 












@ Cuts labor 
two-thirds 


@ Gives greater 
protection 








® Lowers cost 






WHOLE STORY! 


ee ea ee 

The Richkraft Company ? @ 
$10 N. Dearborn Street 

i Chicago 10, Ilinois 88s 






Ver 


Please send me a bulletin anda sample of 
i Richkraft 65. 


| Company Name. 





I Address 7 





a Zone. State 


(reer aera nance eibtommeempmammene 
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of each piece, including a hinge, two 
round drawer or cabinet door pulls, 
a straight pull, and a slightly curved 
pull 

Contact: American Cabinet Hard- 
ware Corp., Dept. SBS, Rockford, 
Ill 


CHROME ACCESSORIES 


General Chrome’s new line of bath 
room accessories are compactly dis- 
played on this counter or window 
unit, designed to help them sell 
themselves. 





In this minimum amount of space, 
the dealer can display two recessed 
paper holders, two extending paper 
holders, glass shelf, left and right 
towel bar, towel ring, double towel 
bar, and five soap and toothbrush 
holders 

Contact: General Chrome, Inc., 
Dept. SBS, 1720 Mishawaka Avenue, 
South Bend 15, Ind. 


INSULATING SIDING 


Two brochures are offered to help 
dealers promote greater use of in 
sulating siding for new construction 

One tells how the builder of 
“America’s Most Copied House” 
saves $253 per home with insulating 
siding. 

The other, entitled “Gracious Liv 
ing in Gaylord Lane,” pictures in 
full color some attractive houses, 
with statements by builders and 
buyers as to why they like insulat 
ing siding 

Contact: Insulating Siding Assn., 
Dept. SBS, 530 Echo Lane, Glenview, 
Ill, 


RAILING DISPLAY 


Occupying only 2’ x 4’ of floor space, 
this plywood display shows a Versa- 
Railing and the component parts for 
other ornamental iron installations. 

A sign on the railing tells how 
home-owners can install their own 
and holds free take-home literature 

The display is furnished at cost to 

















Versa-Railing dealers, or the manu 
facturer will supply blueprints to 
those who want to build their own 
displays. 

Contact: Versa Products Co., Dept 
SBS, Lodi, Ohio 


HARDWOOD PANELING 


A new 16-page brochure in ful! color 
shows the paneling beauty of 18 
Southern hardwoods. It also outlines 
the important physical and esthetic 
properties of these woods, showing 
paneled interiors. 

Titled “Southern Hardwoods for 
Paneling and Interior Woodwork,” 
the brochure is for use by and with 
architects, builders, and decorators 

Contact: Southern Hardwood 
Producers, Inc., Dept. SBS, 805 
Sterick Building, Memphis 3, Tenn 


LOCK DISPLAY 


This attractive counter card has a 
four-color design to attract the eye to 
sales points of the E-Z-Set screen 
and combination door lockset. 

The key-lock style unlocks freely 
from inside and out. The other style 
is made without key lock. Both have 
an inside pushbutton lock and in a 
choice of solid aluminum or brass 
finish 

Contact: National Hardware Corp., 
Dept. SBS, Ozone Park 16, N. Y. 
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“Dreams Do Come 
True,” Van Hoy Finds 


“When you've got a good prod 
uct and you can’t supply it to all 
the dealers who want it, you can’t 
help but dream or at least think 

of the time when you'll have 
enough to sell close enough to 
your market for quick deliveries and 
lower freight costs.” 

According to J. H. Van Hoy, that 
is what he did and by helping the 
management and board of directors 
of Bird and Son, Inc., see the need 
for a modern asphalt roofing plant 
in the South, last January Van’s 
dream came true. For then Bird’s 
new plant at Charleston, S. C., was 
placed into production and J. H. Van 
Hoy assumed full duties as South- 
eastern Division Manager of Bird’s 
building materials division 

The Charleston plant houses the 
longest roofing machine in the world 

550 feet. It includes a granule 
plant, boiler plant, roofing cement 
plant, laboratory, machine shop, dry- 
felt warehouse, accounting and sales 
offices 

J. H. Van Hoy is a prime prospect 
for the Horatio Alger awards, for 
his life is one of unusual service and 
success. Born in Cass county, Mis- 
souri, in 1891, he left the family farm 
at 12 years of age to rove and work 


J. H. Van Hey 

in the Western oilfields and railroad 

He now laments that “I was ft 
mart to go to college oO heed 
the lure of “big money” in Cent 
America. He worked there as wat 
boy and laborer and then m« 
back to Salina, Kan., where he n 
ried Hilda Abbott an Eng! 
woman 

Enlisting in the Army for We 








War I, he trained at Fort Riley be 
re hipping out to France. He 
ved there in the 89th U. S. Di- 
on Infantry and a year in the 
my of Occupation with the ad- 


tant general before mustering out 
a captain in 1919 


1919 Van Hoy joined Bird and 


asphalt roofing and flooring 
ile taff in New York City. Afte1 
ear of selling in Washington 


». ¢ he was transferred to Florida 
1925 in the wake of the building 
m. From Sanford, where he and 

Van Hoy permanent 
me and countless friends, he sold 
ilers throughout Florida 

After the war, Van Hoy was made 
ithern division manager to 

Bird by a growing 

representatives. Meanwhile 
had found both recreation and 

ofit in the remodeling of old 
ises and building of new ones as 
hobby 


have a 


ales 
ipervise sale 


iff of 


His savings were gradually in 
ted in some retail lumber yard 
Florida and Georgia. He is a vice 


resident of the East Coast Lumber 


ind Supply Co. which operates 
irds in Fort Pierce, Stuart, Vero 
each, Melbourne, Cocoa, and Eau 
‘allie. He also is a principal owner 


f two lumber yards and a building 
m in Albany, Ga., a yard in Tifton 
ra., and one at Cordele, Ga 
} respected his 


wa 


busines: 








RYT TAG 


STEEL WINDOWS HAVE THE 


ONLY 
+2818 


for HOPE'S Steel Windows in this 


home. For both the Builder and 
Owner they add value far beyond 
their cost. More and more, buyers 
of such homes measure the coral 
value and quality of the building 
by the use of steel windows. Use 


HOPE'S and sell yvour small homes 
quicker Write for Bulletin 102SB. 


Residence 


HOPE 


STRENGTH AND RIGIDITY THAT NO OTHER WINDOW CAN MATCH 








ISIS 





{ Frank LM 








HOPE’S WINDOWS, INC., Jamestown, N. Y. 


THE FINEST BUILDINGS THROUGHOUT THE WORLD ARE FITTED WITH HOPE'S WINDOWS 
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FOR PRE-FABRICATED HOME 


“PACKAGES” AND ALL TYPES 
OF HOME CONSTRUCTION 








ATTIC VENTILATORS 
"a Check These Features 
Wa Packaged... two toa 


package. Stores easily 
On job site 


"A 8-Mesh galvanized 
screen wire attached 


V4 Quick availability .. . 
quick identification 
a Ready to hang 


Louv-r-Pak attic ventilat 
ors can be instolled in 5 
minutes or less! They fit 
all builders’ requirements 
Louv-r-Pak ventilators 
come ready-to-hang 
Ease of installation saves 
costly labor “down time 

No cutting or fitting re 
quired 

Louv-r-Pak attic ventilat 
ors are of rigid construc 
tion, made of top-quality 
galvanized iron, You'll be 
wise to investigate Louv 
r-Pak attic ventilators! 











The above typical Louv.s-Pak installation took only five minutes 


pom Here are the popular Louv-1-Pak sizes — 
$a, FT. 
VENTILATING BASE 
size PITCH AREA OPENING 
6 Bbave 7/12 3.333 100° 
v Baw 2/12 4215 212 
10° Base 24/12 5.205 124 
W Bove a/12 4.000 100’ 
Vv Bove v2 5.060 212 
10° Bove v2 6.250 124 
4 Bove 4/12 1.333 50% 
5 Bove 4/12 2.063 62% 
6 bave 4/12 3.000 74% 
Y Bove 4/12 4063 664 
0 bore 4/2 5333 98% 
V Bove 4/i2 6750 110” 
10° Bose 4/i2 8.333 122% 
4 Bove 5/12 1.666 50 
5 Bove 5/12 2.604 62 
o Bae 5/12 1.750 yA 
Y tae 5/12 5.104 86 
© Bove 5/12 6 666 98 
0 baw 5/12 6.437 110 
10° Bove 5/12 10.41 122 
4 tow 6/12 2,000 50 
5 Bove 6/12 4.125 62 
@ Bow 6/12 4.500 ya 
Y base 6/12 6.125 86 
8 Bove 6/12 6.000 98 
4 Bove w/\2 2.333 50 
5 Bove 7/\2 3645 62 
4 Bove 6/12 2.666 50 
5 Bowe wi 4.166 62 








enn Other sires available on request! ————— 


» and prices write or call 


Tour Pak 


COMPANY 


jox 184)-H.H Fort Worth, Texas 
Phone FOrtune 8671 


ee a 
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judgment and experience in the ma- 
terial field that the late Marcy Ma- 
son, founder and president of the 
Mason Lumber Co., wrote into his 
will that J. H. Van Hoy be elected a 
director of the firm and advisor to 
his sons and associates upon hi 
death. The Mason firm operates five 
yards in the Jacksonville, Fla., 

Van Hoy is a life member of the 
Masons and the Albany unit of the 
40 and 8 Order of the American 
Legion. He has served as district 
chairman of the United Commercial! 
Travelers and as an associate direc- 
tor of the Florida Lumber and Mill 
work Assn. He always attends Hoo- 
Hoo meetings. 

He and Mrs. Van Hoy now reside 
in the Sergeant Jasper Apartment 
in Charleston. They still enjoy vaca 
tions at their home in Sanford, Fla 
to which they plan eventually to 
retire 


area 


Ctl VF VUVeritoets FV ovww Fh re wert 


(BS J) Re SD 2D) BE DD eed 


Redwood Passes Tests 
for Boat Construction 


Thirteen months of soaking in 
water failed to affect the buoyancy 
of California redwood in tests de 
igned to prove its quality for boat 
construction purposes. 

John Reno, utilization engineer fo: 
the Pacific Lumber Co., Chicago, I] 
floated pieces of both flat-grain and 
vertical-grain kiln-dried redwood in 
water. They were first placed in 
water without any coating or finish 
No damage was shown after five 
months of soaking. 

The severity of the tests was in- 
creased by coating the redwood 
pieces on the top side, permitting 
free access of water through the bot- 
tom but no evaporation at the top 

Little effect of the long soaking 
was shown 


DALLAS HOO-HOO CLUB AWARDS BONDS 





FOR THE SECOND successive year, 
interest in lumber and its uses has 
been heightened among senior and 
boys of Dallas, 


junior high school 

Tex., through awards of bonds and 
cash by Dallas Hoo-Hoo Club No 
75, to winners in a test of wood- 


working skill 

Following a banquet of May 17, at 
tended by lumbermen, school offi- 
cials, and 125 boys, eight boys re- 
ceived awards totaling more than 
$300. Also, some 60 certificates were 
presented. Thirty -seven projects 
were on display. 

In foreground, above, are the two 
top winners, Junior winner Skipper 
Beachamp received a $75 bond for 
his combination coffee table. Senior 


made a 


winner David L. Green 
period table, which won him a $100 
bond, 

Behind the boys are Bob Nugent 
Dallas club president; Roy Pender 
award committee chairman; Dealer 
Van Lamm, and Jim Wilcox, club 
vice-president 

In the senior division, third and 
fourth prizes respectively were $50 
and $25 bonds and $10 in cash. In 
the junior division, additional awards 
were a $25 bond and $15 and $10 in 
cash. There were 37 entries 

Eac’ contestant was limited to $15 
for materials, and most of the work 
was done during the schoo! semester 
Four senior high schools and six 
junior high schools participated 
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Atlanta, Ga., Cats met May 9 to 
elect new officers and to concatenate 
five new Kittens. New officers in 
clude W. C. Shreve, president; Ben 
son Jones, vice-president; Thomas A 
Goodman, secretary, and Hugh C 
Aldridge, treasurer. New directors 
are Sage L. Hardin, Robert T. Ed 
wards, Don Maffett, Frank G. Lake 
Jr., and H. B. (Buck) Watson. What 
the concatenation may have lacked 
in numbers, the initiating Cats made 
up for in enthusiasm, Those put 
through the paces were T. Ruben 
Jones, Long Leaf Lumber Co.; F. J 
Thomas, Atlanta Plywood Co., and 
E. B. (Flicky) Ford, SouTHEeRN 
BUILDING SUPPLIES Magazine; Mil- 
ton C. Sykes, Atlanta Plywood Co 
and Joseph W. McCullum, Aldredge 
General Supply Co The Pan- 
handle Hoo-Hoo club No 8 held a 
concatenation May 14, in connection 
with its dinner meeting at the Pampa 
Country Club City Manager 
Fran Jacocks told Savannah, Ga., 
Cats a lot about their city govern 








ment and answered questions at t The middle half of the wall 
April 19th meeting. Another | e left unobstructed for view 


at thi meetil wa John Lytje 

director of Savannah vocati Window for Appearance 
schools, who vorking with 

Cats to stage a bigger and bett« I Because of the present day 
dustrial Arts Fair. Another pre i to implify the exterior 
of the Savannah ¢lub is the furr earance of houses by elimina- 
ing of small wooden crosses used unnecessary and costly dec 


Bible classe for underprivil 
children at the Fresh Air Home 
The St. Petersburg-Lakeland 
“D” ball game provided enterta 
of the St Peters area 
ote the windows in the house 


yn, architectural expression 


uses is obtained to a large 
ee by the relationship of win 


ment for member to solid wall areas 


burg, Fla., club at a recent meet 


After the dinner and brief busine tured on the opposite page, 
free tickets were passed out r} ill Homes Council design WP 
Tampa. Fla. club held a Ladi ' also known as a Lu-Re-Co 
Night party May 21 in place of t del. Its windows are sized and 
regular June meeting. This affair 
ied dimen oak deni ed to form a pleasing relation 
jartke’s China Clipper. The Ta hip between glass and solid wall 
Cats will sponsor the children f using large areas of glass, it 
the Childrer Hiome of Hillsbor Vays necessary in the planning 
county again this year for a cam} e to consider the amount of 
week at the Baptist Asse! icy that will be desirable both 
Grounds irin the day and at night. Of 
e, the standard answer to this 
iestion is drapes. However, such 


WINDOW PLANS 


as louvel fences, shrub 
ete., should also be considered 

(Continued from page 39) I ucceeding article on the 
different 
These will 


liding, awn 


ection of window 
B. The ill of the opening ‘ pe will considered 
tion of the 


low for the best air circulatior 


window to be place lude double hung, 
jalou 1c, and hoppe! 
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association activities 


OLA Sets Up By-Laws 
for Investment Corp. 


Following a visit by a delegation 
of Oklahoma dealers to the Texas 
lumber dealer convention, the 
Oklahoma Lumbermen’s Assn. finan 
cial committee has set up proposed 
by-laws for a Lumbermen’s Invest 
ment Corp. of Oklahoma. A copy of 
these proposed by-laws is available 
from OLA offices at 905 Leonhardt 
Building, Oklahoma City, Okla 

At the OLA gales clinics held at 
Tulsa, Muskogee, Enid, Lawton, and 
Oklahoma City recently, 450 lumber 
dealers, employees, and suppliers 
received training. 


Management Workshops 


The series of Management Work 
shops that proved so popular in 


metropolitan areas is now being 
scheduled for districts. 

The first in Texas was held at 
Corpus Christi on April 26. It cover- 
ed “Pricing—How to Meet and Beat 
Cut Throat Competition.” Enroll- 
ment was limited to the first 100 
owners, managers, and assistant 
managers of yards in the Corpus 
Christi area. The $10 fee included 
a textbook, supplies, and dinner 


Nat Murrey Calls on 
Tennessee Assn. Members 


To provide more personal service 
to its members, the Tennessee Build- 
ing Material Assn. now has Nat 
Murrey traveling the state. He be- 
gan work last month, traveling from 
his home in Nashvilie. 

Murrey is a native of Lewisburg 
and a graduate of Webb School at 
Bell Buckle and Vanderbilt Univer- 


sity at Nashville. He majored in 
business administration at Vandy. 

Before joining the Tennessee as- 
sociation to acquaint dealers with 
its many services, Murrey was an 
automobile paper representative in 
middle Tennessee for the Third Na- 
tional Bank of Nashville. 

He works closely with R. O 
Brownlee, secretary-manager of the 
Tennessee Building Material Assn 


San Antonio in 1956 


The 1956 convention of the Lum 
bermen’s Assn. of Texas is scheduled 
for April 15-17 at the Bexar County 
Coliseum in San Antonio. 

Executive Vice-President Gene 
Ebersole urges that reservations for 
this 70th convention be made early 
Suggested hotels include the Plaza, 
Gunter, St. Anthony, Menger, White 
Plaza, Blue Bonnett, Crockett, and 
Robert Lee. 


LEAD CAROLINA LUMBER AND BUILDING SUPPLY ASSOCIATION FOR 1955-56 
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New officers and directors of the Carolina Lumber and 
Building Supply Assn. are seen above as their successful 
convention-exposition closed recently in Charlotte’s Radio 


we 


Center. 

Seated, from left, are President J. Alex Kendall, Florence, 
S. C.; First Vice-President B. E. Wilson, Rural Hall, N. C.; 
Third Vice-President G. L. Good , Lincolnton, N. C., and 
Secretary-Manager E. M. Garner, Charlotte. The second 
vice-president is Ansel Alewine, of Taylors, 8. C. Perennial 





treasurer is Charlotte’s W. V. Groome. 
Standing at left is the retiring president, Charlotte's 


82 








a 






W. M. Spurrier, a new member of the advisory council. 
Left to right with him are five board members: W. E. 
Tillotson Jr., Hartsville, S. C.; W. T. Spencer, Gastonia, 
N. C.; B. S. Peeler, Kings Mountain, N. C.; Berlin G. 
Myers, Naval Base, S C., and R. B. MeClure, Charlotte. 
Spencer is the body’s national councillor in the U, 8. Cham- 
ber of Commerce and Southeastern member of the execu- 
tive committee of NRLDA. 

Other directors beginning three-year terms for the Caro- 
lina dealer organization are O. H. Latt, of Hendersonville, 
N. C., and J. L. MeCallum, of Columbia, S. C. 
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Dealer Clinics Set 
for NRLDA Exposition 


Six dealer clinics will be featured 
at the second annual Building Prod 
ucts Exposition to be sponsored at 
the Public Auditorium in Cleveland, 
Ohio, October 11-14, jointly by the 
National Retail Lumber Dealers 
Assn. and the Ohio Assn. of Retail 
Lumber Dealers 

Attendance at this second national 
exposition will be restricted to deal- 
ers and their guests. The exposition 
will close at 4 p.m. Friday, October 
14. Exposition Chairman Phil Creden 
said these plans were made at the 
request of most exhibitors. 

According to NRLDA President 


Watson Malone III, the clinics are 
planned to give dealers the best 
how-to-do-it information on major 


phases of the retail lumber business 
The subjects of the clinics will be 
cost-cutting methods of handling 
materials; modern store layout and 
display; reactivating the farm mark- 
et; how to sell and assemble building 
parts; correlating advertising to 
sales; and mortgage money and con 
sumer credit 

A four-day program of material 
handling clinics and demonstrations 
will be another major attraction for 
dealers attending the second annual 
Building Products Exposition. The 
program will consist of demonstra 
tions, motion pictures, and audience 
participation clinics 

Cooperation of the National Retail 
Lumber Dealers Association and 
Popular Science monthly magazine 
Do-It-Yourself merchandising 


in a 
promotion has been announced by 
NRLDA Executive Vice-President 


H. R. Northup. The program spear 
head will be a special “building and 
home improvement” issue of the 
magazine dated September, 1955. It 
will be followed through to the 
dealer level with point-of-purchase 
display material that will identify 
lumber and building material dealers 
as Do-It-Yourself headquarters. The 
material will be tied in with the 
September issue of the NRLDA 
Merchandising Calendar, “Give Your 
Home a New Look.” 


GRADED LUMBER 


(Continued from page 41) 
nothing but kiln-dried lumber 
“There may be a place for the 
little mills and truckers, but not 
in our yard,” White says. “In our 
program of merchandising we ex- 
to be paid a fair price for 
our products. But in return for 
that, we want to be able to show 
and to prove to the customer that 
he is getting a full measure of 
quality for his money. We want 


pect 
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something tangible we can shov 
him to prove that our lumbe! 

worth more to him than so-called 
‘bargains’ he can buy from a truck 


parked by the side of the road 


Door Makers Organize 


Six producers of steel door and 
frame units for interior use ha 

formed the Steel Door Institute t 
establish voluntary standards for the 
industry, through the Commodit 


Standards Division, U. S. Depart 
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ent of Commerce, and to keep 
chitects and builders informed of 
developments in this field 

Che Steel Door Institute is located 
2130 Keith Building, Cleveland, 

Members of the institute are 
erican Welding and Manufactur 
Co., Warren, Ohio; Diebold, Inc., 


nited Metal Products Division, 
inton, Ohio; Steelcraft Manufac- 
ing Co., Rossmoyne, Ohio; Trus- 
Steel Division, Republic Steel 

ry Youngstown, Ohio; United 
teel Fabricators, Wooster, Ohio; 
d the Virginia Metal Product 


Orange, Va 
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New and improved product 
That's why Dickey Deale: 


petitors. Since its founding 


continually improved its produ 


ments to meet consumer den 
Dealers sel] house connectio: 
This means big savings to 

dealer. When you sell Dick: 
fastest selling line of vitrific 


YI\> It’s research, not magic... 
that means $$$ for you 


re the keys to increased sales 
ive the advantage over com 

», the Dickey Company has 
ts and introduced new develop 

Today, for example, Dickey 
which are longer and stronger 
tomers and more profit for the 
Products, you sell the best and 
lay products made today 


1885-1955 
Serving the Sanitary Needs of American Communities — Guz 


W. S. DICKEY 
CLAY MFG. CO. 
Birmingham, Ala 


C hattanooga, Tenn,, 


Kansas City, Mo., Meridian, Miss., 


San Antonio, Tex., Texarkana, Tex.-Ark 





If it's made of clay it’s good 


20 Years 


Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 


if it's made by Dickey it’s better 


saw it in SOUTHERN BUILDING SUPPLIES 83 














82 


TT-lame Abii me: 


Finer frame 


save on first price... 
labor time & cost /{ 


ONE-DER pccsrr* 


interior and exterior door units 











"Registered 

Trademark, 

@ Complete—steel frame, wood 
door and hardware, all set and 
ready for nailing in place. 

@ Speedily and easily installed — 
set in partition, level and plumb, 
nail through stud clips 

@ Rigid, accurate metal frame- 
samooth, trouble-free operation; 
doors will not bind or sag. 

@ All standard sizes for 1%" and 
1%" interior and exterior doors; 
also double action and double 
doors 

@ Available in birch, gum and 
mahogany 





Frames of 18-gauge stee! complete with trim 
and trim returns, Doors guaranteed under 
standard terms of National Woodwork 
Manufacturers Association, Hinges Stanley 
type 804 loose pin steel butts, Yale 5200 
series locks. 


For Further Details. . . 
See Sweet's File 15/b On, 





‘for Doors 
and Windows 


ONE-DER FRAME Cor poration 


1232 37th PLACE, N. 





P. O, Box 3068 © Birmingham, 6, Ala. 
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LEAD KANSAS DEALER ASSN. FOR 1955-56 


These progressive dealers will lead the Kansas Lumbermen’s Assn. during this 


year. Seated at left is the new president, Loren Wolfe, of the Midwest Lumber 
Co. in Mankato. He succeeded Henry Wildgen, Barton County Lumber Co., 
Hoisingten, seated at right. Standing are Fred Wilbur, left, of the Salina Lumber 
Co., Salina, second vice-president, and Marvin Von Fange, secretary-treasurer. 


Not shown are Carl Edwards, new first vice-president, and Directors Harold 
Eagleton, J. P. Van Dorn Jr., and F. E. Hess. 


Drycrete’s Rauch Was 
Formerly with Bonsal 


Robert L. Rauch now is general 
manager of Drycrete, Inc. This firm 
in Brewton, Ala., makes a complete 
line of pre-mixed and packaged ce- 
ment and concrete products. Dry- 
crete distribution and manufacturing 
licenses are available in many sec- 
tions of the nation, Rauch announces. 

He previously had served as gen- 
eral sales manager of the Sakrete 
division of the W. R. Bonsal Co. in 
Hamlet, N. C., and not as general 
sales manager for Sakrete nationally 
as implied in this magazine pre- 
viously. After leaving Bonsal, Rauch 
was a manufacturers’ agent in At- 
lanta, Ga., marketing several build- 
ing-material specialties. 


Bruce Buys Vredenburgh 


E. L. Bruce Jr., president of the 
E. L. Bruce Co., Memphis, Tenn., 
has announced the purchase of the 
sawmill and plant operations of 
Vredenburgh Alabama _ Properties, 
Vredenburgh, Ala. 

Also involved are about 100,000,- 
000 feet of timber on Vredenburgh 
tracts, consisting of pine and hard 
woods 

The purchase will put Bruce in 


position to offer better service to 
present customers and to add new 
customers and territories 














EZ-DO PICNIC TABLE 
You Supply Lumber . . . 
We Supply Frames. 


<<". 


“a nny es 
ae ; ss me 





NO OTHER TABLE OFFERS SO MUCH 
FOR SO LITTLE. EZ-DO Steel Frames 
plus your lumber are a ‘‘natural’’ for 
the Big Do-it-Yourself market 





MAIL THIS COUPON TODAY 
Anthony Truck Company, Paducah, Ky. 





Please give us full information on EZ- 
DO Steel table frames that we can sell 
with our lumber for barbecue and pic 
nic tables 

Firm 

Address 

City State 


By 
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LOUISVILLE, KY.: R. W. Minett 
Jr., former general manager, 
has been appointed to the newly- 
created position of director of mer 
chandising for Thomas Industries, 
Inc., makers of residential lighting 
fixtures, paint-spraying equipment, 
and power saws. Frank C. Doyle was 
elected treasurer and continues as 
assistant secretary. 

KNOXVILLE, TENN.: The Volun- 
teer Asphalt Co., said to be Tennes- 
see’s only asphalt processor, has 
opened a new plant in Knoxville. Its 
capacity is 300,000 gallons of asphalt 
flux each week 

CHICAGO, ILL The Celotex 
Corp. has appointed Lewis S. Meador 


sales 


Jr. as its sales representative in 
northeast Kentucky 
ASHEVILLE, N. C.: The Gennett 


Lumber Co. has bought a part of the 
Georgia Marble Co. property in 
Lumpkin county, Ga., from Steve 
Tate. The Gennett purchase involved 
6,000 acres of oak, poplar, ash, bass 
wood, and other hardwoods 


MEMPHIS, TENN Charles C 
Cathey has been made general chair 
man of the next Memphis and Shelby 
county Community Chest fund-rais 
ing campaign. Cathey is president of 
the Memphis Hardwood Flooring 
Co. and of the Cathey-Williford 
Jones Co., and a partner in the Bell 
grade Lumber Co 


LANCASTER, PA.: The marketing 
of Quiet May and Econ-O-May line 
of burners, boilers, and furnaces has 
been transferred to the Penn Boiler 
and Burner Manufacturing Corp. The 
former Quiet May field representa 
tives, J.O. Miller and E. R. Schuelke, 
have named district managers 
to service territories. R. W. Peyton 
has been assigned to special service 


been 


in the Lancaster office 
MIAMI, FLA Max Hoffman, 
president of the Ludman Corp., 


North Miami window manufacturing 
firm, has been appointed a member 
of the president’s council of the 
American Institute of Management 
The appointment was made “in rec 
ognition to his contribution to the 
field of management.” 


MARIETTA, GA.: Leon Bennett 
Associates have been appointed sales 
representatives for Shana-Air air 
conditioning and heating equipment 


in Georgia, Florida, Alabama, and 
Tennessee 
JAMAICA, N. Y.: The American 


Bamboo Corp., makers of Accordo 


fold vinyl plastic and Bamboofold 
solid-core folding doors, has an 
nounced completion of a 40,000 
quare-foot brick plant. This will 
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~+manufacturers NE 


more 


make it possible to produce 
than 1,200 finished doors 


EAST WALPOLE, MASS.: Stock 
holders of Bird and Son, Inc., roof 


a day 


ing manufacturer, have elected tw« 
new directors. They are Richard P 
Chapman, president of the Me 


chants National Bank of Boston, and 
Charles A. Sumner, Bird vice-pre 
dent 


KANSAS CITY, MO.: Robert B 
Williams is now assistant manage 
of the Kansa City distributin 
branch for the Pittsburgh Plate 


Glass Co. He succeeded E. F. Farrel! 


who is now manager of the Syra 
cuse, N. Y., branch 

DALLAS, TEX.: Albert H. Ebs 
Jr. has been appointed sales repre 


Ruberoid Co. in th: 
joined the firm afte 
in the Navy 


PLAINFIELD, N. J.: The Chelsea 


sentative for the 
Dallas area. He 


spending four year 


Fan and Blower Co., Inc., has ap 
pointed Albert E. Ott as merchai 
dising manager. He will act as assist 
ant to the executive vice-president 
upervising advertising, sales pr 
motion, service, and marketing 
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River. Plant is adjacent to SEABOARD 
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Truck Shipment 
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ow available locally! 





it, serving all points East of Mississippi 


‘ 


LONGLEAF LUMBER COMPANY. INC. 


ATLANTA, GA 


DALLAS, TEX 
made district 
the Rawlplug Co., 
isonry anchors and drills. Wilson's 
ritory includes northern Texas, 
and northern Louisiana 


CLEVELAND, OHIO: The Weath- 
er-Proof Co., maker of aluminum 
ymbination windows and doors, has 
larged its sales force to 40 repre 
entatives. 1. Gomberg was promoted 
director of sales and advertising, 
1 Jack Kronz is his new assistant 


sales 


managet 
makers 


Oklahoma, 


ter Braun is now national sales 
inager, assisted by Paul Broeckel 
YEW BRITAIN, CONN The 


Stanley Works has announced that 
Reginald E, Gadrow Jr. is now sales 


epresentative for Stanley electric 
in Kentucky and part of Ohio 
PHILADELPHIA, PA.: John D 
rhompson has been elected presi 
lent of Henry Disston and Sons, Inc., 
year-old saw and tool manu 
turing firm 
NEW YORK, N. Y.: Roger M 
ough has succeeded Benjamin F 
Fairless as chairman of the board 
ind chief executive officer of the 
U. S. Steel Corp. Fairless, who be 
ime 65 on May 3, has retired. He 
continue as a member of the 
ard and of the finance committee 
MONTICELLO, KY.: The J. M. 
Richardson Lumber Co., Inc., ha 
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Jack Wilson has 


of 











been reorganized and is now operat 
ing as the J, M, Richardson Flooring 
and Lumber Co., with capital stock 
listed at $150,000. 
NEW ORLEANS, LA 
Biocks, made by the E. L. Bruce 
flooring company, are being used 
for a 993-home development in New 


Blendwood 


Orleans, called Chalmette Vista 
William C. Osborne is the general 
contractor for these homes, They 


range in price from $10,000 to $22, 
000, financed under VA or FHA 


NORFOLK, VA.: The outstanding 
stock of the Southern Block and 
Pipe Corp. has been purchased by 
the Southern Materials Co., Inc., 
of Richmond. This merger brings to- 
gether two major Virginia suppliers 
of building materials 


DALLAS, TEX.: Frank Patsley has 
been made general residential sales 
manager of the Anco Window Corp., 
manufacturing division of the Gene 
Paige Co, He has served in the 
building material field for 15 years, 
having been with Anco 2% years 

ST. JOSEPH, MO.: The Lumber- 
men’s Supply Co. has bought the 
Connett Engineered Homes plant 
President Wendell E. Smith said the 
Connett plant will serve as an 
aluminum window products division 

CLEVELAND, OHIO: George C 
Johnson Jr. has been made president 


of the Enamel Products Co., makers 
of Korok steel chalkboard and Korok 
table tops. R. Henry Norweb Jr. is 
the new vice-president 


HOUSTON, TEX.: The Clark Wire 
and Supply Corp. has moved to a 
new and larger plant at 13131 Ala- 
meda Road, The firm requests that 
all mail be addressed to P. O. Box 
14536, Houston 21, after June 1 


CINCINNATI, OHIO: Robert Die- 
fendorf has been elected treasurer 
of Aluminum Industries, Inc. He was 
appointed controller and assistant 
treasurer January 1, 1954, and will 
continue his duties as controller 


NEW ORLEANS, LA.: The Swed- 
ish Crucible Steel Co., makers of 
Olsonite toilet seats, has appointed 
Frank A. Birdsong as its representa- 
tive for Louisiana. Birdsong will 
operate from 4528 South Rocheblave 
Street 


RICHMOND, VA.: The _ Alsco- 
Virginia Corp. has moved to larger 
quarters at 2230 Westmoreland Ave- 
nue, The firm manufactures alumi 
num storm doors, windows, and 
awnings, and fiberglass panel awn 
ings 

CASSVILLE, MO.: Forest Prod- 
ucts, Inc., is building its third dry 
kiln. F. P. Sizer of Monett is presi 
dent; Sinclair Rogers is manager, and 
Parker Sizer is assistant manager. 








Gibbons S. W. Manager 
for the Stanley Works 


Patrick T. Gibbons, above, has 
been appointed regional manager in 
charge of sales in the states of Kan- 
sas, Missouri, Oklahoma, Texas, Ar- 
kansas, Louisiana, and Mississippi 
for Stanley hardware products. 

Gibbons joined the Stanley Works 
in 1912 in the Chicago office and took 
time out for service in World War 
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Model 53—Built with “Tension” springs, in 37 stock sizes 





Completely Dimensioned 
Floor Plan 


Foundation Plan 
Four Elevations 
Wall Section 


Kitchen Cabinet 
Elevations 


from 8’ x 6'6” to 16’ x 7’; 4 or 
open as per specifications. 


GLIDEOVER | 
GARAGE 
DOORS 





5 sections; panels solid or 





Stair Details 
Chimney Details 


Heating Plan and Heat 
Loss Calculations 


@ Specifications 


This fast-selling book fea 
tures 40 separate house 
plans, each complete with 
a photograph of the home 
built from the plan. in 
cludes the four most popular categories 1) Split Level; (2) Contem 
porary (3) Period—Cape Cod, Early American, Colonial, etc and 
Ranch-Type homes. Featured homes range from 1,000 to 2,400 sq. ft 
floor area. This book compiled as ao result of popular demand—better 
order your supply today. For lot numbers and discount information 
write 





SMALL HOMES PLAN SERVICE 


732 WEST PEACHTREE STREET 
ATLANTA, GEORGIA 





Model 54—Built with “Torsion” springs, in 37 stock sizes 
from 8’ x 66” to 16’ x 7; 4 or 5 sections; panels solid or 
open as per specifications. Special sizes up to 24’ x 24’ for 
all residential, commercial or industrial needs. 

Custom Built Doors——with raised, ornamental or flush sec 
tions produced according to individual specifications. 
“Automatic Doorman’—Wagner’s magic electric operator 
furnished for all makes of sectional overhead and most one 
piece doors. 


Ubse 


Write for Bulletin No. SB-55 









- Scaffold Brackets — 
Farm Building 


Sawhorse Trestles 
Folding Ladder Brackets 
Hardware and Specialties 


Ask for Bulletin SB-55H 
WAGNER MANUFACTURING COMPANY 


CEDAR FALLS 








1OWA U.S.A 
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The builder's fa- 
vorite — specially 
press full-mortise 
mutts in typical 
Griffin quality! 
Full size pins, full 
size knuckles, no 
burr joints, electro- 
plated dull brass or 
bonded prime coat 
Swaged to stand- | * 
ard specs 
@= 
Send for Bulletin Builder's Special 
Cat. #540 


GRIFFIN 


Round 7 Pm 
Corners “since 1899 
MANUFACTURING CO. ERIE, PA. 





WANT MORE WINDOW SALES... 
AT INCREASED PROFITS? 


HERE'S WHY gai wom WILL INCREASE YOUR BUSINESS: 


@ ALUMINUM WINDOWS PRICED LOWER THAN WOOD 





Picture Horizontal 
Sliding Sliding 
Window Window 











@ SAME TOP QUALITY FOUND IN HIGH PRICED WINDOWS 
@ FULL LINE TO FIT ALL SPECIFICATIONS 


Vertical 
Sliding 
Window 





@ NATIONALLY ADVERTISED AND MANUFACTURER MERCHANDISED 


@ MASS PRODUCED FOR HIGHER PROFIT-MARGIN 
WITHOUT QUALITY SACRIFICE 


A FEW CHOICE TERRITORIES STILL OPEN TO DISTRIBUTORS 


WRITE TODAY FOR DETAILS 


MANUFACTURING COMPANY 


Cherry and James Streets 
East Hartford, Connecticut 


JUNE, 1955 





for RETAIL 
LUMBER DEALERS 


dv Good Lumber 
dv Good Assortments 
dv Good Service 


- MRO'S MIXED CARS of kiln dried 


dimension and shed uppers begin with good lum 
ber old growth Douglas Fir and West Coast 


Hemlock from our own McKenzie river stands 


WELL BALANCED ASSORTMENTS for re 
tail lumber dealers get loving care, A long, cov 
ered loading dock facilitates shipment. Skilled 
loaders see to it that cars are clean, loads are care 


fully spac d and protec ted, doors are sealed with 


heavy y pape I 


GOOD SERVICE means honest prices, fair deal 
ing and personal attention from Rosboro mill 
men who have been handling retail dealer re 
quirements since 1939, It means quality lumber 
from a modern mill large enough for volume out 
put, yet smal! enough for flexibility of operation 


We invite 


I INQuIrics, 


Free booklet 
“This is Rosbo 


is Gvailable o 


ROSBORO =‘w 


Tee. oe Rome aw. ie 4 
Springfield, Oregon 
HIGH QUALITY DOUGLAS FIR AND WEST COAST HEMLOCK s 
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I. After the war he was assigned 
the territory of Missouri, Nebraska, 
Kansas, and Colorado, representing 
both Stanley hardware and tools. 
The Missouri, Kansas, and Okla- 
homa territory, most recently served 
by Gibbons, has been assigned to 
Jack E. Keown, who joined Stanley 


Six years ago 








Classified Advertising 


Termes — Cash With Order 





Minimum Charge 65.00 


HATES 
£8.10 per word for cach insertion 
Add $61.50 per insertion for blind ade bearing 
box number, Ueplies provided without addi- 
tienal charge 
All ade for classified section must be in publica- 
tien office on the 18th day of month preeeding 
date of publication. 
Advertisements are set in uniform type of this 
size, Neo cute or special borders allowed. Mail 
ad copy te 
SOUTHERN BUILDING SUPPLIES 
806 Peachtree St, NE 
Atlanta 5, Georgta 





GENERAL MANAGER 





Wanted — Experienced executive by large Mid- 
weet stock millwork and window unit manu 
facturer. Position would be General Manager, 
when thoroughly familiar with company's opere 
tlone-~Assletant General Manager to start. Ne 
financial problems or internal friction. Excellent 
opportunity and satisfactory compensation te 
right party. Replies treated tn strict confidence 
Rox Sie SOUTHERN BUILDING SUPPLIES 
—H06 Peachtree Street N.E.—Atlanta 5, Georgia 





BUSINESSES FOR SALE 





NEW MISSISSIPPI PLANT MAKES SPIREX BALANCES 


§ CALDWELL 9 


This new Jackson, Miss., plant of the Caldwell Manufacturing Co. will assemble, 

package, and ship Spirex sash balances to dealers and distributors in the South 

and Southwest. This expansion is part of the Rochester, N. Y., firm’s program 

to give faster and better service. Shipments to this area will now be sent FOB 
Jackson. Travis E. Mitchell is manager of the Jackson plant. 


Weather-Proof Expands 


The Weather-Proof Co., Cleve 
land, Ohio, manufacturers of alumi 
num combination windows and 
doors, have expanded their ware 
house facilities to include’ seven 
major cities. These include St. Paul, 
Kansas City, Rock Island, Indian 
apolis, Detroit, Camden, and Troy 


Evaluates Chip Boards 


The Timber’ Engineering Co., 
research affiliate of the National 
Lumber Manufacturers Assn., Wash 
ington, D. C., has developed an 





KNaupert Block & Huilders desires to 
lease their business. Good epportunity for right 
person, Write J, KR. Wheeler, Owner, Rupert 


Block & Huilders Supply, Rupert, West Virginia 


Supply 





REPRESENTATIVES WANTED 





Aluminum windows. Awning and horizontal glide 
types for new buildings. Reply to: Director of 
Sales, P.O. Hex 1072, Youngstown, Ohteo. 


Aguressive repres atives calling on hardware 

and buildi supply trade wa y 17 year eld 

of aluminum mouldings, store 

material, ete. Complete line, competitively 

| for sale direet to dealers. Several terri- 

We protect representatives fally. 

resent lines and area covered. 

Reply to: Metal Trims, Ine., P. O. Box 1072, 
Youngstown, Ohio 





SALESMAN WANTED 





Telephone Order Salesman needed for offiee of 
lavwe building supply wholesale fem in Georgia, 
Geed werking conditions and salary for young 
man with retail or wholesale building-supply 
experience, Write Box 55-——S0UTHERN BUILD. 
ING SUPPLIES, 806 Peachtree Street, N.B.. At 





lanta 5. Georgta 
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Cover of the Month 
by 


American Beauty 
manufacturers of 
covers. for 
Bankers 
Retailers 
Insurance 
Individuals 
Institutions 
Wholesalers 
Organizations 
Municipalities 
Manufacturers 


"The recollection of qual 
ity remains long after 
price is forgotten 


IMERICAN BEAUTY 


2002 N. Field e Dallas @ PR-0677 





boards, 


chip 
popularity 


evaluation system for 
due to their 
by wood-using 

The evaluation 
data in 10 categories of 
portance 

These categories 
gravitv and weight: 
chineability; screw-holding capacity; 
bending strength; tension perpendi 
cular to surface; dimensional stabili 
ty; “telegraphing” of particles on 
the finish of a veneered panel: long 
time load effects, and gluing ability 


increasing 
industrie 
system develop: 
major im 
cove! pecific 
hardness; ma 


Moe Light Preview 


The sales staff of the Moe Light 
division of Thomas Industries, Inc., 
got its first glimpse of new fixtures 
and important engineering improve- 
ments of their lines at a recent 
national sales meeting in Nela Park, 
Cleveland, Ohio 

Among new developments are a 
new twin socket, mounted side by 
side rather than back to back; re 
cessed fixtures with spring-locking 
device for simplified installation; 
larger sizes of some models for com- 
mercial application, and separate 
packaging of glass and trim 


Reynolds Adds Va. Plant 


The Reynolds Metals Co. has an 
nounced plans to build a $3,000,000 
aluminum extrusion plant in Ches 
terfield county, 14 miles from down 
town Richmond, Va 

The plant is expected to be in 
operation by the first of next 
employing some 200 persons 

Aluminum shapes will be pro 
duced from two presses to be install 
ed in the plant, for the architectural, 
construction, and transportation in 
dustries 


vear, 
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Pacific Coast 
Forest Products 


Ponderosa Pine, Douglas 
and White Fir Window and 
Door Frames, Inside Door 
Jambs, Mouldings, Cut-to- 
length and Packaged Trim 
and cut stock items. 


Douglas Fir Plywood 
Coos Bay Underlayment 
Coos Bay Hardboard 
Overlay, two sides. 


SALES REPRESENTATIVES 
Marion T, Davis & Co 
281 North Avenue, WN. E 
Atlanta, Georgia 

E. B. Meroney 

P. 0. Box 6631 
Houston 5, Texas 

Cecil M. Brooks 

7229 Jan Mar Drive 
Dallas 30, Texas 
Leonard Craig 

Corpus Christi, Texa 
Dant & Russel! Sales C 
Port Everglades Sta 
Fort Lauderdale, Florida 
Dant & Russel! Sales Co 





P. 0. Box 2411 
Tampa, Florida 





Dant & Russell, Ine. /&, 
General Sales Offices: ‘ea 


Oregonian Bidg., 1320 S. W. Broadway 
Portland, Oregon 





THREE WAYS 10}... 
MAKE MONEY! 2 auity 


These 3 Ace items turn 
10 square feet into a 


4 most profitable selling 
\ ty. von NCE 
MATTING (oad 





ACE TEXTO TRED 
95 O90. 1%, Pope | Whe’ Carpet textured matting beautifully 
Th Ae eee) (fais and floors of homes at fract 
ee, ed ac | arpet cost. Colors: Beige é 


and gr 1y 





ACE CORRUGATED 
Widely used. Noted for long we Jsed 
in heavy traffic areas of home f 
offices, etc. Reduce noise noroves 
safety 





ACE KLEEN SWEEP 
Fine quality, very attractive matting. |dea 
for modern interiors. Very easy to wash or 
sweep. Stays in place 





OTHER ACE PROFIT MAKERS INCLUDE 
val Mats. Texto Tred Stair Treads, Welcome Door Mat 
Ace Round Mat 
At Better Jobbers Everywhere 


ACE RUBBER PRODUCTS, INC. 


pacell 
Sets the Paice 100 Beech St. Akron 8, Ohio 
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VERSATILE 


nanonAaL 


EL WwINDowS 




















When a build in standardize on certain size 
windows, yet ate as many different archi- 
tectural eff is desired, then he’s got the 

With National Panel Wind 
k them, group them, set them 
in ribbons. There are only six sizes to handle: 
3 heights and 2 widths. They can be used from 
18” high or wide to any combination height 
and width. Precision, factory made and chem- 
ically treated against rot, these pre-glazed wind 
ows are read be slipped into rough openings 
Installation juick, costs are held to a mini- 
mum. You can sell National Panel Windows 
with little more effort than writing up the order. 


window he 
ows, he can 


These windows are available for 
Lu-Re-Co construction. 


The Nationa! line of windows is made for sales. Order — 
from your jobber or write direct for complete information. 
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take a 
good look at 








DAKO WHITE P 


one of 10 woods from the 


WESTERN PIN F region 





Light but strong, straight-grained, soft and even-textured, 
light-colored Idaho White Pine is one of the few true white 
pines, Its dimensional stability and splendid workability 
make it a superior wood to recommend for fine paneling 
and woodwork, pattern-making, siding, all residential and 
light construction. 








1WP” is & Registered Trademark 
af the Western Pine Association 


90 


straight or mixed cars 
the Western Pine 
Association member mills! 


the Western Pines 


the Associated Woods 


region—-from many Western 


PONDERO 


Idaho White Pine comes in 3 select, 5 common, 4 
bevel siding, and 4 factory grades. You can order it in 
together with other woods from 


Pine 


IDAHO WHITE PINE 


SA PINE 


SUGAR PINE 


LARCH 
DOUGLAS 
WHITE FIR 


ENGELMANN SPRUCE 
INCENSE CEDAR 


RED CEDAR 
LODGEPOLE PINE 


get the facts gin yin | 
to help you sell DAH WHIIE 1 
Write for the FREE illustrated booklet 
WESTERN PINE ASSOCIATION 

Yeon Building, Portland 4, Oregon 


A} 
NF 


to 








A 


AA F 
Ace Rubber Products 
Ackerman, H, D 63 
Adams Rite Mfg 
Affiliated National Hotels 


lileboard Co 


Ine ae 


Co (in 


Alabama Metal Lath Co 80 
Alda Manufacturing Co., Inc 47 
Allen, J 63 
Allied Building Credits, Ine 

Allmetal Weatherstrip ie 
American Beauty Cover Co ale 
American Sisalkraft Co 67 


Anco Window Corp 

Anderson Manufacturing Co 
Inc., V. EB 

Anthony Truck Co 84 

Armstrong Co 

Atlanta Oak Flooring Co 

Atlantic Steel Company 6 

Atlas Plywood Corp 65 


Baldwin & Sons 
Lawrence J 


Banta, W. W nO 
B.D.-R. Engr. Corp ’ 
Bialy & Assoc 

Norman A, 71 
Bird & Sons, Inc 
Bowers, Jr 

R. P. (Rudy) Second Cover 
Boyette & Son, Inc 

Edwin 79 
Braeckles, Inc 79 
Brainard Steei Division 
Burns Manufacturing 

Co. Second Cover 
Burton, Robert S 76 
C 
Calder Mfg. Co 66 
Caldwell Mfg. Co. 74 
Cameron & Co... Wm 
Cameron and Richardson 79 
Carolina Metal Products 59 
Carter Co., H. V 79 
Carey Manufacturing Co 

Philip 19 
Celotex Corp., The 2 
Certain-teed Products Corp 61 
Classified Ads ala 
Coal Chemical Division, United 

States Steel Corp 
Consolidated General Products 

Ine., VF Div 
Cox & Son, Arthur 02 
Cruze, Fred ( 55 
Currie, George F * 
Currin Co,, Ine 79 
Curtis Companies, Inc 
D 
Dant & Russell, Inc a9 
Davis, H. W 
Davis, Marion 'T 74 
Deatty, Arthur 63 
Detroit Steel Product Co 
Dickey Clay Mfg. Co., W. S 43 


Dicks-Pontius Co 55 
Donley Bros, Co ; 
Douglas Fir Plywood 
Drycrete, Ine 

Dunne Co 69, 74 
Dunne, W. P 


Dur-O0-Wal Division 
Cedar Rapids Block Co 


E 


Edwards, 


Assn 


Richard Lee 63 


Everett & Co, 


John 1 
Excell Engr. & Supply 
Kz-Way Sales 


Tine 
Im 


F 


Fern, J. M 

Filon Plastics Corp 

Fir Door Institute 

Flintkote Co 

Flynn Manufacturing 
Michael 

Fuller Jr. LL. G 


Co 


G 


Gardner Sales Co 12 

Garner & Co 

Gaskin Jr. T. A 

Gerrard Steel Strapping Division 
United States Steel Corp 

Gibert Co 

Cioetze Co 


Ss. P 
Karl 
Goldman, 8. K 


Gordon & Son, Ine 
Alexander 


Gossett Associates b 


Griffin, A. W 
Griffin Manufacturing Co 


H 


Hager & Son's Hinge Mfg 
O., 


Harris Livingstain Co 
Hawkins Iron Co 
Heatilator, Inc 
Hewlett, Wm, K 
Homasote Co 
Hope's Windows 
Horwitz, A. L 
Houk, J. T. 
Summer, W. B 
rhe 


Howard, 
Howell Mfg 
Hutchinson, RK, H 

Huttig Sash & Door Co 


Co 


Ideal Co 

Insulite Div. Minnesota & 
Ontario Paper Co a & 

Israel, J. Chris 


J 


Jackson Mfg 
Jenkins Jr., 
Johns-Manville, In 

Johnson & Co,, Inc A. J 
Johnson, R. J. FE a & 
Johnson Lumber Co., C. D 
Joiner Co., Roy ¢ 

Arthur §$ 


Co., W I 
George P 


Jones, 


K 


Keasbey & Mattison Co 
Kemp, S. H 
Keystone Wire Cloth 
King Chemical Co 
Klein, M. J. h & 


Kochton Plywood & Veneer 
Co., Ine 


Co 


L 


Lang, H, Carleton 

La Rue, W. J a & 
Ledford Sales Agency, L.. O 

Benj. & Co 
Libbey-Owens-Ford Glass Co 


Levinson, 


vt 
6s 


il 


~” 


JUNE, 1955 .. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





one Star Ceme 
ongleaf Lumbe 


ouv-r-Pak Co 


nt ¢ 
r (se 


orp 


owe Brothers Company 


oxcreen Co 
oyd, J \ 


udmat 


M 


Corporation 


MeCluggage Sales Co 


MeGranalan, J 
McKnight Co 
MeQueen, K. B 
Majestic Compat 
Mann and Co 
March, Ine., F 


\ 


iy 
J 
I 


Tne 
i 


Marsh Wall Products, Ine 


Marwin Co 
Masonite 


Corporation 


Master Metal Strip service 


Mengel Co 
Metal 
Meyercord, Kk. B 


Midwestern Sales Co 


Modern Products 


Monarch Metal 
Corp 

Morris, J. | 

Murphy, Db. 1 

Murray, L. | 


N 


Nachlas, Otto 


National Business 


ne 


Weatherstip 


National Guard Products, In 


National 


Woodworks 


New York Wire Cloth Co 


North, Joseph 1 


Nova Sales Company 


\@) 


O'Callaghan, W 


Oconee Clay Prod. ¢ 


(me-Der Frame 


Corp 


Orangeburg Manufacturing 


Co Inc 
Rourke 


P 


Pacific Lumber ( 


Penn- Akron 
Corp 


Hardware 


Publications 


& 


Penn-Dixie Cement Corporation 


Perma Products 
Pitt, C, W 

Plastergon Wall 
Precision Parts 
Proctor & Co., I 


R 


Bos 


ard Co 


Corp 


WwW 


Red Cedar Shingle 
Keynolds Metal Company, The 


Kichkraft Compe 
Kobertson, H, B 
Kosboro Lumber 
Kk. O. W 
Kuberoid Compa 
Kudiger-Lang Co 
Kyan Sales Corp 


S 


sSanders-Cecderlof 
Seidel Mfg. Co 


Selinger, Eliot K 


JUNE, 1955 


any 


Co 


ny 


& 


Bureau 


Distributors 


Associates 


Sellers, Jack I 
Small Home Plan Service 
Smith, J. Paul 
Smith Lumber Co., Ralph I 
Southern Building Supplies 
Southern Metal Products Corp 
Southern Sash Sales & 
Supply Co 
Southern States Iron Rooting 
Co, (Manufactured Products 
Southern States [ron Roofing 
Co Building Materials 


Spentzos, Jim 


springtite Sereen Mfg 
Co hird ¢ 


James A 
Starnes, John VP 
Stovall, W. H 


Superior Lumber Sale 


Stair 


T 


larter, Webster & Johnson, Ine 

lennessee Coal, Iron & Kailroad 
Div. U. S. Steel Corp 

Traylor, BE. A 

lraylor, Kobert Co 


Trinity Div. General 
Portland Cement Co 
Iri-State Building Service 

lrowbridge, Lewis ¢ 

lurner & Seymour Mfg, Co 

rurpentine & Rosin Factors 
me 


U 


Ualeo Aluminum Windows 

United States Gypsum Company 

U.S 
(Industrial 
Div 


S. Plywood Corp 


Plywood Corp 
Adhesive 


hited States Steel Corp 
Coal Chemicals Division 
nited States Steel Corp 
Gerrard Steel Strapping 
nited States Steel Corp 
Coal, [ron & Railroad Dis 


nitemp Products 
Utley, Inc Withers Clay 


V 


Vadeo Products Co 
Vento Steel Prod. Corp 


Visador Company 


Ww 


Wagner Mfg. Co 
Walker & Son, Ine 
Want Ads 


Ware Laboratorie 
Ine Fourth 


Robert K 
Weatherproof Product 


Warren Second 
Corp 
West Coast Lumbermen's Asso 

Western Lock Co 

Western Pine 
Whitton, RK. EK. I 
Wright Co.. L. K 


Amnon 


Y 


Yauger & Co., Jack 
Phillip A 


Yochem 


z 


Zegers, In 
Fred H 


Zuber Lumber Co 


Zimmerman 





"It's just what we asked for’’ 
... Say Builders and Masons 


Easier to Install 
nofthe Heatilator 
casicr in 


Che impro 
unit 
modern h It is adaptable to 
any flu if evil 

freedom ling olfsee tlues, 
eliminat 
fireplac | » che 
chimn 


mak tallation 


CS preatet 
and 


when WoO 


Exclusive Pressure-Seal Damper 


When th ri 
4 
ir-tighe seal of 


blade re 
designed a isket 
for Air-Conditioned Homes —!n air-cond: 
ents the loss of ¢ 
summ wint Pressure -Seal 
Damper he lo of costly house heat 
up th n lowndrafts 


Lose 1 che damper 
igainst a specially 
Then slight 
additiona on th 
handle { the blad 
the gask it in place, pro 
Vi ling d 

A Must 


tioned | 


lamy er | 
against 


x penst c 


ps cold chimn 
from chi room 


folder giving full details 
and specifications 


HEATILATOR, INC 375 E. Brighton Ave., Syracuse, NM. Y 


«a MEATILATOR 


PIREPLACE UNIT 
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ONLY 


VAZZ VUZE 2. 


HAS ALL THESE FEATURES... 


7 a 


MODERN 
WARDROBE HARDWARE 


70 WS—1” dia, 
40 





life-time nylon 
ball-bearing 
wheel fits V 400 
metal “no-jump” 
track, Slot adjust 
ment—hanger off- 
set automatically 
provides by-pass 


) clearance “er 
eg of 4%” 
1%” and 44 
thickness. 





V 400—Metal track, used with 
either 70 WS or 20 WR wheel 
Roll formed for precision uni 
formity. V bottom prevents dirt 
from obstructing wheel—wheel 
always rides in center of track 


20 WR Remov 


able type. Same 
Dp) as 70 WS except 
16" wheel per 


mits doors to be 
lifted in and out 
without removin 
hardware — wheal 
cannot jump the 
track. 

















92 






a 








City. 


ARTHUR COX & SONS, INC. 
70 N. Sycamore, Pasadena, Calif, 


Please send free literature on Glide-Master 
Sliding Door and Wardrobe Hardware. 


Address 


JUNE, 1955... 





ADJUSTABLE HANGERS WITH 
NYLON BALL-BEARING ROLLERS 


Made of heavy gauge 
steel, precision ma- 
chined and cadmium 
plated. “Finger tip” ad- 
justing feature speeds 
installation—door can 
be hung true in min- 
utes. Lifetime nylon 
rollers on factory lubri- 
cated ball-bearing 
wheels. 


METAL REINFORCED POCKET JAMBS 


Heavy gauge steel 
channels run full length 
of pocket jambs—locked 
into header for extra 
strength, Prevents clos- 
ing at top of frame. 


GUIDE SPACER AND METAL TRACK 


Exclusive guide spacer 
assures proper pocket 
space for life of build- 
ing-—door glides 
smoothly in center of 
pos ket—no scraping. 
ollformed metal trac 
is produced to precise 
tolerances. V bottom 
prevents dirt from ob- 
structing wheel. 


be ae 


\@> 


Your 


neat, 


“extras” 


CALL YOUR 
MAJESTIC DEALER 
OR WRITE 


cans and bottles, out of sight . . 


tip lift, shows above ground, One of those 
that home buyers appreciate! 


Bury the refuse problem! 


MAKE MORE 
PROFITS 


UNDERGROUND 
RECEIVER 











customer will agree this is the easy, 
and sanitary way to keep garbage, or 


. and you'll make 


more profitable sales, Tight construction keeps out 


insects and dogs, Only the neat green lid, with toe- 





the Majestic (o., Inc. 


414-D Erie St., Huntington, Indiana 











PONDEROSA 
PINE 
. 


SUGAR PINE 


DOUGLAS FIR 
. 


WHITE FIR 
7 


INCENSE CEDAR 
* 


KILN DRIED 
Mouldings and 
Interior Trim 
Jambs-——Frames 
Incense Cedar 
Venetian Blind 
Slats 
Glued-Up Panels 
Cut Stock — 
Box Shook 










200 MILLION FEET MORE 
To Serve You Better! 


The 200 million feet of timber we just 
bought in Trinity Nat'l. Forest brings 
our reserves to more than a billion board 
feet. This, plus three sawmills, 
planing mills, and dry kiln capacity of 
seven million feet of lumber 
a month, is your assurance you can get 
the lumber you want when you want it, 
from the Ralph L. Smith Lumber Com 
pany. Good service makes good friends 

we're working constantly to serve 


two 


seasoned 


you better 


Our Specialty —Mixed 
Cars for the Trade 














The Ralph L. 


‘SMITH 


Lumber Company 






Mills at ANDERSON, 
RED BLUFF, CASTELLA & 
WILDWOOD, CALIF. 





Sales Office at Anderson, California 
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“King of them all’ 





HERE'S what SPRINGTITE offers that 


no other knov een manufacturer can 
/ Soungit — 


TAYS TIGHT 
keep Aleoa 


rit creens 








rourmistance 
nsect proot 


ther known 


ARANTEE 


rust-resistant © 
f SPRINGTITES 
ts fuently ved! 
other known 


er a Ruarantee 


TION... 


nple, but rug 
allow them 

ily and quick 
4 wrs can un 
ase for win 


r winter storage 








TO MAKE YOUR SELLING EASIER . 


hese colortul tolder 
ind our slesmen tell 
he fullstory of Sprir 


help 


sGUETE 
ilit ind unique feature 
ipact di pla how the 
pone of SPRINGTITS 

demonstrate con 
tension ina ta 


to 


han 


customer 


tractive newspaper ad mat 


free of charge to dealer 


can be used for effective 


i promotion 


SPRINGTITE Screens are nationally distributed 


if you do not know r | Sori We 
the name of your nearest distributor, write 


SPRINGTITE SCREEN MANUFACTURING COMPANY, 


1671 JONESBORO ROAD, SE 











INC. 


@ ATLANTA, GEORGIA 








these Plus Features pull ‘em in from the street 
and sell ’em on sight 


PROVEN WARE JALOUSIES and ALUMINUM WINDOWS 


add extra value and appeal to your customers’ homes 


JALOUSIES FOR PORCHES 


125 mile winds — and 
NO water infiltration! 


@ Hurricane-tested by Univer- 
sity of Miami Housing Labora- 
tory, and proven amazingly 
weathertight. Pittsburgh Labo- 
ratories Static Air Pressure Test 
unequalled for jalousie win- 
dows. Reports on request 


e COMPLETELY WEATHER- 
STRIPPED—Floating stainless 
steel weather cushions along the 
jambs, plus Koroseal weather- 
stripping at head and sill! 

@ HEAVIER extruded Aluminum 
sections —stainless steel acces 
sories— exclusive design features 


WARETITE 
Window and Door Jalousies — 
part of a complete window line! 


JALOUSIES FOR BREEZEWAYS 


e@ Every window etched and 
lacquered per FHA requirements 


DEPENDABLE SERVICE 
assured thru Ware's regional 
warehousing network in CHI 
CAGO, NEWARK, HOUSTON, 
and ATLANTA 


NATIONAL ACCEPTANCE 
A FULL LINE ! Engineered and 


manufactured by a world leader 
in Aluminum windows, Ware 
Jalousies are known and 
accepted from coast to coast 
It'll pay you to check the entire 
Ware line for all your needs 
Write Dept. $B-6 


Mumninun 'Y4 RRE Goedowe 


Econ.0 Ware 
Awning 


Jalousie Econ O Wall 


Intermediate 


Awning 


Projected Casements 


Ware Laboratories, Inc., 3700 N.W. 25th St., Miami, Florida 





